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 GOODYEAR DIVERSIFICATION AT WORK 
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Smooth going for any course 


At play, down the fairwav ... wide, soft of 


Terra-Tires, even light aircraft can land 


Terra-Tires by Goodvear cushion the golfers | in a pasture and massive construction equip- 


ride leave no tracks to mar the velvet green | ment can be moved through roadless swamps. 


of championship courses. lerra-Tires are but one example of many 


At work, in the rough... the high flotation Spec ial purpose 


u items developed by the 
low ground pressure Terra-Tires, made in a Goodvear Aviation Products 


wide range of sizes and tread design. enable 


Division. This 
Division is just a part of a world-wide network 


all tvpes ot heav spec ial-duty vehicles to ot CGoodvear tacilities making and sellir 


travel over any rough terrain. With the aid hundreds of different products. 


GOODFYEAR 


THE GREATEST NAME IN RUBBER 


AIRCRAFT . AVIATION PRODUCTS ° CHEMICALS ° FILMS 
INDUSTRIAL RUBBER GOODS ° METAL PRODUCTS 


ul 
'S 


. FLOORING . FOAM PRODUCTS 
° SHOE PRODUCTS ° TIRES 





ry. 

Dire function of the telephone busi- 
ness 1s to serve the public and serve 
it well 


It works two ways. We must serve 
well to prosper. And just as surely 
we must prosper to serve well. 

Ihis doesn’t mean for six months 


or a year or a couple of years but on 


1 continuing basis. For the telephone 


business, more than almost any 


other, is a long-term business. Al- 


wavs we must keep building ahead 





to handle the needs of the country. 





Those needs are growing every 
day. Just the gain in population 


alone gives some idea of their size. 


By 1970 there will be 40,000,000 
more people in the United States. 
More and more communications 
service and services will be required 


by people, industry and defense 


Such progress can come only if 
there is reasonable freedom for busi 
ness and the encouragement to go 
full steam ahead that comes from 
good earnings. The benefits are 


widespread 


that good earnings for the tele 


phone company, with all that they 





BELL TELEPHONE SYSTEM 


serve well to prosper 


prosper to serve well 


UNDER THE SEAS AND INTO THE SKIES are two great advances in communications 


Submarine cables enable you to telephone overseas as clearly as across town 


Far up in 


outer space, U.S. satellites derive their radio voices from the Transistor, the mighty mite 


of electronics invented at Bell Laboratories 
System keeps opening new fields to make your service ever broader and better 


It's through such pioneering that the Bell 


Solid lines 


show present underseas cables. Heavy dotted line is new cable now being laid to Evrope 


mean in research, jobs and purchas 
ing, are an important factor in the 
over-all economy of the country as 
well as in the best interests of tele 


phone users 


If earnings are less than the needs 
of the task, and all energics and 
judgment must be devoted to meet 
ing the pressing needs of the mo 
ment, it becomes impossible to do 


the best job for evervone 


indeed, no ba for the 
to low tel 


here 1S, 
idea that the sure wav 
phone rates 1s to keep the compan 
earnings as low as possible 
Such a philosophy, b 


search, efficiencies and the econ 


limiting re 
omiecs of long-term building, woul 
lead almost precisely to the 
result 


price than vou would otherw 


Oppo ite 


poorer service at a 


to pa 
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THE FORWARD LOOK 











Cars that say je peux and cars that say Can Do are meeting each other regularly nowadays, 
all around the world. Since Chrysler Corporation took over distribution of Simca, this impeccably 
engineered French car has moved into 4th place in American import sales, as well as expanding 


rapidly abroad. Can Do cars of The Forward Look also enjoy world-wide sales, through our 


Export Division. We look forward to expanding opportunities in an expanding world marketplace. 
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On, Brave Old 
Al height of the Berlin crisis 
last Publisher Malcolm S 
Forbes helicoptered In to inspect 
one of the U.S. Army's lonely five- 
man check points along the Czech- 
As he red 


at the distant Red sentries through 
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East German border pec 


a telescope, Forbes was interrupted 
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Electric energy sales and customers served by associated companies of the Ameri- 
can & Foreign Power Company System in 10 Latin American nations reached all- 
time highs during 1958, up 7°@ and 6°% respectively. System generating capacity 
additions of 175,500 kw during 1958 were the largest for any year in the 35-year 
history of the System. 


As one of the largest investors of private capital in Latin America, the Company 
again in 1958 provided an example of the vital contributions which private enter- 
prise is making to the development of the area. In addition to the main task of 
prov iding an ample and efficient supply of powef, Foreign Power System com- 
panies made a number of major contributions during 1958 to the economies of the 
countries served, including the following 


$69,274,000 in salaries and employee benefits. 
$33,700,000 for fuel and supplies 


$20,800,000 in taxes paid to national and local governments outside 
the United States. 


$30,763,000 put back into the service areas by American & Foreign 
Power Company 
American & Foreign Power Company is convinced that g¢ 


IO CIE qj 


means 
good business in Latin America. It believes that its programs for expansion of 
electric facilities and development of its service areas not only will produce direct 
benefits for its security holders, but also will help to provide profitable investment 
opportunities for both domestic and foreign capital, thus contributing further to 
the strengthening of the social and economic well-being of the “good partner 
republics 








HIGHLIGHTS FROM OUR 1958 ANNUAL REPORT 
1958 1957 

$12,553,000 $12,577,000 

$ 1.72 $ 1.72 

$ 1.00 $ .95 
7,538,938 7,024,963 
2,797,000 2,631,000 

Construction Expenditures $86,200,000 $88,200,000 

Installed Capacity. KW 1,516,000 1,344,000 


If you would like a copy of our 1958 Annual Report, write 
H. W. Balgooyen, Executive Vice President and Secretary of 
the Company 


Corporate Net Income 
Earnings Per Share 

Common Dividends Per Share 
Electric Energy Sales MKWH 
Electric Customers 











AMERICAN & FOREIGN POWER COMPANY INC. 


100 Church Street—New York 7, N. Y. 


Associated electric companies in the following countries: 
ARGENTINA : BRAZIL - CHILE - COLOMBIA 
COSTA RICA - CUBA+ ECUADOR - GUATEMALA: MEXICO: PANAMA - VENEZUELA 


READERS SAY 


Of Markets & Machines 


Sir: In a recent Fact and Comment 
(“Don’t Smash The Profit Machinery,’ 
Forses, May 1) you commented that the 
way to face automation was for labo: 
and government to refrain from dipping 
into business profits. From these profits 
would come the investment to build new 
machines for the technologically unem- 
ployed. However (extending this 
hypothetical relationship), if machinery 
could displace half of the workers, the 
only half of our products could be bought 
and, if new machines were built to em- 
ploy the displaced workers, then ow 
production would double, but our con- 
sumer force would be the same as it 
the beginning. The only way that con 
sumers could buy the increased produc- 
tion would be if wages were raised o 
prices were lowered 

Ropert W. TOouien 
Philadelphia, Pa 


Reader Tollen is partially correct: the 
higher production could be passed on to 
consumers either through higher wages 
or through lower prices. But there is a 
third possibility: part of it could be 
plowed back into more investment to get 
an even higher standard of living tomor- 
row At any rate, the point is the same 


no saving. no economic growth Ep 


Str: In your May 1 “Fact and Con 
ment” you speak of 18th century Lud- 
dism in Great Britain. I believe most 
readers will go along with you on you: 
criticisms as far as they go. Your par- 
tial cure, to build a second machine to 
provide work for the “technological cas- 
ualty,” is all right, but how about a mar- 
ket to buy the product of that second 
machine? Do you propose that the un 
employed laborer fold his arms and wait 
for full employment which may or may) 
not be around the corner? 

‘With all thy criticism, offer a cure 

Koren D. KASPARIAN 
Belmont, Mass 


Had free enterprise set about waiti 
for Reader Kasparian’s market to buy the 
product of that second 
United States would possibly still be a) 
agricultural 
wheels Ep 


machine the 


society rolli ig on "do 


Sir: I read with great interest you 
editorial “Don’t Smash the Profit Ma- 
chinery.” Unfortunately, we are smash- 
ing the profit machinery 
surely, from above by government action 


slowly but 


taxation and 
regimentation, and from below by labor 
action through unwarranted demands fo: 
higher wages and untold fringe benefits 
The process may appear slow, but it is 
relentless; by the time it reaches day- 
light, it is usually too late 

A. J. GILArRD! 


through near-confiscatory 


Seattle, Wash 


CONTINUED ON PAGE 60) 
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last year we provided over 125 
solutions to the problems of 


Estate Portfolio 
Distribution 


In 1958 Kidder, Peabody sold over 125 blocks of stock * 


which were owned by individuals and corporations other 


than the issuer. Many of these blocks represented parts of 


estate and trust portfolios, large and small. 

Our successful handling of their distribution and sale was 
based on Kidder, Peabody’s ability to find the appropriate 
market for the type and number of securities held—and to 
make the most effective use of it. 

Some of the blocks were Private Placements —a major 
means of disposing of large blocks of stock. We offer broad 
knowledge and experience in determining how, when and 
where to use this method and the best terms on which 
financing can be arranged. 

Others were Secondary Offerings which, in order to have 


maximum success, require national coverage, facilities, dis- 


tribution and the ability to place stocks im the hands of 


strong individual and institutional buyers. 

We are thoroughly familiar with the variety of techniques 
for selling blocks of stocks on the floors of national stock 
exchanges. 

If you are facing problems of distribution and sale of an 
investment portfolio for an estate or trust, our partners 
would be glad to discuss your particular situation at your 
convenience. Call or write the Resident Partner in the 


Kidder, Peabody office nearest you. There 1s no obligation, 


KippDER, PEABODY & Co. 


FOUNDED 1865 


New York 5-17 Wall Street - HA 2-8900 - New York 17 - 10 East 45th St. - MI 


Boston 10 - 75 Federal Street - L] 2-6200 + Pxuitaperpenta 9 - 123 So. Broad St 


Member Ve ) rR, {merit i 





*A Partial Listing 


Number 
of Shares Company 


50,000 ACF Industries, Inc. 
33,000 American insurance Co. 
6,000 American Investment Co. of lilinois 
5,000 American Telephone & Telegraph 
25,000 Bendix Aviation Corp 
37,000 Beneficial Finance Co. 
10,000  Bethiehem Stee! Corp. 
5,000 Boeing Airplane Co. 
130,000 Chrysier Corp. 
10,000 Commercial Credit Co. 
15,000 Container Corp. of America 
100,000  Dougtas Aircraft Co 
108,925 Dufty-Mott Co 
11,200 = Federated Department Stores 
74,925 Florida Stee! Corp 
33,000 General Time Co. 
20,000 Gustin-Bacon Mfg. Co. 
10,000 Hertz Corp 
25,000 Interstate Power Co 
6,000 Kern County Land Co. 
30,000 Koppers Co 
10,500 Louisville Gas & Electric Co. 
5,000 Northern Natural Gas Co 
5,000 Panhandle Eastern Pipe Line Co. 
30,000 = Pittsburgh Plate Glass Co 
10,000 Plough, Inc 
16,400 Republic Stee! Corp. 
5,000 Richfield Oil Corp 
100,000 William H. Rorer, Inc. 
9,000 Sears, Roebuck & Co. 
106,150  Socony Mobil Oli Co., Inc. 
10,000 Standard Ol Co. of California 
177,235 Standard Packaging Corp. 
150,000 Standard Pressed Steel Co. 
50,000 Suburban Gas Service 
11,400 Union Carbide Corp. 
15,000 Union Electric Co 
10,000 United Gas Improvement Co 
5,000 United Shoe Machinery Corp. 
3,500 Vick Chemical Co 


Boston, Philadelphia-Baltimore, 


Midwest and Pacific Coast Stock Exe/ 


* Cnicaco 3 - 33 So. Clark Street - AN 3-7350 


Los Ance.es 14 - 210 W. 7th Street - MA 8-3271 + San Francisco 4 - 140 Montgomery St. - EX 7-4900 











Lockheed Management reports on 


Lockheed’s growth position 


1. LOCKHEED’S NEW LOOK 

The past year or so has been the busiest in Lock- 

heed’s history. During the past 15 months we: 

1. Delivered a dozen airplanes a week. 

2. Made a first flight of a new type missile, space 
vehicle, or airplane every 40 days. 

3. Performed $1.3 million in missile-satellite busi- 
ness every working day. 

Sales for 1958 rose to a record $962.7 million. 

Earnings for 1958 were up 14% over 1957. In 

1959 sales have maintained their all-time peak rate 

$278.6 million for the first three months. Earn- 

ings for 1959's first quarter, while substantial, were 

below the 1958 level. Earnings represented a profit- 

able return on military programs and commercial 

spares and services, but a loss on initial deliveries 

of Electra airliners. The Electra’s successful intro- 

duction into airline use, however, has heightened 

our long-term sales prospects. 

But these past months have been more than a 
period of heavy production. They have been months 
of preparation for the golden quarter-century that 
lies ahead. 

They have been months in which Lockheed took 
the critical steps to broaden the hard core of its 
aircraft-missile work into the surrounding circle of 
related sciences. No longer just an airplane com- 
pany, Lockheed moved confidently into areas where 
the future will be found. 


2. LOCKHEED EXPANDS INTO NEW FIELDS 


Years of study and planning came to fruition in 
closing months of 1958 and early 1959 in a series 
of expansion moves. We added new divisions and 
reorganized old ones. Here is what we have done: 


Electronics and Avionics Division. We formed 
this division to manufacture and market electronic 
components, equipment, systems, and advanced in- 
strumentation. 

It has a bright growth potential. The Electronic 
Industries Association estimates 46% of total 
Defense Department missile expenditures is for 
electronic components. In aircraft the average elec- 
tronics share is 18.5% and forecasts in commercial 
and industrial electronics are for 33% to 66% 
gains in the next five years 

Lockheed is no neophyte in the electronics field. 
We have had years of experience in aircraft and 
missile electronics. We have 3000 engineers and 
technicians who will remain at work in this field in 
other divisions. Last year we performed $30 mil- 
lion in electronics design and fabrication 


Puget Sound Bridge & Dredging Company. We 
acquired control of this company—the third largest 
Pacific Coast shipbuilding firm and a leader in gen- 
eral heavy construction. This move can place us in 
the nuclear-powered submarine and ship field, 
strengthen our bid on construction projects, and 
expand our ability to build and manage ground 
support for missile and space activities 


Lockheed Nuclear Products. If today’s opportu- 
nities are in electronics, tomorrow’s will be in nu- 
cleonics. Slow in coming, nuclear power is never- 
theless inevitable, and applications of nucleonics 
are growing daily. 

To build a long-term future in this vital area, we 
established a Nuclear Products branch at our 
Georgia Division. It has already made sales of train- 
ing reactors to colleges. It plans the design, manu- 
facture, and installation of large heat process 
reactors in fuel-short regions 

Last year Lockheed began operating the Air 

Force’s multi-million dollar nuclear laboratories in 
north Georgia, near Dawsonville. Designed to test 
the effects of radiation on materials, component 
parts, and aircraft systems under operating condi- 
tions, this new facility is the most modern in 
the U.S. 
Lockheed Monorail System. Outgrowth of our 
long efforts to increase utilization of our versatile 
skills and facilities, we have received a contract to 
design and build a $5 million monorail line for 
Seattle. This first U.S. monorail opens prospects for 
similar proposals to relieve many other urban trans- 
portation problems. 


Lockheed Aircraft International. We have re- 
grouped many of our extensive foreign activities 
into this new subsidiary. LAI will work out package 
ideas for foreign countries embracing skills, serv- 
ices, and products of all our divisions. They will 
encompass aircraft manufacture, sales, repair, and 
service, airport services; communications; missiles; 
electronics; nucleonics; ground support; and other 
elements to develop integrated transportation and 
defense systems. 


Lockheed, S.A. This new subsidiary. located in 
Mexico, makes the experience of all our divisions 
available to government and business leaders for 
long-range industrial development programs. 


Lockheed Azcarate, S.A. First definite step in this 
Mexican program, our new affiliate is beginning an 
aircraft manufacturing program below the border 

a light utility plane suited for many jobs at high 
and low altitudes and in varied environments 





3. LOCKHEED STRENGTHENS ITS POSITION 
Expansion and diversification are our stake in the 
future. More than that, they are our claim on the 
present. To assure our position as system manager 
for today’s complex weapons we must have a broad 
range of technical and managerial skills. From each 
of our expanded activities—electronics, nucleonics, 
shipbuilding construction, foreign operations—we 
draw the knowledge and experience that permit us 
to obtain large contracts here and now. But we do 
not forget, in this concentration on new things. the 
solid worth and growth possibilities of the old. 


Military Aircraft. Still vital for our defense, equally 
as important as a prelude to space flight, manned 
military aircraft occupy an important place in the 
future. 

Our F-104 sTARFIGHTER, holder of world records 
for speed, altitude, and time-to-climb, will be manu- 
factured in quantity here and abroad for West Ger- 
many and NATO defense and has excellent possi- 
bilities of being selected by other foreign countries. 

Our C-130 HERCULES continues to be vital to our 
nation’s airlift and is drawing much interest from 
other countries. 

In the growing concern over submarine defense, 
our anti-submarine efforts rise in importance. Our 
P2V anti-submarine patrol plane, in production 
since 1945, will be succeeded by our vastly im- 
proved P3V, for which we have pre-production 
contracts, 

In the field of airborne early warning we have 
had a decade of success. We are proposing a new 
early warning weapon system to meet the continu- 
ing threat of coastal attack. And we are proposing 
many other kinds of aircraft for the future—new 
transports and trainers, vertical takeoff and landing 
planes, air rescue vehicles, and others 


Commercial Aircraft. This year brings peak de 
liveries for our new prop-jet ELECTRA. It is proving 
out on the world’s airlines, and we expect sales to 
grow. 

But beyond this are our plans for the future— 
executive transports and air-freighters already in 
production; supersonic transports, air buses, and 
family planes now on the drawing boards. Business, 
private, and airline flying will expand in the sixties 
as all three have in the fifties. 


Missiles. PoLARis, DISCOVERER, ARGUS—these are 
names to conjure with. Less well-known are X-7, 
X-17, and KINGFISHER. All are Lockheed missile 
and space projects, and there is no limit to their 
potential. 


The POLaris, the Navy's newest, most formidable 
weapon, is strongly influencing the nation’s entire 
defense strategy. DISCOVERER is the series of space 
biology probes for the Air Force and Advanced 
Research Products Agency, forerunner to space 
travel and satellite defense systems. Lockheed is 
system manager for both. 

Lockheed missile and satellite sales have multi- 
plied 42 times in the past five years. Out of the 
varied research programs of our Missiles and Space 
Division are coming discoveries and proposals that 
will catapult us into space and enrich our daily liv- 
ing. As missile and space programs climb, Lockheed 
will climb with them. The assault on space is only 
just begun. 


4. FORMULA FOR GROWTH 


Our present programs, recent expansion into new 
areas, continuing diversitication—these are the de- 
tails. Behind them, overriding them in importance, 
is a broad managerial philosophy that welcomes the 
future and prepares for it. 

Through the years we have plowed back 60% 
of our earnings after taxes to assure our future. Last 
year we spent over $15 million on new facilities and 
equipment. For the current year we have earmarked 
another $18 million. 

We emphasize research 
nine-tenths of 


Although more than 
our tremendous $349 million re- 
search and development work last year was for 
government agencies, we performed over $25 mil- 
lion of R&D work with our own funds. Combined 
government-company R&D work in 1959 will ex- 
ceed $400 million 

We emphasize brainwork. In 1959 our employees 
with doctorates and other science and engineering 
degrees increased to 4600, nearly one-tenth of our 
total work force. This was a 30% gain over 1957. 
Our management 
and executive programs, started years ago 


We emphasize management 
have 
been continually reviewed and strengthened. Out of 
these programs is coming a wealth of managerial 
material that has made our diversification work 
well, and will provide Lockheed with management 
skills of the highest order in years to come. 


. * * 


And this is the greatest growth potential of all 

brainpower, technological and managerial skills 
dedication to a tradition of leadership, and burning 
faith in the future 
for growth. 


These are Lockheed’s formula 


LOCKHEED 


TRANSPORTS + 
BALLISTIC MISSILE RESEARCH & DEVELOPMENT +« WEAPON SYSTEM MANAGEMENT + ANTI-SUBMARINE PATROL AIRCRAF' 
NUCLEAR-POWERED FLIGHT+-ADVANCED ELECTRONICS: AIRBORNE EARLY-WARNING 


IET JET FIGHTERS + JET TRAINERS + COMMERCIAL & MILITARY PROP-JET TRANSPORTS + ROCKETRY 


AIRCRAFT + AIRPORT 
* WORLD-WIDE AIRCRAFT 


MANAGEMENT 


NUCLEAR REACTOR DESIGN & DEVELOPMENT + GROUND SUPPORT EQUIPMENT MAINTENANCE 
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FRAME TRALTY 5 


= 


STEPS 


This 30-foot high Unicycle ts designed for 
of the 


once a base camp has been established 


preliminary exploration moon, 


It's entirely constructed of inflated, rub 


berized fabric, with the exception of 


strengthening members, hatches and a 
few other items of equipment. Gyros 


Stabilize and steer the vehicle; electric 


motors furnish the driving power 


Electricity for the motors and instru- 


mentation comes from solar batteries 


mounted in the ‘‘parasol’’. The cleated, 
rotating wheel upon which the Unicycle 


travels is made of inflated tubes. A spare 





IN THE RACE TO OUTER SPACE 


Lunar Unicycle 


wheel, carried around the body, acts as 
a bumper in 
Built in 


assembled by belt-lacing type fasteners. 


traversing narrow defiles 


two sections, these wheels are 


The 


communications 


the 


deck, is 


upper level, navigating and 


ringed with 
recording and surveying instruments 
Living quarters make up a middle deck 
and below is the hold with supplies, 
spacesuits, oxygen equipment and spare 


apparatus, needed for survival. 


In the background, two of the expedi- 
tion's ferry ships are seen ne la 
one unloading ir Eartt 


the bright 


Inertial navigation systems will play ar 


increasing role in the exploration of outer 
ARAGZ, NOW providing suct 
tems for the Air Force ATLAS ICBM, will 
be in the vanguard of the race to o 
space. ARAGTA City 

York. A Division of American Bosch Arma 


Corporation. 


space sys 
iter 


... Garden New 


AMERICAN BOSCH ARMA CORPORATIOW 
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“With all thy getting get understanding” 


FACT AND COMMENT 





by MALCOLM S. FORBES 


OUR 


This year Americans are investing $9 billion in thei: 
Department of the Army. The President’s current budget 
for the forthcoming year allocates the same amount for 
this Department. Every taxpayer is investing 7.5 cents 
from each of his tax dollars to support the Army's share 
Who are the men managing this vast 
What 


How carefully 


of our defense 
responsibility? How well are they doing their job? 
do we have to show for the $9 billion? 
wisely, is it being spent? What is the Army’s impact on 
the economy? This issue of Forses attempts to answe1 
these questions concerning what is one of every citizen’s 
most sizable annual investments. Forses’ editors have 
visited dozens of Army installations, units and activities 
all over the world, and its researchers have spent many 
hours in the Pentagon. The findings are somewhat mixed 
Unquestionably, today’s Army is the best-trained, best- 
officered, “most ready” one in the peacetime history of 
our country. But in relation to the number of U.S. treaty 
commitments, agreements and declarations of policy 
around the globe, the number of ready troops, the mili- 
tary antiquity of the bulk of their equipment and the 
inadequacy of ready transportability is appalling. It 
would practically require 
a calling-up of the Na- 
tional Guard divisions if 
to find it neces- 
sary to deploy the Army 
in three, or possibly even 
two, global brushfire- 


threatened areas. simul- 
taneously in what the 
generals would call an “ef- 
fective military posture.” 
To keep the Seventh Army 
ready during the extended 
3erlin crisis means it 
could not have prime units 
syphoned off to handle an- 
other Middle East Lebanon 
necessary last 


as was in Europe 
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Lt. General Eddleman, Commander U.S. Army 
Discusses 


WOST IMPORTANT INVESTMENT 


July, or at the same time fill commitments to China 


threatened Asian allies with on-the-ground troop support 


LITTLE AREA OF DECISION 


We have So slimmed down the Army's capacity to 


handle “conventional” (i.e., non-atomic) warfare that we 
have left little area for decision about the use of atomic 
weapons. We know that in all probability such use eithe: 
in size or target won't allow many minutes for a consid 
ered judgment 

The individual American soldier is today probably the 
best-trained, best-informed, highest-caliber fighting man 
in the world. To accompany an Inspector General's team 
checking soldiers about to be sent to our units over 
an inspiring experience. The thoroughne 
up, the amount of specialized and general 
quired of each GI would astonish the soldi 
War II 


abroad keep in a supe rb Stage ol combat re ading 


Many units on the continent an 


a high degree of esprit. Today’s Army give 
officers a stature and training 

surate with their battlefield responsibilitic 

Bruce C. C 

Academies functior 

year-round b 

and at home 

and the re 

unit rela 

brings o 

capabilitic 

age GI 

The generals con 

manding divisions in the 

field special projects 

around the world or bat 

talions in the Pentagon, 

are earnest, dedicated men 

who _ inspire confidence 

that they know their 

jth Army Strategy business and are 1 repared 
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at any hour to carry out their missions with the tools 


at hand. 


OBSOLETE EQUIPMENT 


But the “tools at hand” and equipment on hand are in 
many vital instances totally inadequate and/or obsolete 
Sixty per cent of the Army’s inventory today was bought 
during World War II and Korea; at least another ten 
per cent is pre-World War II, and only 30 per cent has 
been procured since the end of the Korean conflict. The 
prime example: The main movers one of our Armored 
divisions depends on to lug around its 155 mm cannon 
are 14 years old, spend more than 50 per cent of thei: 
time in the repair shops, and, as one ordnance sergeant 
muttered to me: “We just keep our fingers crossed when 
we fix one of these damn things that it will run long 
enough for us to get it back to the battalion parking area.” 

There is not one single unit in the whole Army yet 
equipped with the new NatTo-adopted, M-14 rifle which 
has been scheduled for several years now to replace the 
M-1, the carbine, the “greasegun” and the Bar. Personnel 
carriers, vital for atomic battlefield dispersion and mobility, 
ton truck 
and jeep mobility is old, hard-used, and unreliable—but 


are far too few, and much of the essential 2!» 
as yet unreplaced. The Army’s research and development 
boards have developed magnificent new items for bette: 


communication, better air drops, better transportability, 


On Maneuvers with the 7th Army 


better fire power, but the troops on the line have yet to 


see and, in many instances, even to hear of them 


THE MEN IN CHARGE 

Wilber Brucker has spent the last four years as Secre- 
tary of the Army, exercising a genial but determined 
civilian control in one of Washington's toughest tasks 
His daily dilemma: Supporting the President's Pentagon 
budget limitations while presiding over an Army com- 
mand united in urgency about its numerical and equip- 
ment inadequacies. It is not easy for a man of Secretary 
Brucker’s capacity to speak frankly and fiercely about 
minimal Army needs of 930,000 soldiers one day and find 
himself marching up to Capitol Hill the next to defend 
the adequacy of the Administration’s Army reduction to 
870,000 men. Retiring Chief of Staff Maxwell Taylor's 
feelings are quoted on page 18 

Key man now for the Army’s future is incoming Chief 
of Staff Lyman Lemnitzer. I had two sessions with him 
General Lemnitzer spoke forcefully, displaying both the 
humor and the common sense with which his friends say 
he abounds. Now that he is in the driver’s seat—and will 
very likely be Chairman of the Joint Chiefs of Staff 
sooner than anticipated—it is fervently to be hoped he 
has the capacity and leadership to complete the job of 
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symbolic Bears 


expanding and re-equipping the Army’s deployable units. 


OBSERVATIONS & IMPRESSIONS 


The superb training, leadership, readiness and morale 
of Major General William Westmoreland’s 101st Airborne 
Division, U.S. based, number one ready division. Its 
mandatory-for-all squad leaders’ “commando” school 

The M.LT.-like Army Missile Command Training 
Center at Ft. Bliss turning out every type of specialist 
needed in this vastly complex technology under driving, 
dynamic Major General Sam Russell. . The unbeliev- 
able contrast between West Berlin and East Berlin—the 
Russian sector still war-ravaged, grimy and grim; its peo- 
ple drab and depressed, its shops with little to sell. The 
Russians feature three things in East Berlin: the city’s 
Potemkin-like, Moscow-looking showpiece, Stalinallee 
featuring tall, ornate, one-room wide new buildings, be- 
hind which, clearly visible, are rubble, ruins and slums 
a magnificent, huge cemetery for Red soldiers; and a 
pair of symbolic Russian bears at the Berlin Zoo 

The immensely efficient Seventh U.S. Army Training 
Center in Germany where no-nonsense Colonel Paul L 
Bates sees to it that every American Army unit gets the 
maximum from its stint. The ardor and excellence 
with which armor and infantry battalions of the Second 
Armored Division maneuvered against each other during 
their Vilseck training. The time-tested skill with 


Lonely Iron Curtain Check Point 


which the small corps of West German Officers and NCOs 
are rebuilding an army vital to the Nato shield The 
great impact on Italian morale that stems from. the 
presence of the too-few-hundred U.S. Army missile met 


in the Southern European Task Force 


CONCLUSION 

The United States has the atomic capacity to dest 
the communists. And vice versa. We can comn 
mutual suicide 

But we have dangerously neglected our capacity to 
meet the limited warfare that may be launched by Rus- 
sian satellites. In the past 14 years there have been 18 
such conflicts. The American people, too, must back up 
Congress’ insistence on modernizing the Army’s equip- 
ment, on increasing the number of combat-ready soldiers 
available wherever they may be needed. 

No one advocates trying to match numerically the 
hordes of Red divisions. But we must have more soldiers 
if we are to carry out free world policies without always 
teetering on the edge of a thermonuclear holocaust 

We have a magnificent Army to show for our invest- 
ment, but it is dangerously smali. We must be, and I be- 
lieve are, willing to invest a larger amount because we 


must have more Army, bette equipped. 
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In more than 250 Flying Boxcar-loads... 


OHIO OIL AIRLIFTS A DRILLING RIG 
INTO THE GUATEMALAN JUNGLE 


Deep in the roadless interior of Guatemala a drilling 
“‘making hole’? today in an exploratory wel 

» by piece, the 142-foot derrick, draw-works, pipe, 

nd tons ol supplies were flown over impassable ter- 
to a landing strip carved from the dense rain 
forest. A good prospect geologically, l venture by 


Ohio Oil and associates faces t 

confront the search for oil 
Rigging a jungle well 

spectacular achievements of 
a period during wl 


recorded these results: 
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Net Sales and Other Income $7 
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Net income for the period 


Three months ended March 31 
1959 
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WESTERN UNION FINDS BETTER WAYS TO SPEED IT IN WRITING 


Soon she’ll write across a continent ...at the touch of a dial! 


Dial, then type—that’s Western Union Telex, latest 
development in instant, written communications 

Telex messages now flash customer to customer 
between subscribers in key cities in the United States 
and Canada. Progressive expansion of the system 
will interlink principal cities of this country 
provide instantaneous two-way written communica- 
tions world wide. 


Speed of Telex is unbelievably swift because of 
automatic electronic selection. The possibility of 
wrong connections and uncertainty is minimized, 
because you get instant, automatic verification; no 
mistakes are possible. 

Telex is just one more of the many examples of 
new developments in electronic communications 
pioneered by Western Union. 


Telegraph Services 
Private Wire Systems 
Facsimile 
Microwave 
Data Processing 
Special Services 
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GUNS IN A GOLDFISH BOWL 


In an age of push-button war and limited budgets, the Army's 


business has become everybody's business. 


Yet never were 


its affairs more pressing public business than they are this 
month, as the Army seeks to justify not only its outlays but 
its very existence. 


As Secretary of the Army, stocky 
Wilber Marion Brucker 
wages continued defensive war on two 
fronts. On one front his generals 
battle for an Army ever ready and 
alert to fulfill American commitments 
to free lands against the threat of Red 
armies. On the other is a money 
battle. deriving from the ever-mount- 
ing costs of modern warfare. 


jut-jawed 


Its cost, 
$9 billion a year, while high, repre- 
sents something less than one quarter 
of the $41 billion a year the US 
spends on defense. Says one Army 
officer: “A real bargain!” 

The Second Front. Together with 
General Maxwell Taylor, the Army’s 
retiring Chief of Staff, Brucker’s job 
is to balance the two, provide the best 
firepower for the available green- 
backs, the most effective doughboys 
for the dollar 

Never has this two-front war grown 
hotter than on Capitol Hill this month, 
as the nation’s legislators hammer out 
the size of the Army budget for fiscal 
1960. Should the Army remain at 
870,000 men? Or return to 925,000? 
Whatever the size, will it be danger- 
ously obsolete w ithout another $3 bil- 
lion a to bring it up to date”? 

The debate is no dry exercise in 


yeal 


legislative semantics, where a torrent 
of words often covers a torpor of 
In an era of continuing cold 
war, the military budget is literally 
as much a vital defense as the bullet, 
and dollars may well be the price of 
national survival. These days the 


Army’s business has become every- 


thoughts 


one’s business, and an entire nation 
looks over Max Taylor's four-starred 
shoulder time he opens his 
Sighs a hearing-weary aide: 
“It’s like having your guns and men 
standing inspection in a goldfish bowl.” 


every 
wallet 
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The High Cost of Killing. As they re- 
turn from budget hearings on Capitol 
Hill to the Pentagon, Brucke1 
General Taylor can hardly 
reflect on one fact 


and 
help but 
Nowadays money 
has become as much a part of military 
logistics as the traditional men 
And of all the armed 
forces, it is the Army that has taken 
the deepest cuts in manpower. Of the 
three services, its budget has remained 
the most static in size 


and 
munitions 


Yet budgeting has not been at all 
business. For if the civilian 


living has 


a stati 


cost of risen, so has the 


military of killing. A rifle that 
used to cost $93, now sells for $227.51 


Tanks, which used to be about $60,000 
$137.000 And as 


cost 


apiece, now cost 


GENERAL TAYLOR & 


Brucker once pointed out: “More 
than two thirds of the Soviet military 
budget is spent on the Soviet Army.’ 

The Fourth Horseman. Not that 
Brucker, Army man 
want an equivalent share of the U.S 
total military budget. But 
they 
money to build a 


Taylor or any 


they do 


want what 


regard as 
light, hard-hitting 
force equipped to handle the 
ized nature 


enough 


special 
of 20th Century wat 

they flexible 
war, the fourth horseman 
of the Apocalypse 


It must insist, be a 


army. Fo 


riding 
two steeds the all-out 


may come 
on either of 
holocaust, or the 


limited (o1 


atomic so-called 


Which 
Brucker 


only 


“brushfire”) wat 


ever steed he rides, argue 


and Taylor, there is really one 


ultimate unhorsing hin 
the re 


bomb or 


weapon fot 
It is not, their argument runs 
taliatory bomber, the atomi 
the globe-girdling ICBM 


play a part 


though all 
Ultimately it is the 
ly toot slogger 


lone 
the vital soldier wit! 
a gun who wins wars 

In an atomic war, his essential rok 
is to move in and police the debris 
In a brushfire war, where A-bomb 
and ICBMs are useless, he is the 


only 





{RMY SECRETARY BRUCKER: 


a question of balancing doughboys and dollars 





——e 


{ARMY'S NIKE... 


THE 


; 


ITS CORPS OF ENGINEERS 


AND JUPITER 


they were fringe benefits, but they added no firepower 


man who can smother the flames. His 
very existence, in fact, gives the U.S. 
its top card in the cold war. Without 
the foot soldier, notes Wilber Brucker, 
either have to let [the 
Communists] succeed with conquest 


“we would 


on the installment plan, or we would 
have to pursue the suicidal nuclear 
that we are 
every means to prevent.” 
Of Men & Money. Staying off the 
horns of that dilemma 
only men and missiles; money is just 
factor. Yet as the battle 
for dollars rages on Capitol Hill, John 
Q. Citizen has the right to ask one 
pertinent How 
Army money it is 
from its present budget? 
One Brucker, 
Taylor & Co. must cover an enormous 
amount of with the butte: 
them. In corporate 
head a $40-billion (total 
assets) colossus, roughly comparable 
Motors o1 


holocaust striving by 


involves not 


as much a 


question well is the 


using the getting 


thing is certain 
bread 
Congress gives 
terms, they 


General 
AT&Ts. But 


earn thei 


in size to Six 
nearly two GM 
AT&T way, the 
military's spending is profitable only 
in the sense that peace is profitable 


while 
and 


For example, the Army spends a wal- 
loping $1.2 billion a year, o1 
13°, of its total budget, just to keep 
its massive Seventh Army 
in Europe 

Ail told, the Army’s dollars 
support 256 major installations in the 
U.S. and including (in the 
U.S. alone) 82 posts, camps and sta- 
tions, 46 industrial type facilities, 40 
depots, 11 port facilities and countless 
numbers of 
offices, 


some 
on guard 


also 


abroad, 


hospitals, procurement 


communications and 
similar facilities. Its 
U.S. real estate and related facilities 


tops $24 billion, and its war machine 


centers 
investment in 


represents an inventory of more than 
$20 billion. 

Even the day-to-day costs of run- 
ning 
mammoth proportions 


reach 


Among them 


such a vast organization 
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e Personnel: During the current 
fiscal year of 1959, the Army is paying 
out $3.5 billion in salaries, allowances 
and and 


thei 


subsistence to its officers 
well as 


moving bills when they 


men, as underwriting 
make one of 
the mumerous changes of station in 
Army life 

© Operations & Maintenance: Those 
caissons go rolling along only when 
$3.1 
haul and maintain them 

New tanks 
rockets cost the 
If the Army is to 


military 


billion a year is spent to over- 


e Procurement and 
ammunition and 
Army $1.3 billion 
keep with 
styles, military 


pace changing 


experts have 1 epeat- 


edly insisted, it must have twice this 
amount 
e Research & 


veloping the 


De- 


tomorrow 


Development 
weapons of 
and testing them costs the Army an 
$900 Again 
many experts have criticized this fig- 


average yearly million 
ure as too low to keep the Army abreast 
of rapidly changing technology 


SOLDIER'S PAY | 


Despite cold war all over the world, 
the Army’s share of our total defense 
budget has been trending steadily 
downward. 


% 
100 
90 























Fringe Benefits. Among other things 
Army paymasters 
the military’s 
the American 
the things 


underwrite 
“fringe benefits” to 
people. These are 
which do not add to the 
Army’s firepower, though they do aid 
the nation’s posture. They 
must support, for example, the 5.000 
officers men of the MAaGs, the 
Military Assistance Advisory Groups 


also 


defense 
and 


which aid our allies in training some 
200 combat divisions in 43 nations 
Ancther expense: maintaining the 62 
Nike missile battalions around majo: 
U.S 
centrations. 


cities and large industrial con- 


Some of these added tasks, such 
‘moonshots” rockets 
outer space), may have tangible mili- 
tary value only in the future. Few 
figures are available in this area, but 
they are known to run high 
Army brass, however, do not believe 
that their part in this program is 
merely an expensive form of reaching 
for the moon. Their proof: it was the 
Army’s Jupiter C which put the Free 
World's first satellite into orbit 


(sending 


Top 


One other fringe benefit has scarce- 
ly any military value at all. Eve 
since 1824, the Army Corps of Engi- 
neers has handled the job of dredging 
the nation’s rivers and 
Currently its civil 
program covers more than 261 majo: 
projects in nearly all the states, and 
even includes building the American 
part of the St. Lawrence Seaway. It 
is a costly task. Of the entire $336 
million which the Army has budceted 
for construction during the next fiscal 
year, no less than $304 million will go 


widening its 


harbors works 


for public works 

The Army Team. Wilbur Marion 
Brucker, 64, the civilian who runs the 
Army, got his first taste of military 
life in 1916, when he served with the 
National Guard along the Mexican 
border. Later, in World War I, as a 
Brucker 


won the 


lieutenant, 
battles and 


In five 
Star for 


fought 
Silver 
1959 
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After the war he 
practiced law in his home town of 
Saginaw, Michigan, was irresistibly 
drawn toward politics, and by 1931 
was Governor of Michigan. (One of 
his first acts in those Depression days: 
to cut his own salary.) 

From the state house Brucker went 
on to practice law in Detroit, won and 
lost in the state’s political rough-and- 
tumble, and eventually wound up in 
Washington as general counsel to the 
Department of Defense. After a 
heated (and successful) skirmish with 
the late Senator Joseph McCarthy, 
Brucker was named Secretary of the 
Army by Charles E. Wilson, 
Secretary of Defense. 

In that post, Brucker has teamed up 
with one of the Army’s brightest stars: 
General Maxwell Davenport Taylor, 
58. Even at West Point, where he fin- 
ished fourth in his class, Taylor was 
tabbed a future general by his fellow 
cadets. By World War II, Taylor had 
risen far enough in the Army to assist 
personally in the development of the 
One 
year later, Taylor sneaked into Rome 
to confer with leading Italians on the 
feasibility of a parachute drop on 
Italian airfields. Wrote General Eisen- 
later: “The risks he ran were 
greater than I asked any other agent 
to undertake during the 


bravery under fire 


then 


military's first airborne divisions 


howe! 


or emissary 

wal 
Mission completed, Taylor went on 

to lead the 101st Airborne in an air- 


drop on Normandy, personally led 
troops in taking an important cause- 
way which way for the 
advance of seaborne units. And dur- 
ing the Korean conflict, it was Max 
Taylor who led the Eighth Army in 
some of the bitterest fighting of the 
war. In 1955 he recalled 
Asia and sworn in as Chief of 
of the Army 

The Businessman Board. Few chiefs 
of staff have presided over such far- 
Max Taylo1 
Militarily, Taylor has refashioned the 
Army to make it lighter, more mobil 
and yet heavier hitting than ever be- 


for e 


cleared the 


from 
Staff 


was 


reaching changes as 


Budget-wise, he has encouraged 
programs to improve the Army’s man- 
agement and make it as cost-consciou’s 
corporate comptrolle: 

In many ways, the U.S. Army could 
hardly operate Under 
Brucker are assistants, all 
civilians and most of them with long 
business experience. The five 

@ Hugh M. Milton III, Under Sec- 
of the Army. Milton literally 
combines learning with 
In civilian 


as any 


otherwise 
five top 


retary 
Ivy-towel! 
down-to-earth experience 
life he 
dent; in 


was a college dean and presi- 
war, a major general of the 
Army 

e Richard S. Morse Director of 
Research and Development. Recently 
named to his position, Morse has had 
a long and successful caree 
tific work 


Eastman 


In sclen- 
A one-time physicist with 


Kodak. Morse 


went on to 


found and become president ofl the 
National Research Corp., which spe- 
cializes in industrial and Government 
research projects 

@ George Holmes Roderick, Assis- 
tant Secretary for Financial Manage- 
ment. Before joining the department 
Roderick vice president of the 
American Seating Co., and was cited 
by the University of Michigan in 1953 
for his contribution to the war 


was 


in industry 

e Courtney Johnson, Assistant Se 
With 18 years of 
experience in the Detroit auto indus 


retary for Logistics 
try, Johnson first came to Washington 


looking for Government contracts 


soon had jumped to the other side of 
Now he makes policy 
Secretary Brucker on what the 
buys (see p 24) 

@¢ Dewey Short, 
tary for Manpower 


the fence with 


Army 


Assistant 
Personnel 

Perhaps the 

board 


99 


Secre- 
and 
best- 
Short 
was a long-term member (22 years) 
of the Military Affairs 


Armed Services Committee 


Reset ve Fo! ces 


known member of the 
House and 
and om 
time nominee for the Republican vice 
presidential nomination 

Business & Brass. With such a busi 
ness-" nded board it 
that the Army office: 


dollars-and-cents 


small wonde1 
today brings a 
approach to the 
Where the 


himself 


business of war 

checks 
against the 
of his 


( orporate 
executive constantly 
lower right hand 


statement, the 


cornell 


Army 


earnings 





“GENERAL LEM”: 


One black night in 1942, a small band of Army officers 
slipped from a submarine off the coast of Africa to seek 
out French commanders who would defy Vichy and sup- 
port the forthcoming U.S. invasion of North Africa. Fo 
a brigadier general named Lyman Louis Lemnitzer, the 


trip was one close call after anothe: 


raided a clandestine meeting place, Lemnitzer eluded cap- 


ture only by hiding in a wine cel- 
return to Gi- 
braltar, he narrowly missed death 
when three Nazi JU-88s attacked 
his plane 


lat Later, on his 


Another Journey. At the be- 
ginning of next month, with four 
stars on his shoulders now, “Gen- 
eral Lem” will start out on an 
assignment almost as perilous as 
that African trip. He will move up 
from deputy chief to succeed Max 
Taylor as the Army’s chief of 
staff. Unlike the Taylor, 


Lemnitze1 shirt- 


But 


neat 
works in his 
sleeves, keeps a messy desk 


he has the same aims as Taylor: to create a mobile 
hitting Army, with more manpower and a greater rate as 


firepower. 
Can 


one assault on the Army’s strength 


Lemnitzer succeed? 
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When Vichy police man of action 


He already 


That came it 


THE 
when the 


tried to take 


Man of Parts 
has been the 


West Point and 


1920 by his 


{RMVYS NEW 


National Ac 
away 
later succeeded in putting the first satellite 
As his 
rare combination of armchair strategist and 

On the one hand. he 


managed the 


classmates at 


CHIEF 


Administratior 


missile tean 


ronautics and Space 
which 

bit 

Lemnitze1 


the Army’s top 
i into 
friends point out long 


taught philosophy at 


Switzerland 
clothes 
that 


Com- 


discussions it 
(while disguised in civiliar 
dachshund) 
High 
rende! Italy and 
Austrii 

the other hi 


and leading a 
preceded the German 
mands su! 


southerr 


much rou 

| nted to 
rborne Di- 
a 


entered 


inilantrymal 
nmand the 11th 


vision in 1950, Lemnitze 


Ay 
Ai 


the Army's rigorou 


paratroop 
school at the age of 51 and qual- 
ified by making five jumps in 
week In Korea, Lem 
the Silver Star for gallantry 


Seventh 


one 
nitzer von 
while 


leading the Infantry 


More to Come? Lemnitzer’s rise was predicted as early 


West Point. Now military 


men in the Pentagon are predicting another rise for him 


has beaten off 
1958 


they say 
Chiefs of 


Lemnitze1 
Staff one 


will become Chairman of the 
day, the 


Joint 


nations top n ilitary post 
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the 
spent 


office: apply a_ similar where most of 
gauge through performance. Thus the 
conversation of even high-ranking 
generals is replete with such remarks 
as: “We are like the Pontiac division 
of General Motors.” Or: “At American 
Tel. and Tel., job would corre- 
spond to 

Not that the Army plans to trade in 
its greens for an ill-fitting suit of gray 
flannels 


attempts to Army’s dollars 


Under its 
visions, a steady stream of cost and 
performance 


actually are pro- 


reports are forwarded 
to the Pentagon, showing what a post 
actually accomplished against what it 
Also 


incurred and any changes in program- 


my planned covered: costs being 


ming or funding which may be re- 
quired 

A military force exists only As spice to its busi- 
Army for the 
Assistant 
(now Ge orge 
the Army’s 
His military opposite number 
title 
own corporate upper 
Man- ler of the Army. Though the present 
comptroller, General William S 


ton, came up through the Artiller' 


The Moneymen 
the 


years has had an 


to fight. But as never before, its top ness flavor 


past 


men realize that, in peacetime, for five Sec- 


every dollar of budget they must show 
dollar of 
tangible 
they 


retary ot Finance 
Roderick ) 


dollars 


carries a 


one who 


however in- 
may be So 


and 


results 
them 
big 


manages 
some ol 


are studying business more appropriate to 


making Comptrol- 


some ol its thei echelons 
the Army 
System 


system 


ways 
One way Command 
agement 


This 


right 


Law- 
last 
the 


yeal brought 


leve l 


Was 


down to installation 


feels this is no handicap I 








OUR PLACE IN THE WORLD 


THE Army's retiring Chief of Staff, General Maxwell D 
considered 


Taylor, long has been 
one ol 
brilliant 
place in it 


our top military trategists. In the statements below, he 


gives a analysis of the world military situation as well as our 


WE MUST BE PREPARED TO FIGHT “LIMITED” WARS: “In the past 14 


l short of gener 


military operations 


and the 


been a notable 


will 


neidence of 


continue to occur rate of occurence may 


THEY ARE AN INTEGRAL PART OF RED STRATEGY 
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FORCE IS UNSUITED TO 


bomber and n 
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siles of t} Army do 


most of our present 


to our 
iton systems 
limited war, that doubt proportion 

SO WE CUT OUR LIMITED-WAR 
Marines, the Tactical Air Command 
the strategic airlift and sealift 


FORCES TO large 


Na vy s 


part 
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some ¢ 


KOREA THEY WERE 
literally had to assemble ow? 


PROVED ENOUGH It 
field of 


effective 


NOT 
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the enemy and succeeded nt weld ng it 


in the 
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nick of time to avert defeat 

Nor was LEBANON AN 
quate 


In addition 
the operation was made sim} le by 


destination. Furthermore 


EFFECTIVE TEST to the 


the 


adi antage af ade 


warning shoot n 


ted 


absence of a 


situation at the forces employed were lin 


peter ber 


So we 


ment 


MUST DO FIVE THINGS: “One, the modernization of appropriate equip- 


three the 
and, five 


two, the improved strategic mobility of limited war forces 


pre-planned use of air and sealift four, expanded 


the publicizing of our limited war strength.” 


joint training 


MUCH EQUIPMENT MUST BE UP-DATED 
missiles, light atomic 


“We need to include second generation 
weapoi & improved conventional weapons, and many 
mobility. To direct 


require 1” proved, lightweight signal 


air and ground 
and control our units and 


communications based on 


new types of vehicles to advance tactical 
weapons we 


newly designed radio equipment 


ONCE PREPARED, WE MUST LET THE WORLD KNOW IT 


“It is highly important for 
psychological reasons to publicize our capabilities to react with weapons and 


means short of those associated with massive retaliation.” 











problems of the Army,” he observes, 
“and my civilian aides know finance 
Between us, we cover the waterfront.’ 

To cover it closely, every Army 
base has a lower-ranking version of 
General Lawton. These are officers 
specially trained in finance (probably 
the 
schools), who sit at the commander's 
elbow 
make 


weight. 


at one of Army’s management 
advise on 


that 


money matters a 


sure each dollar 
Though it has been criticized 1: 
chauffeurs, 
the 
since the d 
Even m 
its legendary red tape has beer 
As a dire ct 
Mar 


number of finan 


x” using soldiers as 


U.S 


money -conscious 


probably has today 


army 


of mercenary soldiering 
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cash 
the Army 
ment System, the 
inventory 


through to save 


sult of Command 


accounting categories 


cut from 853 to 66 last year. By sir 
Quart 


plifying procedures in the 

Signal 
the workload in 
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to 65 


master, and Tran 


sport 
areas, prepart v 
reports was cut by 
How to Save Money. Sometimes 


small items have added up 


Savings Consider such a se 


minor thing as locks o1 
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bersome affairs beet 
placed with light snap seal Sa 
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bills: $120,000 a ve 
The shear 
at costs abroad. too. At 
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economy 
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lrequently 
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Simply by not ing § 
rived, the Army 
this 


ships al saved $10,000 
a year at 


No item 
Example 


one installation 


has been too small to be ct 
used in the com- 


Willian 


Texas 


masks 
municable disease service at 
Hospital, Ft. Bliss 


By switching from cloth masks 


Beaumont 
feast 
$2,000 a year) to paper masks which 
efficient, the 
$1,000 a year 


turned out to be 
Art ly saved 
Not a large 


indicative of 


more 
another 
saving, it is true, but one 
the which the 
Army is going to stretch its budget 
Disraeli’s Secret. But 
cutting alone enable an army to stay 


ends to 
can cost- 
in fighting trim in an era of budget 
slashing? “These are matters of con- 
Brucker admits, “not 
the Army, but to our nation.’ 

As his solution, Brucker intends t 
follow the lead of Benjamin Disraeli 
the novelist 
minister of 


cern,” just te 


became 
England 
his 


who the prime 
Asked for 
fields, 
“Constancy 


the 
secret of 
Disraeli 


success in two 
replied simply 
of purpose.” Brucker intends to 
ply the formula to that 
front war he wages daily 


ap- 


same two- 
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THE INDISPENSABLE MAN WITH A GUN = "The reason is ciroply that 


disp. rse 


In an age of atomic bombs, ICBMs and retaliatory bombers. 
a war still cannot be won without a man taking a piece of 
Here’s what the budget dollar buys in terms of 


ground, 
the “ultimate weapon.” 


pun h fror 
regroup agai 


tiny Panamanian time, to go anywhere At 
Rio Hato late last winter, it peed. Thus the units 
tounding sight. Wave afte 2nd had taker 
deep-bellied C-130 trans- nm chilly North Car 
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ments of modern wat 
men, thousands of 
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INFANTRYMEN LANDING 


idea that 
land 


the 


piece ot 


on down, is away from 


you can take a and 
marry it.” 

A Choice of Wars. 
Pentagon office, General 
Taylor 
another 
chart 
and treaties 


On the wall of his 
Maxwell D 
keeps a graphic reminder of 
speed A 
many commitments 
the U.S 
than 49 
map, 
U.S 
Britannica 


reason [fo 
the 
that 


less 


huge 
shows 
has made 


to defend no countries 
19). As 
up, the moved 
kind of Pax This 
time, though, the peace is kept not by 
the might of the British Navy but by 


the mobility and atomic capability of 


from attack (see page 


it points has 


into a 


the American Army 


As high Army brass see it, these 
agreements could involve us in atomic 
more likely that they 
will bring that phenomenon of mod- 


the 


wars, but it is 


ern times, limited (or “brush- 


half of a 
Army 


THE senior 
celebrated 
team, Gen- 


Williston B 
Palmer stands right 


brother 
eral 
on the firing line as 
the commander of 
all US 
Europe 


troops in 
Though he 
graduated 

West Point a 
War I, General 
than his share of 
the 
Pal- 


sion 


from 


World 


more 


too late for 


mer has done 
fighting. As commanding general of 
VII Corps artillery in World War I 
mer took part in the Normandy 
the capture of Cherbourg, the 
ment of the Ruhr 


Germany to the 


inva 
encircle- 
and the drive 


Elbe; 


corps in the Korean fighting 


later he 

Known for 
with paperwork and one- 
against Army Palmer 
continually barked, “If it doesn't win the 
get rid of the 
eral Palmer 


his impatience 


man wal waste, 
Gen- 


His 


Lieutenant 


damned thing 
November 


brother 


wal 
will retire in 
his 
Palmer 


replacement 
General C. D 


FROM AH 


in the atomic age, 


ELICOPTER: 


the wise man runs to fight another day 


fire’) 
not 


war. And these are squelched 
retalia- 
Proof 


since 


with atomic bombs o1 
but 
unpalatable 
there 


averaging 


tory bombers with men 
of this 
1945, 


wars, 


pudding 
been 18 
two 


limited 
half 
n duration, involving a total of 


have 
and one 
years 
than 9 million men and ranging 


the Muscat 


Oman to the no-holds-barred fighting 


more 
from skirmishes of and 
of Dienbienphu and Korea 

The idea of tailoring an army to fight 
however, is one thing: its 
Many a Cl- 
vilian military expert has 
the United States 
betting too many of its chips on mis- 
“What 
expert, 


such wars, 
execution, quite another 
wondered 
aloud if was not 
siles and not enough on men 


we have,” remarks one such 
‘is good. There is just one trouble 
we don't have enough of it.” 

Part of the 


toot 


Outpost of Defense. 


Just two months ago, Lieutenant General 
Clyde Davis Eddleman moved up 
command of the Seventh Army to 
USAREUR. A veteran infantryman and tac- 


ticlan, 


irom 


head 


Eddie” Eddleman has spent many 


years in the Pentagon but makes no se- 


cret of his delight in being with 
A major at the 


(under Br 


troops 
World War I] 
General Dwight Eisen- 
Alfred M Gruenther 
started the Army 

famed Troop Information 

This 


continuing nas 


opening ol 
gadie I 
Colone i 


Eddlemar 


howe! 


educational program 

made the 

informed soldier i 

Later, Eddlema 
to serve 
Chief of 
Sixth Army 


the best 


in the world 


campaig 
Southwest 


An 


athlete 


soldier's lean look comes from the old 
story of not enough guns to man all 
the ramparts. From his Pentagon 
defense post, incoming Army Chief of 
Staff General Lyman Lemnitzer will 
oversee five concentric rings of troops 
which radiate outward from the mis- 
sile around Midwest cities to 
the shell-pocked trenches of Korea 
In size, this guard ranges all the way 
from a missile battery on Formosa 
to the sizable Seventh Army in West 
Germany 

At the outermost ring are the out- 


sites 


posts of our defense empire: overseas 
in Germany, five divisions, three ar- 
mored calvary regiments, two battle 
groups and 13 surface-to-surface mis- 
sile battalions; a medium missile 
Italy; a battle group in 
Panama; two battle groups in Alaska 


com- 
mand in 
one infantry division in Hawaii; and 
in Korea, two infantry divisions, one 
air transportable missile command 
and 
battalion 
Backing them 
units in the U.S.: the 
Division, the famed 
Eagles” of Camp Campbell, Kentucky 
the 82nd, at Fort Bragg, North Caro- 
lina; and divisions of “leg in- 
(e.g., not airborne): the Ist 
Infantry Division, the famed “Big Red 
One,” commanded by Major General 
Harvey Fischer, and the 4th Infantry 
Fort Washingtor 
job in brushfire or atomi 
Nathan Bedord For- 
get there fustest 
mostest at 


one surface-to-surface missile 
, 
are the STRA(¢ 


101st Airborne 


“Screaming 


up 


two 
fantry” 


Division at Lewis, 

Their 
Wal to follow 
advice and 
the least 
Units of the 82nd, for exam- 
ple, can be roused from sleep and at 
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the 


rest’s 
if not with with 


the best 


terminology 
flat 


(airborne 


for loading two 


spot) in a 


THE man 

guards the ram 
parts at home 
General Bruce ( 
Clarke, command 
er of the U.S.-based 
Continental Arn 
The He 
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Corps 
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A 


orac le 
described 
Clarke in 


will bark 


1925 The big guns,” 


steadily if Bruce 
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Army 


energy, 
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Army as an engineer, (¢ 
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during World War II, 
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troops late! 


manded 


Massive 


in Europe 


recently, he made 
ting up academies for non-commis 


officers as part of his belief that the 


com is the backbone any army 





hours. Only headache in moving 
them: disposing of their 24,000 auto- 
mobiles, which necessitates each man 
signing a legal form as he boards the 
plane. “If we had to,” grins Major 
General Robert F. Sink, of the XVIII 
Airborne Corps, “we could move 
everybody out of here in the front 
seat of a late model automobile.” 
This speed is not a theoretical Sun- 
day best but a well-practiced maneu- 
real as the bullets in the 
rifles From his “White 
House” command post at Fort Camp- 
bell, Major General William West- 
moreland had combat-ready units of 
the 101st Airborne aboard planes in 
just two and thirty minutes 
at the time of Vice President Nixon's 
troubles in Venezuela. Westmoreland's 
troops 


ver as 


troopers’ 


hours 


outraced the airborne 
Marine units to Puerto Rico, simply 
because the Marines wrote out their 
landing manifests by hand, while the 
101st relied on a snappy (and speedy) 
Addressograph-Multigraph machine 

“If the went up,” STRAC 
would immediately, late: 
being backed up by the Army’s three 
other divisions in the U.S., the third 


ring in our defense perimeter 


even 


balloon 
move out 


Some 
of these units, such as Major General 
Earle G. Wheeler’s Second Armored 
Division at Fort Hood, Texas, prob- 
ably could move out in jig-time. And, 
William 
of Third Divi- 


“In many cases, rocket 


notes Brigadier General 


A. Harris 


sion artillery 


commande! 


companies must be even readier than 
other troops, because they are focused 
on the point of supporting allied gov- 
ernments. 

Other 
able later on simply by stepping up the 
WACs in Famed 


soldiers would become avail- 


number of service 
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spotted a Communist 
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adjusted the fire of an eight-inch 


to blow up the Reds 
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mobile force with heavier firepower 
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THE NUMBERS GAME Even counting Allied divisions, 


some of whom cannot be counted on, the U.S. is for outmanned by Russia 
and her satellites. Only way to even the odds: by building « somewhot larger 


6 j 
Each ' = 10 Divisions — 
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China 
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Satellites 


during World War II, 8,000 WACs are 
still in the Army, commanded by 
Colonel Mary Louise Milligan 
tially, they 
corps which could be expanded great- 
Ad- 
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ly to free more men for combat 
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National Guard 
retically adding 37 trained 

At the 
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units in the 
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vital to our national defens« 
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son: the military force 
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how to survive on atomi 
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California to the 
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THE ARMY IN EUROPE: WATCH AND WAIT 


How Far will the Russians go on Berlin? Even if the divided city quiets 
down, will the Red hordes of East Germany one day pour into the 
West? For General Lauris Norstad, the Supreme Commander of allied 
troops in Europe, such questions are more than disturbing headlines 
read over the morning coffee. For Norstad and U.S. commanders like 
General Cortlandt Van R. Schuyler of sHapr, the Russian threat is only 
a pistol’s range away 

They have, in fact, only to glance toward the Iron Curtain to see its 
menace. On the western side, lightly armed but highly mobile units 
of the U.S. Armored Cavalry patrol the border in tanks and armored 
cars. On the other side of the Curtain, however, is only grim intensity 
electrified fences, land plowed to show any footprints, searchlights 
piercing the night and vicious police dogs with machine-gun-toting Red 
soldiers, whose prime purpose at the moment is to keep Iron-Curtain 
citizens from fleeing to freedom across the borde1 

The Massive Wave. How well could the U.S. Army and its allies with- 
stand that determined foe? Following a policy of “watch and wait,’ 
uSAREUR’s Lieutenant General Clyde D. Eddleman can mount three 
pentomic infantry divisions and two armored divisions, equipped with 
M-48 Patton tanks, atomic cannon and the Redstone missile. It is an 
impressive array except when compared with the Reds’ 22 Soviet divi- 
sions, with 4,000 new T-54 tanks and bolstered by 125,000 to 150,000 Red- 
trained German militiamen and still other divisions from the many 
Soviet satellites in Europe 

Hard core of the American Army in Europe is the massive Seventh 
Army, the “Shield of Nato” and the largest army ever fielded by the 
U.S. in time of peace. Armed with the Army's newest equipment, the 
Seventh must be prepared at any time for still another fulfillment of 
General George S. Patton Jr.’s description Born at sea, baptized in 
blood and crowned in glory 

Whether it will be blood or glory, the Seventh is poised to be ready 
at any time. No general needs to tell these troops to remain alert. When 
Khrushchev delivered his famous ultimatum on Berlin, troops in the 
Berlin Command under Major General Barksdale Hamlett quickly pre- 
pared for action. Again, when trouble broke cut in Lebanon, troops 
from the Seventh Army flew to the Middle East 

The Thin Red Line. All told, American troops in Europe are fanned 
out along a 4,000-mile Nato defense line that runs from the northern 
tip of Norway to the Eastern border of Turkey. Typical example: Major 
General John P. Daley’s Southern European Task Force in Italy. Gen- 
eral Daley has forged a chain of deadly missiles across the Po Valley, 
their needle noses pointed toward the Alps, the historic invasion route 
into Italy and the key to domination of the Mediterranean. Setar’s job 
to give missile fire support to the Italian army 

Typical, too, of the army in Europe is setar’s Sky Cavalry. Though 
it is modeled on the horse cavalry of a century ago, this force scouts the 
enemy and seeks targets with the electronic weapons of the 20th 
Century: “hilltop radar” to “look” across battle lines, infra-red gear for 
seeing in fog and darkness, and a platoon of paratroops trained for sur- 
vival behind enemy lines and equipped with a portable FM radio 








Perhaps the most involved training 
goes to the men at the huge missile 
center commanded by Major General 
Sam C. Russell at Fort Bliss, Texas 
Their technical training compares with 
the toughest at any university 

At the same time, the Army keeps a 
special check on how well its troops 
are being trained. One demonstration 
of this came recently at Fort Riley, 
Kansas with a squad of men headed 
overseas. I swept Captain Joh 
Szalay the Inspector General's 
office, who fired brief but penetrating 
questions at each man on his military 
training, rules of warfare and how to 
handle his gear, to see that he was 
sufficiently trained—and informed—to 
go abroad 

How Many Is Enough? On only one 
score, say the experts, is the Ameri- 
can soldier under par: there simply is 
not enough of him to go around. Now 
numbering only 15 divisions, the 
Army today stands a bare 40% larger 
than during the Civil Wa: 

The American soldier, it is true, is 
supported by 200 Allied divisions 
abroad. Many of these, however, are 
more dangerous on paper than in the 
field, and not all of them can be 
counted on to fight. Facing them: 400 
Communist divisions (see chart, p. 21) 

As some military pundits have 
pointed out, Russia could hardly as- 
semble all of its divisions in any one 
place at any one time. But many of 
the U.S.’ 15 divisions are not up to full 
strength and would need precious 
time to fill out their ranks. In part 


these gaps come from. the Army s 


dollar-inspired policy of “gyroscop- 


ing.’ 

Under this system, the Army de 
ploys whole units overseas to re place 
other units returning home. The guns 
tanks and other trappings of war stay 
put, with only the men trading places 
This way, the Army cuts its huge 
moving bills. But when a unit moves 
back to the States, it has suffered the 
inevitable attrition of discharge from 
the service, sickness and so on. Result 
the commander in the U.S. has mads 
a poor trade, and gets a unit that often- 
times is two thirds under strength 

Not that any general would suggest 
that the U.S. match Russia, divisior 
for division. But just to fight limited 
wars, the Army needs some more as 
a minimum 

The Deadly Parallel. What worries 
the men in the Pentagon just as much 
is the rusty guns and tanks of those 
troops. Both Max Taylor and “Lem 
Lemnitzer have made this point Ir 
terms of dollars,” says Lemnitzer, “ap- 
proximately 60 of the Army’s in- 
ventory today was produced during 
World War II or the Korean War. Ten 
per cent of it is pre-World War II 
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vintage. As a result, many items have 
reached a point where they no longer 
are economical to maintain or are no 
longer adequate in the light of current 
requirements.” 

General Taylor has presented the 
case even more strongly. To him, an 
under-manned army with out-moded 
weapons may have only one recourse 
the A-bomb. “The threat of massive 
retaliation as our sole response to 
danger,” he points out, “repels ow 
friends and, in an era of mutual deter- 
rence, fails to impress our foes.” The 
deadly parallel: “Blind Samson,” 
says Taylor, “bringing down the 
banquet hall on friend and foe alike.” 

Taylor’s solution: an annual three 
billion dollars spent over the next five 
years to update the Army. Taylor 
probably could specify many things 
that are needed. The perfect weapon 
for the 20th Century infantryman, 
for example, is the “moritzer,” a 
combination of the howitzer and the 
mortar. On the atomic battlefield, the 
Bell H-40 helicopter would be able to 
pick up a squad of men and hide them 
from attack. So far, though, the Army 
has neither of these in any volume 

Even more important is the com- 
munications equipment that will en- 
able troops to spread out and re-group 
on an atomic battlefield. While the 
Army does have helmets with self- 
contained radios, including one pow- 
ered by the sun, these are more 
numerous in the research laboratory 
than in the field. Similarly, the Army 
could use new target acquisition 
equipment which would keep pace 
with the range of our missiles 

In this battle to update itself, the 
Army does not have time on its side 
New weapons require long months 
sometimes years, to be _ perfected 
Take the waffleboard, which is far 
more effective than the wooden pal- 
lets now used to cushion the shock 
of equipment dropped by parachute 
It was in 1954 that the Army first dis- 
covered that this paperboard might 
turn the trick better. Even today, 
however, it is still testing and experi- 
menting with the material 

The Old Refrain. To one Army olf- 
ficer, the Army's lack of men and ma- 
terial is reason only for a bitter smile 
To him, it is merely a_ repetition 
of Kipling’s ironic “Tommy” 

For it’s Tommy this, an’ Tommy 

that, an’ Tommy wait outside 

But it’s ‘Special train for Atkins,’ 

when the trooper’s on the Tide 

The one disparity between Viccorian 
times and the nuclear year of 1959 the 
officer does not like to think about. If 
the bell rings in a one-punch A-bomb 
fight, even America’s vast industrial 
might will not have time to produce 
the train for its Tommy Atkins 











THE PACIFIC: “NEVER ANOTHER KOREA 


From his headquarters at Fort Shafter, Hawaii Majo. General Isaac 
D. White heads up the largest unified American military command it 
the world. White's near-global post runs from the Hawaiian archi- 
peligo to the bamboo curtain of Red China, North Korea and 
churia, covering roughly 12 million square miles of sea and sucl 
as the Philippines, Japan and Okinawa 

The Aroused Lion. To the sneering propagandists of Red Chi: 
massive command is only a “paper tiger.” But, as the Comn 
found out when they shelled Quemoy and Matsu last summe: 
command more closely resembles an easily -aroused lion 
islands are the first stops on an expressway that runs to Ta 
seat of the Republic of China, and the vital Army base of Okinaw: 
the Philippines. So the Army lost no time snuffing out the flan 


rushing out a “Nike Hercules” missile battalion to stiffen the Taiwar 
defenses. Also there: what is probably the Army’s largest Milita 


Assistance Aid Group in any one nation, on hand to train ar 
Chiang Kai-shek’s divisions 


This incident points up one fact about the Pacific command 


; 


a single-mindedness of purpose that is expressed by privates at 
Stal generals alike As one be-ribboned colonel puts it To 
we're determined that there will never be another Korea ou 
The Alert Eighth. Nowhere is that spirit more evident thar 
itself, where the Eighth Army stands guard duty twenty fou 
day. In the North, troops of the Seventh Infantry Division and tl 
Cavalry, riding tanks and armored cars and equipped with the 
electronic detectors patrol every inch of the 135-mile demilita 
zone between Korea and the Red hordes to the north. Backing 
are United Nations forces and twenty Army divisions and or 
division trom Korea which itself has the second largest army 
world 
In Japan, which was a massive military hardware stor 
Korean conflict, the Army has been cutting its commitment 
ment with the Japanese government, the Army will keep 
logistical and admunistrative support troops in Nippon 
logistical depot in Tohorozawa, however, still will be 
rehabilitate vehicles and equipment used by 
Assistance Program 
Man With Two Hats. From Japan, the A: 
the largest of the Ryukyus Islands. Ci thy nding $100 
million to expand its already-vast (and ps 
From Taiwan, the Army will be able t 
spot in the Pacifix 
In one respect, Lieutenant General Donal Booth's IX Co 
in the Ryukyus is like none other in the world. For Booth 
hats as commander of the troops and high commissione! 
Over the past ten years, Booth and his pre 
more than 425,000 metric tons of food and grair 
ly, Army doctors have raised the longevity rat« 
eliminated smallpox, diphtheria and malaria 
projects are only one more way of strengther 


chain 











THE BIG SPENDER The Army's procurement dollars 


must flow into virtually every nook and cranny of American business to keep 


the military force clothed, fed and equipped. 





Food 
$545 Million 
~~ 


~. Ammunition , 
Electronics 
$910 Million 


a, ~ 
Pe» ., 
Vehicles, 


Tanks, Artillery ¢——__. 


$588 Million 





Construction 
$966 Million 


* > 
wi 
Textiles 
$315 Million 
A 


Supplies & Services 
$864 Million 


- 


Missiles 
© $1,163 Million 








THE ARMY & THE ECONOMY 





THE TWO-WAY STREET OF DOLLARS 


Not only do the Army’s procurement dollars flow into 

every part of the nation and its industry, they develop 

new consumer products and—sometimes—even create 
whole new fields of business. 


As THE Army’s civilian Assistant Sec- 
retary in charge of logistics, Courtney 
Johnson biggest 
Out ol 
the maze of the Pentagon organiza- 


pushes one of the 
shoppers’ carts in the world 


tion, overlapping responsibilities and 
divided authority, one clear fact about 
him after consulting with 
the Secretary of the Army, he is the 
who 


emerges 


man sets the policies on 


what the Army will buy and how it 


just 
will do that buying. “As such,” says 
an aide, “he is the closest thing to the 
Army dollar.” 


Just for groceries alone, that spend- 


man who spends the 


ing reaches astronomic proportions 


Every month Johnson buys no less 
than 23 million pounds of fresh beef, 
1.5 million heads of lettuce and seven- 
Added to that 
everyday Army 
balls, rockets 


sniperscopes 


million dozen eggs 
staples ol 


tanks 
recruiting 


are such 
life as and tea 
and posters, 


and shoelaces—a sum which equals 


nearly two thirds of the Army’s $9- 
billion budget 
A forme 
(GM, American 
baker-Packard), 
pressed by the fact that his expendi- 
which 


chases for the othe 


Detroit auto 
Motors 


Johnson is 


executive 
Stude- 
unim- 


and 


tures (many of cover pur- 
reach 
the size of “It’s 
just like family,” he 
argues, “except that it’s for a family 
of nearly million people. You 
have to clothe, feed and house them.” 
One “You have to buy 
arms for them, as well,” grins Johnson 

The Big Buyer. If Johnson is un- 
fazed by his big business, that feeling 
is not shared by 


services) 
population figures 
Supporting a 


one 


difference: 


big business itself 


24 


As all industry knows, the annual $9 
billion which the Army has to spend 
makes it single biggest 
Together 
Force, its 
influence so 


one of the 
buyers in America today 
with the Navy and Ail 
dollars constitute an 
strong that it can make a substantial 
difference to the national economy in 
any single yea 

Viewed in 
lars, the 
Army alone make big business catch 
its breath. The meat bill run up by 
the Army’s Military Subsistence Sup- 
ply Agency came to a walloping $109.6 


dol- 


purchases of the 


terms of! contract 


routine 


million last year just among its five 
top suppliers: Swift, Armour, Cen- 
tral Beef, Wilson and Dubuque Pack- 


ing. Similarly, the Military Clothing 


RADAR EQUIPMENT: 
it tracked big business 


and Textile Supply Agency's top five 
(General Shoe, Sportswelt Shoe, Pa- 
cific Mills, Newport Shoe and Albert 
Turner & Co.) took home $28.7 mil- 
lion in orders last year. “And that,’ 
smiles one prominent Army contrac- 
tor, “is how the tax dollars 
home.” 
Johnson’s 


dollars, flow 
into every nook and cranny of the na- 
tion and its industry, from the spank- 


moreover, 


ing new electronic plants of souther 
California to the grimy gun factories 
of New The Army 
can make investors run wild with en- 
shake the 
Wall Street quotation ol the contract 


companies concerned. It can creat 


smile 


England 


thusiasm, its frown can 


a whole new industry with the flick 
of a pen, and it probably could nearly 
end another just as quickly 

A Change of Concept. What's more 
the Army buyer and his dollars have 
become a 


permanent part of the in- 


dustrial scene. No longer is 


military 


spending a Congress-driven roller- 
coaster, up one yeal and down sha: p- 
ly the next. As famed 


Peter F 


management 


consultant Drucker puts it 


“Defense business has become perma- 


nent rather than temporary and ‘nor- 
mal’ rather than ‘emergency’ business 
This 


change 


well be the biggest 


from the 


may very 


concept we have 


been familiar with.” 

This change of concept has spread 
through the ranks of industry. The 
little manufacturer in Manhattan's 
garment district, knowing that the 
Army spends 35° of its dolla: 
small that 
he expands his loft on the strength 
So does General Motors, 
tinkers 
strings ol 


with 


business, concedes when 
of an order 


when it with its nationwid 


plants, and 
tribution centers 
And for 
Army orders count for a big chunk of 
Massive Wester 
manutacturing 
Tele- 


a telling Cast 


factories 


qais- 


more than one 


compan 


business every veal 
Electric 
of the 

graph Co.. 
point 


the huge 
American Telephone & 
furnishes 
Says a Western executive with 
“More than 
quarter of our total 1958 sales—$57 
961,000—-was to the U.S. Government 
Western’s President H. I ton 
himself has reason to be 
Western Electric last year got n 
Courtney Johnson's dollars than 
other U.S. company. Among o 


things, Western continued de 


quiet satisfaction 


velo} 

Nike Zeus 
turned out guid- 
Nike Hercules mis- 


communications and 


guidance systems Io! the 
anti-missile missile 
ance systems for 
sile, as well as 
electronic 
Signal Corps 
Western Electric's 


prosperity, moreover, 


othe: equipment for the 


Army -inspired 
Was not con- 


fined to itself. More than 6,000 sub- 
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‘ ‘ <i. $ 
MARTIN'S BUNKER 


W.ELS ROMNES 


RAYTHEON’S ADAMS 


GE’S CORDI 


to catch the Army dollar, you must build a better mousetrap 


contractors received $328 million for 
helping it fill orders. One of them 
West Hackensack, N.J.’s 16-man Aet- 
na Corp 

Romnes and Aetna’s two co-owners 
not the only businessmen with 
1 Stake in Pentagon prosperity. Of the 
other top six contractors to the Army 
$1,110.9 mil- 
on), all are well known to investors 
The Chrysler, which 
turns the 
Army: Curtiss Wright, whose engines 
power it maker the 
Hawk system; Douglas Air- 
craft, its Nike Hercules and Nike 
Zeus and The Martin Co., 
Army with 
is developing the 


vere 


last year (total volume 


remaining five 


out tanks and missiles for 


Raytheon ol 
missile 
tol 
airframes 
stocks 


Lac rosst 


which the arsenal 


the and 
new Pershin 4 missiles 

A Stingy Shopper? But for the aver- 
the stock- 
his m 
the 


to deal 


businessman and for 
det 

that 
vender in like 
More the Army 


called a stingy shopper who al- 


hol has invested 


who 


business—what big 


the 


1S 
Pentagon 
has 


with than once, 


been 
ved too little in the way of a profit 
Too, it 

finicky 
tol 


contractors has been 


overly- buyve! 


an 
cifications a parachute 
io 
The 


which 


in to and 
ig ball 
Mz 


iaKINgE nairs 


five pages 


18 pages 
Co 


tor 


nul ring 


153 vears 
ihicatior 


sandpape! 


ot spe 
ol 
he unseen insides 
General Arthu 

s Chief of 
admits that 


1 
business 


what type 


G. Tru 
search 
Some 


are 


justi- 


rt, he believes they are 

Army's own drive for 
We are 
Trud 


but 


such 
“that 
kitchen 


pertection- 
we want 


sink 


eau, 
the ina 
himself believes 
of different 
think I know the 
tives that are driving corporations,” 
“and I think I |} 


vhat responsibilities we 


Johnson 
a matter 
of view 7 


points 


ks Johnson, 


mal now 


have 


1959 


Trudeau and 
added that the Army 
of the 
polish to its procurement 
One 
much of the 
Unde 


manage! 


Johnson might have 


has bee n apply - 


ing some traditional spit-and- 


by centrali: 


all three 


way has been ing 
buying by 
this 


system” lo! 


sery 
single 


the 


ices so-called 

example 
Army Quartermaster Corps buys food 
all three 
the Corps of Engineers handles much 
of the Air work 
(including Ail 
by 


and textiles for services, and 
Force's construction 
DEW line 
Still anothe: 


offic ers 


part of 


an 
Force project) way 
keeping procurement 
of duty, thus 


the 


ol a 
ees blin 
tour-yeal enabling 


to 


tou! 


them learn industrial 
bette: 


Cordiner’s 


ropes 


Not 
nas gr 
As Chair Mat 
Ele 

de 


Ss re ally 


Mousetrap 


businessman, though, 


GI 
Cordinge 1 


a 
buve I 
or the 


($989 million last 


against the 


Ralpl 
tric Co 


Ge ne ral 

year il 
se 
all 


would-be 


tense contracts) it, thers 
no n 
Zé The 


belic ves 


vste to the 
Army 
must keep only 


Where the 


ol 


at 


need 


existing 


nee d now 1S 


CAMERA: 
GI Jos st 


nic al a 


ilits 


nd 


i 


ry 


weapons and systems they 


In ot 
a path 
a 
better 
turer 1 


Army's 


bette: 


Ne! 


to youl 


one 
isually 


famed 


words. the 


door if 


mousetrap 
To do that 


first obtair 


R&D 


and development) cont: 


is true 


» his 


reward 


\ 


b it 


th 


advantas 


VER 


Army 


ru 


(for 


a 


; 


CONnSIS 


ts 


his own costs plus a fixed fee 


ally 2 


getting 


his re 
ductior 
return 
tract d 
The 


ence 


and 
manul 
Mz 


the w 


artir 


cot ky l 


sca 


I ry 


to 4 


on-the -job 


rch ¢ 


contra 


jumps to ob 


ollan 
two pe 


between 


ct 


gut he 


trall 


I 


blosson 


the 
to 8 


exXall ple 


ide 
gled 
and 


} 
Salt 


t 


pi 


Cha 
along 
ofits 


dollar 


p oductior 


Nav \ 
Wall 


’ 


< 


144 


Ay 


\ 


Profit. T! 


D1 


ila 


Take The Mi: 
F 


actul 
1 has 
ay 





K PRODUCTION 


AT GENERAL MOTORS (DURING 


7 . 
KOREA): 


the profits are low, but the return is high 


Yet President George Bunker last yea 
netted only 2.4c on the dolla 

A niggardly Not if 
tote up just how many of his 
dollars Bunker had to employ for that 
Martin's 
well aware, the Army, Navy and the 
Air Force alike will let a 
fill his orders in Government-owned 
And Bunker 


use of this open-handedness. Over the 


sales 
reward” you 
own 
head is 


return. As shrewd 


contractol! 


plants has made good 


past five years, for all its low profits, 
Martin 


every $1 of 


returned a fat 22.8c on 
stockholders 
Eli Whitney's Lesson. 


comments 


has 
equity 

“Research,” 
officer, 
If you postpone them 
late to 
The Army always has followed 


one high-ranking 
is like savings 
until they're needed, it’s too 
start.” 
this philosophy. In so doing, its officers 
like to point out, they sometimes have 
given a fringe benefit to American in- 


John Q. Manufacture: 
tricks of his 


dustry often 
learned a few 
trade from GI Joe 


This is 


has own 


not merely a phenomenon 
of the missile and space age. In 1798, 
Army officers badgered Eli Whitney 
to turn out 
make their interchangeable 
Whitney the bill 
cause of what surely must have 


Army R&D contracts, 
him the 


muskets faster and to 
parts 
was able to fill be- 
been 
one of the first 
time and 
money to solve the problem. Not only 
did the. muskets later win the battle 
of New Orleans, but Whitney's meth- 
laid the Henry 


‘ 
Ford's refinement of the tech: ique ol 


one which gave 


ods groundwork to! 


mass pl oduction 
Double Dividends 


Army's research 


Sometimes. the 


has created new 


civilian products and even whole new 


industries. It was this thought which 
inspired the sign at the Diamond Ord- 
Washing- 


Doubl 


nance Fuze Laboratories in 
“Defense Dollars Delive 
Dividends.” 


ton 


Less cryptically, that was the gist 
of an 824-page report by the Opera- 


tions Research Office ol Johns Hop 


Within the 


report, 


University 
the 
military 


Kins 


budget ran 


nilitary 
some items 


have only value, but there 


have values 

Without the military 
expenditures would 
the 


would not 


are others that economk 


as well need 
those not have 


been made and corresponding 


civilian benefits have 
resulted.’ 
One 


The Army feels it deserves at least a 


such benefit tne compute 


nod of recognition for its develop- 
For the 
the direct outgrowth of research pro- 


Army 


of course 


ment electronic brain was 


grams sponsored by the during 


World War II. And this 


grown small 


has 
Last 
still-young compute: 
installed $200 
worth of machines 

More New Trails 
with 


into no business 


vear alone, the 


some million 


industry 


Fo. all its 
Army still is 
ails Today 


vacu- 


woes 
low budgets, the 


blazing new industrial t 
the transistor has relegated the 
um tube to the scrap heap and made 
itself $180-million-a-year in- 
dustry In 1950, 


laboratory 


into a 
however, it was a 


mere curiosity, priced far 
The 


ansistol! 


beyond the realm of practicality 
Army 


to make its signal equipment smaller, 


though, needed the tr 


more reliable and more versatile 


CHECKOUT ON MISSILE 


The answer: An Army R&D 
tract to bring transistor prices down 
to earth. As a result, the soldier got 
his equipment, and the civilian con- 
sumer got smaller portable radios and 
TV sets and a whole raft of other elec- 
trical items. In much the 
fashion, the Army cut the 
quartz crystal units from as much as 
$30 each to $4 
price of color TV sets, which also uss 
the crystals 

Nor 


dividends” 


con- 


Same 


cost ol 


thus lowering the 


the only “double 

the Army's de- 
fense dollars. At Fort Monmouth 
New Jersey, the site of the Signa 
Corps’ sprawling communications lab- 


are these 


paid by 


oratories, Army researchers have ds 
veloped a whole host of new produc ts 
which only now are finding their way 


the Among 


improved radar for commercial 


into civilian economy. 
them 
airlines (developed from anti-aircraft 
radar), radio batteries the size of but- 
tons and a typewriter which prints so 
fast that it literally 
from 

These 
industry, have more than paid t 
the Army 


miniature-sized ceramic 


“shoots” out le t 


ters electrode guns 


programs, though 


benefitiz 
' 


way for Case in point 


capac itors to 
Once 
R&D 


produc tion 


signal equipment again the 
Army let 


eliminate 


out an contract ‘ 


both bugs and 
sky-high prices. Once again it worked 
the cost was cut in half and a brand 
new item went on the civilian market 


Additionally, the 


million on capaciton 


Army will save $3 
orders to! 
year alone—all on an investme! 
$300,000 

So, as Pete 


added, the Army has not only become 


Drucke may nave 


a permanent contributor to business 
me mbe1 | 


If its con- 


prosperity but a valued 


consumer society as well 


tractors sometimes grumble, they 


consolation 


have the 
that many of the Army, 


nevertheless 
knowing 


seerringly strange ways only c 


from its desire to stretch ts 


dollars to the limit 


COMPONENTS: 


sometimes there are double dividends 
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PAPER 


THE 
DOUBLE-EDGED 
SWORD OF HIGH 
EFFICIENCY 


International Paper made its 
plants more efficient, which 
made them more productive, 
which increased capacity 
faster than demand. Hence 
its lower profits in spite of 
greater efficiency. 


A VENTURESOME but 
zled stockholder at 
Paper Co.'s 
month had an embarrassing question 
for Chairman John H. Hinman. Why. 
he wanted to know, had all that capi- 
tal spending 


somewhat 
the 
annual 


puz- 
International 


meeting last 


in recent years brought 


reduced rather than increased earn- 
ings? 

Although kept his poise 
there was no doubt that the question 


hit a 


Hinman 


sensitive spot. Hinman has 
spent a total of $440 million in capital 
outlays over the last five years alone 
But it has been dismally obvious that 
the more he has invested in plant and 
the 


on 


less has 


this 


equipment net return 


bac h 


(see chart ) 


come invested capital 


while correct 
far as it went, did not quite get to the 
the “Costs,” said 


he simply, laste! 


Hinman’s reply 


as 
heart of question 


“have advanced 


than prices.’ 
But 


only 


the 


capital 


had advancing costs been 
Hinman’s 


taken 


Hinman 


problen 
should 


rnational.,’ 


spending have 


it ‘Inte 


otter 


care ol 
had 
is spending heavily 
efficient 


explained, 
its plants mort 
the new plants unquestior 
but the fact 


to be bec« 


remained that 
ying steadily, 
it s } } 


pront é 
A Paradox. 
The 

hat the 


ficient, can 


Why this apparent par 


adox answer, aS papermen well 


new plants because 
more 
More 
unde: 
the 


means 


produce 


the olde ones 
needed 
3ut 


{}} 


C1lit 


than is 
from 
ient 
ll-engineered It 
new plants must be 
i capacity Fo 


that the rub 


ie oO 


l’s capacity is estimatea 
] 


papel and puip 


ided NYSE. Re 


) 


s S 2 3 Millions of Dollars 


annually. But last it produced 
only 4.3 million tons, operated at only 
about 80°. of capacity. The idle 20 


a drain on the depreciation account 


y Cal 


and other forms of overhead, was cut- 
ting into profits 
prices down 
Explains Hinman: “The paper and 
paperboard segments of the industry 
are carrying more than a comfortable 
margin of capacity 
diately 
capacity 


It was also holding 


over any 

demand 
intensified 
and in 


and 


imme- 
This 


com- 


foreseeable 
results in 
petitive conditions 
the 


prices 


which ignore real substan- 


tial costs.” 


THE HIGH COST 
OF GROWING 


In expansion, timing is all-impor- 
tant, as International Paper can 
testify. While its sales curve rose 
very little after 1955, 








[ Sales } 





Merger with Long-Bell 
Lumber Co | 





the company continued pouring 
hundreds of millions of dollars into | 
new plont 


Result 
on invested capital. Now stock 
holders will have to wait for sales 
to catch up before they can hope 
to see their profit curve turn up 


again af 
Net Return on | 
Invested Capital | 


o sharp decline in return 





1955 1956 


Points of Profit 


at around 65°, of 
tional last year operated 
points above this figure 
figure that 
direct ratio to the increase in produc- 
tion over the break-even point. They 
in effect, that a 5 increase it 
utilization of capacity could mean as 
much as a 25 


capacity. Internas 
only 15 
Pape econ - 


omiusts profits grow in 


say, 


increast in 
and that operations at 95 


profits 
of capacity 
would virtually double International's 
net per share 

For stockholders that prospect takes 
off idle 


One big unanswered ques 


How long 


some of the curse Hinman’'s 
capacity 
tion, of 


must it 


course, remains 


idle” 


stay 


VON-FERROUS METALS 


BY THE 
BOOTSTRAPS 


While it hasn't stopped ery 
ing about foreign competi- 
tion, long-ailing St. Joe Lead 
is also 





doing something to 


help itself. 


WHEN the 


year-old St 


ston kholde 
Joseph Le: 
vene for their 
Manhattan, they usually, 
much what to expect 
Andrew Fletche 


nouncing anoun 


ani 


profits (St 
dropping ste: 
rarely failed 
troubles at the 
eligi competitio 
us ially 


Uncle San bail 


ends 


+9 
13.000 


‘ 





HOPPER CARS IN MISSOURI LEAD MINE: 


after renewed complaints, new hope for stockholders 


without the doubtful benefits of tariff 
boosts 

Help, Uncle. “If we do not get gov- 
ernment help,” Fletcher intoned once 
again, “we face a period of perhaps 
one to two years at about the present 
level.” That hardly seemed hopeful 
Last year St $1.47 a 
share as against $2.95 a share in 1957 
In 1959's first 
again, to 76c compared 
1958 

But 


Joe earned but 
quarter, net slipped 
with 89c in 


Fletche: 
turned to more promising things. St 
would able to 
lift itself by its bootstraps The 


having said this, 


Joe, said he, soon be 
big- 
gest bootstrap would be the com- 
Viburnum, 


Viburnum, Fletche 
efficient it 


pany s new $12-million 
Mo lead 


promised 


mine 
would be so 
could shrug off low-cost foreign 
competition 

‘The ores in the Viburnum 


Fletcher 
they 


area 


declared, “are higher grade 
can be mined at a much 

cost We then 
definitely be the lowest cost producet 
US Fletcher then 


relate another promising 


and 


lower unit will 
of lead in the 
went on to 
development 
with Bethlehem 
Ridge, Mo St. Joe is 
million to 


In partnership 
Steel at Pea 
spending $40 develop a 


) 


mine and mill to produce 2 million 


tons of pellets annually which 
And 
split the 
profits, Bessie is ready to lend St. Joe 
up to 80°, of its half of the 
lead needs it 
1962 

Fletcher had 


sources ol 


iron 
Bethlehem will consume while 


the two companies will 
cost, if the 
producet Probable 
completion date 

Oil Wells, Too. 
on St. Joe’s othe: profit, 
too. Nineteen oil wells, jointly owned 
with Continental Oil, earned $460,718 
before Joe last 


Foreign mining interests in Argentina 


news 


taxes for St yeal 


Peru, North Af: 
$1.6 


ica and Canada added 
first 
earnings this year as compared 
$2.6 million in 1958 
Admittedly Drew” Fletche 

not promise his stockholde 
profitable 1959 Hence the 
complaints about foreign competition 
But stockholders left the 


million pretax to quarte! 


with 


could 
rs a highly 


renewed 


meeting last 
St veral 
Joe 


progress 


month for the first time in 
a solid feeling that St 


was finally 


years with 


making real 
against the troubles that have cut its 
stockholders 


1955 to a 


return on 
18 in 


equity 


lean 5 last 
RAILROADS 


YOU JUST 
CAN'T WIN 


Its not the problem of get- 

ting ahead that confounds 

the Pennsy as much as merely 
catching up. 

LIKE an buyer who 


installment con- 


stantly frets about where the 


from, the 


next 
Penn- 


payment is coming 


sylvania Railroad seem to 
Such 
Pennsy last 


Mille: 


pre- 


can neve! 
alone vet ahead 
plight of the 
President 
with 
annual 
Philadelphia of the 
railroad 
Ostensibly 


catch up, let 
was the 
month 

Symes (l 


James 


hymns) 


when 


hymes 


sided ove the meeting in 


nation’s biggest 
the long hard-pressed 
Penns) appeared to be catching up at 
last Its $6.3-million deficit for 


ided NYSE 


1959 } } 


Indicated 


1958 


1959's first quarter was less than half 
that of 1958's 
Pennsy had actually made money 
March (12c a 
a share the previous March) 


first period, and the 


n 
n 


i 
l 

97 

“i 


share vs. a loss of C 
More 
than that, compared with a 36c-per- 
April, the 
had gone on to make mone 

$4 million), 
Symes, of 


share loss a yeal ago 
Pennsy 
this year (some and had 
high said 
pletely wiping 
loss by May 

Dark Clouds. To Railroader Symes 


whose Pennsy barely eked out a $3.5- 
919.1 


hope Ss, 


out the first-qua te 


million profit last yeart (vs 


before), the 


million the good 


yeal 


news should have been a Sign 
the road was actually 
Not so. Warned Symes 


should be “a 


forging i 
though there 

very 

1958,” 


decided in prove 
ment ove! 1959 “will not be 
good yeal 

see what Symes 
about At best, the Penn 


break even in its 


It was easy t 
fretting 
would first fi 
Jim Symes did not 
Nostradamus to 


Pennsy’s third quarte1 


months 


have to 
be a know that the 
‘will probably 
For one 
prolonged summer steel strike would 
detrimental” to the 
Yet 

damned-if-you-do 


don't 
steel peace might plague the Pennsy 


not be too good.” thing 


be “very road s 


results caught in a kind of 
damned-if-y 

corner, Symes explained, ever 
Reason: the big hauler’s traffic could 
fall off if many 
living off the 


built up in anticipation of a strike 


steel customers be gal 
inventories now being 
Silver Lining. If the Pennsy car 
stoically the fore- 
Symes prom 
traffic looks 
\ good fo the balance of the 
Then would the Pennsy catcl 
up? Probably not For that 
three of the 


12 months to turn a full year 


take its lumps in 
third 
ised “the 


doomed quarter, 


outlook tor 


yeal 
] 
would 


leave it with just 


PENNSY’S SYMES: 


ca ught 7m 


Fx RBES 





And even 
the Pennsy’s labor contracts run out 
on November 1, 


with a fat fourth quartei 


and, Symes sighed, 
“requests have already been received 
for very substantial increases in 
wages.” 
Because of 
ties, Symes added almost apologeti- 
cally, “it is just not possible to make 
any plans or predictions now as to 


Which left the 


Pennsy’s shareholders, who got only 


the year’s uncertain- 
dividends 
a token 25c dividend last year, won- 


dering whether they will ever be able 
to catch up, let alone get ahead 


CONSTRUCTION 





WHO’S WORRIED? 


Vo recovery for his company 

this year, admits Simon 

Fluor. But, adds he. “*who's 
worried?” 


that his 


come to a 


THE PROBABILITY company s 


fiscal year might profit- 


close in a and 


that thers 


less recovery 
is little he 


has grayed the hair of more than one 


yea! 
can do about it 
corporate chief executive. However, 
with that 
Corp.’s* 


was 


situation last month 
Fluot President J. Simon 
Fluor unruffled 

Not that he had any illusions about 
‘For the 


ing October 31 next,” said he, 


faced 
completely 


end- 


Fluo: 


prospects fiscal yea 
expects little or no proht 
Fluor’s business, the design, en 
construction ol 
than 70 
with construction in the oil 
This 
Current 
chemical in- 


gineering and 
plicated 


nvolved 


com- 


tactories, 1S more 


and chemical 


that 


industries yeal 
lagged 
that the 


petroleum 


business has 
estimates are 
dustry and the industry 
will be spending a combined 1.9 bil- 
lion this capital construc- 
compared with $2 billior 


in 1958 and $2.6 billion the previous 


year tor 


tion as 


veal 

So Fluor can hardly expect to share 
1959's _ business 

nol Fluor iS used 

Due to the 


recovery 3ut 
to lags of this 


Fluor S 
there is generally 


nature of 
SS says he, 
month interval before new orders 
a 
n billings 
President 


“The company looks 


affirmed 

nonth 
optimism to continued 
Whe n 
in sales, he expects them 
His company 


orde1 Ss finally 


new 
| past records 


Recent 
26 


d 1959 


NYSE 
higt 
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WHY WORRY? 


99 d 


hon 


tM 


rs oles 


‘ 
erving the o hemica!l and 


Fluor Sales 


power in tries, Fluor's soles*fluctuote 


$0 of more v ntly thon does capito 


spending in these industries — which is 
slated to drop this yeor. But i post relo- 4 
tronships ore any meosure, fast-rising 7 


1g should 


wIRVRBMNSBSI Mw SHH WM 


To the three industries only 


has been riding a growth curve (see 


chart) of the most powerful sort. It 
has carried total company sales from 
$12.4 1946 to $120 


last year. In the past eight years alone 


million in million 


ere - 
Some 300. / 


Fluor’s sales have growr 


while capital spending in the petro 


leum, chemical and powel industries 
over-all 

this kind of 
capital spending will continue to rise 
years Fluo1 ex 
biting off a 
share of it. Thus his 


ir the lace ot a probably 


has grown just 55 


All projections show 
over the next tew 
pects to go or bigger 
calm last mont! 
unprofit 
ible 1959 ‘hos worried” says he 


We're or 


a good deal highe 


a plateau this year but it’s 
than the last 
next 


and we know the 


highe 


EMERSOW’S 


{BRAMS: 


y courtshiy 


ELECTRICAL EQUIPMENT 





THE SEVEN-YEAR 
WAIT 


For driving too hard a merg- 

er bargain, Emerson Radio's 

Ben Abrams had to pay a 

high price in time & money 
last month. 

JAMIN ABRAMS, pre 
Jersey's middling-sized En 
dio & Phonograph Corp 
forting himself last month by 
Old Testar 


sighed he 


a tale from the 
like Jacob,’ 
seven years for a daughte1 
The prize for which 

toiled was Chicago's record pli 

makir ’ Webco 
Abrams ly 
and finally 
Webco: he 


comforting The winni 


tape 
Though 


recordet 
had eage 
wot WoOrkKIn 


could well do 


long and had come de a 
Whirlwind Courtship 
back seven vears to 1952 

Abrams began a whit 

of Webco: A merg 
We beo! 
wedding day Vas 
February 4, 1953 
Dreak the new 
holders at En 
togethe At 

tr bles 


Webco: 


son anda 


rouble Lr I 
Webce 


sident 


minute jiiting 


He Knew What He Wanted 


efused to raise the ant 


Abrar 
Webcor. He 
Webco 


he wouldn't say 


languished, but 
up on 


up some 


Vebce 
Hafia t el I 
1) Web 


finally persuaded 
Chairman Titus oO 
about atime. 





price had gone up considerably from 
the approximately $8 a share he had 
offered seven years ago. Ben Abrams 
had to admit that he had finally paid 
“above the market price,” which was 
running slightly over $19 before the 
announcement. Amused Wall Street- 
ers were quick to remark that he 
could have had the shares for less 
than half that amount in 1953 had he 
not been so preoccupied with driving 
a hard bargain. 

Nor was The Street averse to a few 
jokes about the marriage match. For 
if Webcor was still in bouncing good 
health, Emerson had aged visibly in 
the interim. Emerson, chiefly a maker 
of low-priced TV sets (it pioneered 
the less-than-$100 set and the under- 
$10 radio receiver), netted $1.28 a 
share in 1955. But it earned a total of 
only 83c in all the next three years 

Webcor, meanwhile, was developing 
nicely. Its line of medium-priced tape 
recorders and phonographs was sell- 
ing well, swelling its sales from less 
than $20 million in 1952 to well over 
$40 million in 1957. Last year’s reces- 
sion did hit Webcor hard, but its fast 
growing lines have made a remarkable 
comeback this year. 

Still Enthusiastic. The higher dowry 
and relatively changed status of the 
partners notwithstanding, the pro- 
posed match still makes sense to Ben 
Abrams. Webcor could give him for 
the first time a full line in entertain- 
ment electronics. Together with the 
acquired line of Du Mont 
TV, it will also greatly broaden Emer- 
son's market coverage, raise Emerson 


recently 


to a $100-million-sales company 


Abrams: “Webco! 


Says 
is Buick, Emerson 
iS Ford, and Mont is 
Cadillac.” Among the lot, he adds, 
there will be available a network of 
300 distributors. 


Emerson's Du 


At least one longtime supplier of 
Emerson, however, clucked his dis- 
approval at the stiff price Abrams 
was paying now for trying to drive a 
hard bargain in 1953. Said he: “Ben 
Abrams was always a tough man in a 
deal. Maybe he’s learned from this 
that sometimes a little generosity 
pays.” 

Still another picked up the Biblical 
parallel where Abrams had left it off 
“Even after laboring seven years,” re- 
called he, “Jacob didn’t get the girl he 
wanted. He had to come back and toil 
Maybe it’ll take Ben 
Abrams that long to get his partner- 
ship into the kind of shape it could 
have been by now had he pulled the 
deal off with the Webcor people seven 


a second seven. 


years ago 


WVETALS 


ANTICLIMAX? 


{merican Vetal Climax 

keeps shooting, but some- 

body else always seems to 
pick up the marbles. 


To KEEP its molybdenum-heavy cor- 
keel, 


which gets 


porate ship on a more 
American Metal Climax, 
about half its pretax profits from the 


even 


rock-hard mineral, believes in keep- 


ing an anchor to windward in the 
form of investments in foreign mining 
companies. At year’s end, those hold- 
African 


Corp., Roan 


such exotic 


Tsumeb 


ings, mostly in 


properties as 


*American Metal Climax Inc. Traded 
NYSE. Recent price: 2634. Price range (1959 
high, 34! low, 2614. Dividend (1958): $1.20 
Indicated 1959 payout: $1.20. Earnings 
share 1958) $1.27 Total assets s: 


million. Ticker symbol: AMM 


AERIAL VIEW OF COPPER MINE IN AFRICA: 


somebody stepped on the foothold 


Antelope Copper Mines and O’okiep 
Copper Corp., were carried on Amer- 
ican Metal Climax’s books at a con- 
servative $46 million. Yet they had 
an actual market value of $149 mil- 
lion and last year $6.5 
million to AMC in dividends (about 
25% of pretax profits). 

Obviously, the portfolio constitutes 
more than mere supercargo in AMC's 


hold. 


contributed 


Thus it came as something of a 
surprise last month Chairman 
Arthur H. Bunker revealed that 
AMC’s portfolio was lighter by two 
stocks with a book valus 
of $6.3 million. Out, during the first 
had gone 647,997 

British Aluminium Co., 
along with 127,150 shares of Nevada's 
Consolidated Coppermines. 

Cargo Net. Behind the 
of the two stocks was the somewhat 
frustrating story of how American 
Metal Climax had got there first, only 
to see two other fellows walk off with 
the most. As long ago as 1935 AMC 
had bought a 10% share of Consoli- 
dated Coppermines with the thought 
of helping the company get into pro- 
duction as a customer for AMC’s big 
Nevada Upshot: Consoli- 
dated recently sold its mines to Ken- 
necott Copper and its remaining as- 
sets to Cerro de Pasco, leaving AMC 
in the cold. 

As for its 7.2% piece of British 
Aluminium, AMC had used that to get 
a foothold in Upshot 
Reynolds Invest- 
ments, Ltd 
foothold by 
jority 


when 


combined 


quarter, shares of 


London's 


jettisoning 


refinery 


aluminum 

Metals and Tube 
rudely stepped on AMC’s 
jointly acquiring a 
British 


ma- 
Aluminium 
AMC to little more 
stockholder. “There 


business reason fo! 


interest in 
relegating 
than a 


thus 
minority 
being no further 
either investment,” as 
Chairman Bunker put it, “both hold- 
ings were sold 4 

As it turned out, though, AMC man- 
aged to have the last laugh afte 
Its pretax 


maintaining 


profit on the sale of th 
two stocks came to $8.8 million. Aft 
giving Uncle Sam his due, that left 
the big molybdenum miner with a net 
profit of $1.4 million from its British 
Aluminium shares and $2 million fron 
Consolidated What's 
more, of the 53c per share profit that 
AMC reported on its first quarter last 
month, 18c profit from 
the sale of its investments. With it, 
AMC was able to turn in its best first 
1956; without it, the 
company would have shown the sec- 
ond poorest first 1954 
Richer by $3.4 million, American 
Metal Climax nevertheless has no in- 
tention of dumping the rest of its 
portfolio, has, instead, other plans fo 
the money. “We are,” says Treasure: 
Don Donahue, “looking around.” 


Coppermines 


represented 


quarter since 


period since 
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Here begins the first chapter of 
“The Long Look Ahead” at 
Youngstown. This story embraces 
twenty-four exciting years 

. 1946-1970, fourteen past and 
ten future years. Starting in 
1946, Youngstown launched a 
long-term program of expansion 
and modernization. From steel 
mill to district sales office, 
the new tempo of activity was 
felt. The “‘planning-building”’ 
spirit caught fire and invaded 
every corner of our far-flung 
operations. We were building for 
the fabulous fifties . . . planning 
for the sizzling sixties! 

New, integrated plants—some 
of the largest, fastest and most 
modern in the steel industry 
emerged at Indiana Harbor, 
Indiana and Youngstown, Ohio. 
An ultra-modern headquarters 
building was erected in 
suburban Youngstown 

It all adds up to the biggest 
expansion era in Our 6U-year 
history. During it all, the 
finest possible service to 
customers and prospects has 
been our goal Indeed, ‘“The Long 
Look Ahead”’ was started and 
is being carried through for 
you, the steel user. 

Watch for the next installment 
of ““The Long Look Ahead”’ 


on these pages. Learn more about 


the most dynamic company 


in steel: The Youngstown 

Sheet and Tube Company, 
Youngstown, Ohio. Carbon, Alloy 
and Yoloy Steel. 





Boost human efficiency up to 25% with BUSINESS 
WORK CENTERS planned, furnished and decorated by GF 


“It's surprising how much you can increase the 
efficiency of office workers—if you consider all the 
factors involved,” says psychologist Ira Friedman 
“Improve such physical aspects as furniture and its 
arrangement; improve such mental aspects as pride 
in environment — and watch productivity rise.” 

GF desks, for example. can help cut operating 
costs in your ofhces. Four complete lines, each with 
a full complement of accessories can be tailored to 


the precise requirements of every office job. And 


only GF, world’s largest maker of metal business 
furniture, offers complete planning, design and 
decorator services that take into consideration, not 
just space utilization and work-flow, but the many 
human factors that make for efficiency 

An informative booklet, “PLan to Prorit From 
Your Orrice INVESTMENT’, is yours for the asking 
Just call your GF branch or dealer. or write The 
General Fireproofing Company, Department G 


Youngstown 1, Ohio 


L FIREPROOFING 


| - GENERA 
METAL BUSINESS FURNITURE 


FORM Crale - 





4IRCRAFT 


WINNING CARD 
NEEDED 

When jets were the key, 
United Aircraft held high 
cards. But in the newer mis- 
sile game, the rules are dif- 
ferent and another joker is 


wild. 


FOR SEVERAI United Aircraft 
Corp.* clearly was a winner in the 
high-stake poker game aircraft com- 
panies play. Between 1954 and 1957, 
its volume just about doubled (to 
over $1.2 billion), as did its net (to 
$51.4 million). United's big Pratt & 
Whitney held high cards as 
its jet engines easily bumped Curtiss- 
Wright for the position of No. One 
aircraft engine maker. United seemed 
to be winning all the hands. The new 
jet-passenger planes, the Boeing 707s 
ind Douglas DC-8s now coming off 
the lines are Pratt & Whitney powered 
So are SAC’s strategic bombing B-52s 
ind KC-135 tankers, and a large 
number of military fighter planes 

But last month the 
eemed to be running in a different 
lirection. The winner's smiles, for 
United’s Chairman Harold M. Horner 
East Hartford, 
little 
aircrait 


years, 


division 


new hands 


nd his executives in 
had begun to get a 

Chortled a rival 
ompany executive: “They're scared 
All their high cards are showing, but 


Conn . 


strained 


there’s nothing in the hole.” 
Even the cards Horner was show- 


nited Aircraft Corp. Traded NYSE. Re- 
r 61 Y > range (1959) high, 66 
5 $3. Indicated 1959 
share (1958 
Ticker symbol 


irnings per 
$470 million 


UNITED’S HORNER: 
all his cards are showing 
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looked so strong. In 
1958 his sales slipped 2.6%, his net 
was off 17.7 


ing no longer 
The first-quarter fig- 
ures he uncovered last month weak- 
ened his play a little further. Sales 
were down 19° to $250.3 million, net 
way down 30.4% to $8 million 

What's in the Hole? That by 
would not be a major problem 


itself 
even 
military production has its peaks and 
valleys—if Horner had 


hidden cards 


some aces 


But it 
hands 


among his 
seemed the 
Just as 
bumped 


aces were in othe! 
Curtiss-Wright had 


because it concentrated on 


been 


when were the 


wave of the future 


piston engines jets 
so United began 
to lose as missiles became the new top 
cards 

So far as jets were concerned, Hor- 
ner had played his hands well enough 
But while he battling for 
supremacy there, other military sup- 
pliers—Martin, North American Avi- 
ation, Aerojet-General among them 


was 


bypassed jets to latch onto longer- 
In missiles so 
far, United had little enough to show 


Its stake is currently confined to the 


range missile business 


few that use jet engines, such as the 
Snark. Now, to make matters worse 
even United's jet business seemed to 
be threatened Electric 
crowding hard with its J-79 and othe: 


General was 
advanced engines 
High-Stake Game. It 
that Horner now held a weaker hand 
In effect the very rules of the defense- 
and aircraft had 
United had gone on 
with the old 
become the 


was not only 


contracting game 


changed—and 
trying to play rules 
Electronics had winning 
card, and there United was weak 
Somewhat belatedly, the company 
United started buy- 
ing into the space age game last veal 
by picking up smallish Norden-Ketay 
Corp. ($27-million maker of 
such electroni 


switched tactics 


sales), 
specialties as missile 
guidance Later it set up its 
own Missiles & Space Systems divi 


Sion, as 


systems 


well as a separate research 
organization, United Research Corp 
to work with Stanford Research hl 

stitute in the hope of turning 


projects 


up ne 


More Losses Ahead Sut all these 
as Hort er has admitted to his stock- 


holders, have not yet become power- 


ful pasteboards To buy in further, he 


warns, is going to involve “consid- 
erable expenditures over the next few 
To his 35,400 stockholders 


means one with earnings 


years.” 
that 
already being squeezed under the new 
still 
before 


thing 


rules, a lot more money would 
have to be thrown in the pot 


shift back 


Horner was “playing 


might 
United's favor 


scared,” but he clearly could not step 


the cards into 


out of the game 


INSIDE A SWIFT ABATTOIR: 


WEAT PACKERS 
THEY WENT 
THATAWAY 


Swift & Co. is still the biggest 
hog butcher of them all—but 
not in Chicago. 





Hog But« her for the World 
Tool Maker, Stacker of Wheat 
Player with Railroads and 

the Nation's Freight Ha 


(hicago 


dler 
CARL SANDBURG 

IN THE 45 vears Chic: 

Sandburg, the 

of the ig 


has faithfully gone on stacking 


since 
lionized by 


stormy 


husky, brawling city shoul- 
det Ss 
wheat and 


But its 


oads 


playing vith ail 


hog butchering become 
almost a_ sideline Compared with 
1919. when the Windy Cc 


stockyards 


ammed 
accounted for of the 
ms commercial li laugh 
*hicago’'s share 
3 
The fact is 


site of the 


that Cl 
Century 
itself fallen prey to the 
has been made over the ps 
in the meatpacking industry 
and labor 

than they 
elsewhere TI 


modern 


portation 
important 
far cheaper 
than 1,000 plant 


packing 


have sprung up elsewhe luring 
itting 
the ranks of the city’s packing houss 
workers from 20,000 in butch- 


ering heyday to only about 5,000 last 


herds away from Chicago and « 
its hog 
year 


Low On The Hog 
tion of Armour & Co 


With the excep- 
which spent $12 


35 





million to modernize its Chicago plant 
(but 
stopped slaughtering sheep and calves 
there), most of the mighty 
meatpackers have been cutting down 
on cattle killing in Chicago, transfer- 
ring operations to other centers 

Last month Swift & Co., biggest hog 
butcher of them all, made it official 
By June 13, said Swift, it will end all 
slaughtering in Chicago, switch cattle 
killing to St. Paul, Milwaukee, St 
Swift, which began its Chi- 
cago exodus as long ago as 1952, will 
continue to buy cattle at the Chicago 
yards, turn out such by-products as 
lard, margarine and 
maintain its general offices and re- 
search lab there. Even so, it looked 
as though Sandburg’s “bareheaded, 
shoveling, wrecking, planning, build- 
ing, breaking, rebuilding” town would 
have to content itself with such non- 


a few years ago nevertheless 


other 


Louis. 


and dog food, 


hog butchering activities as stacking 
wheat and playing with railroads 


COPPER 


VOICE OF DISSENT 


4 full scale boom ahead? 

Dowt be too sure, say a 

growing number of copper 

industry experts, 

Ir was hard to find a businessman 
or economist last month who was less 
than bullish about prospects for busi- 
ness. But there was one rising chorus 
of dissent. It came from the huge and 
immensely sensitive copper industry 
whose top brass seemed at best skep- 
tical and at worst downright pessi- 
mistic about the rest of 1959 and early 
1960 

While pleased with current profits 
many coppermen frank to say 
afraid the 
could not last. For 
of the 


been 


were 


they were good fortune 


one thing, much 
had 


coppel 


earnings upturn so tat 


powered by a rise in 
prices (from 25c a pound to some 30x 
in the past 12 months) rather than by 
demand Ana 


Weed, for 


reported that his company 


any groundswell in 
conda Chairman Clyde E 
example, 
had boosted earnings to $1.52 in the 
first quarter from 59c a year ago. But 
he added “Deliveries 
slightly higher in the first quarter of 
1959 than in 1958's.” 

Will 30¢ Last? Thirty 
had undeniably brought 
to stockholders of the big copper pro 
Like Anaconda, both Kenne- 
cott and Phelps Dodge had virtually 
doubled profits in 1959's first quarte: 
The question, Could 
the 30c price hold? coppermen 


were only 


cent coppel 


good tidings 


ducers 


however, 


Few 


was 


2 
3b 


Too 


much of current output Is going into 


were ready to say that it would 
inventories, and that kind of buying 
does not last forever 

Even if 
tinue buying, no one expects much 
further Should 
a strike occur on July 1 as the United 
Mine, Mill and Smelter Workers have 


threatened, there 


the customers should con- 


rise in copper prices 


is probably enough 
copper in inventory to tide users ove 
for a long period; foreign miners alone 
have 255,000 tons on hand, enough to 
supply the U.S. market for 
better than two months 


entire 


There is also the problem of new 
mines As Kennecott President 
Charles R. Cox told his stockholders 
“There will be 


coming onto the market from 


last month: more 
coppel 
new and expanded mines Accord- 
ingly 


the higher prices of three years ago.’ 


we are unlikely to experience 


(In 1956 copper hit 46c a pound and 
Kennecott $13.23 a 
This Anaconda 


share.) 
summer will 
ring 100,000 tons of new capacity 
(enough to supply the U.S. market for 
a full 
it gets its giant new El Salvador mine 
in Chile into full stride 

Too Long a Plateau? But 
inventories and growing capacity were 


eal ned 


alone 


month) into production when 


growing 


not the only things worrying copper- 


men last month. Equally worrisome 
in its way was the very price plateau 
which they had found so pleasing in 
the first quarter. Copper prices have 
since March, 
that the Federal 


index of manufac- 


remained stable at 3l‘ec 
fact 
Board's 
turers’ durables production had con- 
tinued to 


despite the 
Reserve 
climb in the first quartet 
Normally this index is a good measure 
industrial demand 
that it 


prices often have risen and 


of the strength of 


for copper, in and copper 
fallen as 
a team. In 1956 copper prices topped 


out and then started to plummet six 


DANGER SIGNAL? 


147-49 = 10 





before the Federal Re- 
serve Board index started to dive into 


full months 


the recession 
Now. 
leveled out 


again, copper prices hav 
while the index is 
chart). This could spell 
bad news for copper and might even 
be flashing a warning that business 


as a whole will be weaker than most 


still 


rising (see 


experts expect for the rest of 1959 
Such at least was the feeling in cop- 
per industry circles last month. So 
much so that Phelps Dodge President 
Robert G Page 
man, refused recently to make any 
profit predictions for the full 
“Profits will depend,” he 


a notably cautious 


yeal 
said, “upon 
upon the 
was a State- 
ment which, while hardly illuminat- 
ing, showed 


many coppermen felt 


the price of copper and 


volume of business.” It 


now cautious a 


L< 0d 


BANKING 


CHECK & DOUBLE 
CHECK 


The customers may feel it 
before the stockholders, but 
Chemical Corn Exchange 
thinks its new automated 
banking will add “‘a plus” to 
earnings. 


“Man!” cracked a wide-eyed news 
“the bank was 
never like was the 
Chemical 


spanking 


neighborhood 
this'” “This” 
Corn Exchange 


man 


Bank's 
new electro-mechanical 
check-handling center, which opened 
for business last month on three floors 
of an ultra-modern office building ir 
the heart of Manhattan's financial dis- 
trict A 


triumph 


electronic 
banking’s biggest bot- 
Chemi- 


center 1S 


semi-automated 
ovel 
tleneck deposit 
cal Corn’s check handling 
the biggest of its kind in banking. It 
also marks the first 


accounting 


time a bank the 

ze of Chemical Corn (it ranks fifth 
in total assets) has consolidated the 
check handling of its several branches 
in a central With 49 of its 
linked to the center 
expects the 


operation 
branches already 
the bank center to be 
processing the checks out of its othe 
46 branches by 

Capable of servicing as 
1,200,000 checks in 


yeal ce nd 
many i 
a single day {rep 
well over 
the Chemical Corn cente1 
consists of a battalion of 


nachines Among 


resenting a cash value of 
$1 billion), 


electro! 


them 141 IBM 


1959 





“POSTRONIC” 


less 


ACCOUNTING: 


work for more volume 


Proof Mac hines (19 more 
72 National Cash Register 
on order) 
Total 
the bank’s machines (both bought and 
rented) 

First Things First. 

Chemical 
1.200 


on ord r) 
‘postronic” 
machines (35 more a Rem- 


ington-Rand Univac value of 
roughly $5 million 
To man 
Corn 
employees 
branches. Primarily, Chair- 
man Harold Helm, the bank is out “to 
volume at no 


the 


transte! 


Mma- 
chines, red 


from other 


some 
claims 
increase extra cost.” 
Explains Executive Vice President 
John L. (“Jack”) Gibbons: “The girl 
at the machine won't work any harder 
but she'll than 
double the volume she handles.” The 
IBM Proof Machines, for example, can 
list, 
all in a single operation 

By thus 
“much more efficiently 


than before, more 


sort endorse and prove checks 


handling its paperwork 
and more ex- 
peditiously” the bank, which has 
earnings 
1954, 


business without 


increased its net operating 
81 (to $27.1 million) 


hopes to snare more 


since 
raising operating costs. Gibbons, for 
one, will be “disappointed” if the ma- 


chines do not make for a certain 
plus” in the 
this 


sharper” 


bank’s per share earn- 
much 


get 


ings and “show up 


yeal 
the following year are 


in business.” he Says, “to more 
business.” 
Chemical Corn’s 


the biggest step toward true banking 


center represents 
automation thus far (it will soon add 
a Pitnev-Bowes—National Cash Reg- 
ister machine that can sort and “read’ 
checks). But the 
wherein a pushed button will start an 
still on 
Says 


musi« 


ultimate refinement, 


unmanned chain reaction, is 
some engineer's drawing board 
ear to the 
and clatte: 


“We 


Gibbons, with an 


that softens the dir 
there 


center’s machines aren't 


vet.” 
1959 
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of the 


STEEL 


INVESTMENT WITH- 
OUT EXPANSION 


Republic Steel plans to invest 

a fast $375 million in nev 

facilities without adding a 

single ton to its basic ingot 
capacity, 


which the 


had 


AFTER a year in 


dustry as a whol opt 


only about half its capacity 
M. White's 
extraordinarily ave. The 

Republi Steel Corp s” chair 


dicted, would have to « xpan 


words last winte 


steelmaking 
the next 20 years as it 
20. Republi 


by spending $750 n 


capacity as m 
had in 
| 


added he, would sl 


the way illior 
its share 


Many Wall St 


promise «as 


issed his 


eeters disn 


merely a well-intentioned 
attempt at jawboning the country out 
Last White 
proved he wasn’t just jawboning. Al- 

Republic has scl “d 
a full half of that 
spend $375 million in 


of the recession montn 


ready, said he 
amoun 
the next 
immediately 


of its Wa 


years, Starting 
$45-million expansion 
Ohio strip mill 

One 
howeve1 


None of 


steelmaking 


the 
caught Wall 
the $375 million 


thing in announcen 
Streets eve 
would go to 
basic facilities 


148 


optim) 


curreée industry 


and the 


capac ity at 


tons, most 


lion 
this 


estimates tor yeal 


115 


Y » ont 
presen 


White 


capacity 


million tons, said 
steel ingot 
adequate for the next 

ive years.” 

is This Expansion? What it added up 
that this 


capital 


to was part of Republic's 


ardly 


progran in 


giant spending could h 
be called an 


the 


expansion 
Instead, the 


basic sense money 


would go to improve facilities fo 


boost- 
efficiency in the 
White 


sub- 


finished steel products, and fo 
manultacturing 


ing 


mills Republic already has 


added 
stantial s 


one unexpected twist 


would be spent to 


ims 


open new coal mines, expand exist- 


ing and increase coal min 

efficiency 
Why coal ? 

by over-capacity and 


No ‘ hoice 
laconically 


mines, 
That industry is plagued 
price cutting 
already ‘ xplair Ss a Re - 


We'll still 


but we've 


public aide 
buy lots of 
got to @ \ nouse 


the 


coal 0 itside 
orde} to 


big I l ] own 


NYSE 


use 


captive 


es A typical problem: Repub- 
lic’s Russelton mins 


Pittsburgh. It 
ration 


northeast ol 


was opened almost a 


Today the working 


the 


vene ago 
full 


mines 


is a ten mil Iron 


New 


the 


nave opened 


coal is if steel 
ng costs are to be 


Putting 
nake Ss 


money 
sense 
decade has 
city almost 
old markets 

(e.g., lorgings, expo 


Mear while 


metals 


declining 
“ ialty 
silicon ste 
ndustries) has 
such product 
man, “the price 


the profit margin bett« 


Euphoria It all seeme 
Charlie White 


aid last yeal 


had meat 
when he f 


three-quarters 


Re publi ’s 


lion dolla 


capital spending p. 
apparent to Wal 


But it was 


that the euphoria gene 


rated 
current steel boom induced the 
tors to speed up their rat 

Not only 
ings, at 
climb from the 55« 
but, said White the 
looked as if it was 


the first three months 


were Republi 
$1.71 pel nal 
ping 
before, 
quarte 
pass 
lime record 
The 


a strike 


third quarte) with 
would drop off 

vonths, White 
ight 


was just the 


three 
bounces back to current 
levels It 


calculated to 


kind of 
induce a boi 
to loosen the 


pend 


capital 
strings. “In all,” proclaimed 


e White, 


1959 are 


“earnings p pects 


excellent 


REPUBLIC STEEL’S WHITE: 


he wast us i oboning 





NATURAL GAS 





THE MAN WHO 
NEVER QUITS 


In the lexicon of Tennessee 

Gas Transmission’s Gardiner 

Symonds, there is no such 
word as defeat. 


“Harp pounding, gentlemen,” ob- 
served the Duke of Wellington at the 
Battle of Waterloo, “but we shall see 
who can pound the longest.” In the 
U.S.” natural gas 
pounds harder or 


business, nobody 
more persistently 
than Gardiner Symonds, president of 
Tennessee Gas Transmis- 
Against bitter 
endless regulatory red tape and pro- 
digious financial problems, Symonds 
managed to set up Tennessee Gas dur- 
ing World War II, went on to press 
its expansion, blow by bitter blow, at 
Today the 
company, boasting total assets of more 


Houston's 


sion Co." opposition, 


a swift and steady pace 


than $1.2 billion, is the second largest 
of natural gas pipelines 

On to Chicago. Last month Symonds 
was victorious in yet another of his 
and _hard- 
fought campaigns. The Federal Powe: 
Commission that it had 
plan to build, 
Midwestern Gas Trans- 
mission subsidiary, a new $112-mil 
Chicago- 
Tennes 
see Gas, whose lines at present stret h 
from the Texas-Gulf Coast 
New England, it meant a major new 
market US 
gas-hungry market at that 

The Midwestern _ lin 


scheduled for completion late this fall 


traditionally persistent 
announced 
approved Symonds’ 
through his 
serve the 


lion pipeline to 


Gary metropolitan area. For 
region to 


most 


and possibly the 
pi oposed 


miles o 


involves the addition of 508 
*Tennessee Gas Transmissior Trade 

NYSE. Recent price: 34',. Price rang 1959 

high, 385,; low 

Indicated 1959 ‘ 

share (1958): $1.84 

lion. Ticker symbol 


TENNESSEE GAS’ SYMONDS: 


an unrestrained d 


pipe to Tennessee Gas’ present 10,200- 
About 350 miles of this 
will north from Portland, 
Tenn. to a rendezvous with local dis- 
tributor lines at Joliet, Ill. Combined 
with Tennessee Gas’ other expansion 
plans, this would give deliveries 
a sharp boost next winter Said 
Symonds recently: “We look for a 
25°; increase in company gas deliv- 


mile system 
extend 


eries in November when we will have 
completed our two-year construction 
program and the new Midwestern Gas 
project.” 

& Negotiators. Seldom 
into a market come 
Gardiner Symonds. Mid- 
Symonds 


Antagonists 
has entry new 
easily for 
western Is no exception 
planning such a move 
In late 1955 he filed an 
build Mid- 
western not only into Chicago but on- 
ward north to the Minnesota-Canada 
Trans- 
regional 
Gas Light & 
Natural Gas 
who had ex- 


first started 
back in 1953 


ambitious proposal to 


with 
Such 


and a 


Pipe 


borde1 
Canada 
operators as 
Coke, American 
Northern Natural 
pansion plans of 
fight Symonds’ 
Last October the 
out all the applications 


junction 
Lines 

Peoples 
and 
Gas, 
their own, joined 
encroach- 


FPC 


forces to 


ment threw 


True to form, just a few days late: 


Tennessee Gas was back again with 
its Portland-Joliet proposal. Symonds 
make bids 


outrageous, and 


whose strategy it is to 
consider 
later for 
less, this time had worked out horse- 


his rivals 


then negotiate something 
trades with the local operators which 
left his new application for Midwest- 
ern unopposed.+ Then, last April, he 
filed a separate plan to 
a line from Trans-Canada 
Marshfield, Wis.., 


79 o! 


construct 
down to 
where he would sell 
his deliveries to an American 
Natural Gas subsidiary 

A Ceiling on Profit. Although it ap 
peared last month that the audacious 


wind up 


Symonds might 
with 
originally, it 
the FPC had given 

jolt The 


» that the 7 


ight for Midwestern was “ob 


very well 
most of what he set out afte: 
equally 
him at 


was apparent 
ieast 
federal regulators 


return Symonds 


vell complicate 
As one se 
whose attitude was 


Ointed out The 


ig of Midwestern 


common stock. The average for util- 


ity equities is close to 12°.” 

After having waited so 
get the go-ahead for Midwestern, 
however, Symonds will very likely 
accept the certification in its present 
form. While the 64% 
may put a damper on Tennessee Gas’ 
earnings, it is. not 
necessarily The FPC 
follow Midwestern’s operations closely 
during its first 
adjust the rate of return if it appears 


long to 


rate of return 
common share 
inviolable will 


year, may later re- 

Moreover, among those who 
hard-pounding Gardiner Sy- 
best, the betting is that, in 
this respect as in others, he will wind 


too low 
know 
monds 


up getting close to what he wants 


COAL 


APPEARANCE 
AND REALITY 


Will a coal boom ignite East- 

ern Gas and Fuels 1959 

profits? Wall Street says 

ves. but Eastern’s boss is not 
so sure. 


believe 
Bird, president o 
Fuel 


with 


lk HE could 


heard 


everything Nhe 
Eugene H 
and Associates 


Eastern Gas 


would be glowing satisfaction 
Yet last month he was not doing quite 
that. Ambitious Wall Streeters, reck 
oning with increased steel productiot 
coal 


the future 


the renewed 
took a 
and bandied about a brave predictio1 
Eastern’s 1959 
mated, might ri to 
(vs. 32 


and vigor in ship 


ments, bearing on 
earnings, they est 
about $3 pe 
share 1958) Euge ne 


Bird's 


eaction 


EASTERN GAS’ BIRD: 


a d "Ive 





again: a hearty wish that Wall Street 
would call off its bulls. 

Bird did more than wish. He also 
prompted several of his associates to 
take the rare step of actually tele- 
phoning effort to 
dampen their enthusiasm. “Frankly,” 
said Bird, “we think this estimate is 
much too optimistic.” 

The Gloomy View. In 
Eastern’s Bird’s is surely 
the And he 
backed his view with some authori- 
tative detail 


brokers in an 


surveying 
prospects, 
authoritative voice 
To be sure, he concedes 
U.S. coal output has indeed been im- 
proving (e.g., up 18° during April) 
But, he adds, profits may turn out to 
be something else again. The 
is that the coal producers have almost 


reason 


simultaneously taken on higher labo 
East- 
normally the year’s 


costs and reduced their prices 
ern’s first quarter 
best, 
2« pel 

ported in the 
The first 


reflected 


increase 


second brought in just Tie 


than 


pel 


share share less re- 


period last 
quarter,” adds 
about 60 


opening 
veal sird 
grimly, only 
the 


the price 


wage and only part 
reduction.” 

But that is not the only cloud hang- 
Eastern’s coal operations In 
Eastern 


share 


ne ovel 
1957 
$4.41 
about 31 


shipments 


when up its peak 
Bird 
of his business from export 
Currently there 
of coal in Europe and these shipments 
a crawl. At the 


recovery Is 


rang 


pel earnings, got 


is a glut 


have slowed to mo- 
outlook for a 
but encouraging 
Plush Portfolio. In one respect, how- 
Wall Street's analysts 
they could well 
Eastern’s 


given 


ment, the 
anvthing 
evel had hit 
the nail on the head 
afford to be bullish 
securities portfolio In any 
the 


about 
year, 
deale can count on 


big coal 


sizable dividend income from _ its 
wholly-owned Boston Gas Co., a dis- 
mixed and natural gas: its 
Algonat In Gas 
a southern New 


from its 97 


tributor of 
Trans- 
England 
-owned 
which holds 58‘. of 
stock of tne 
efficient coal car- 


Virginia-West 


37°, -owned 
Co... 
and 


missior 

pipeline. 
Virginian Corp 
the 
Railway 


common Virginian 
a highly 
ler operating in tne 
Virginia region 
These 


} 
a floor 


holdings customarily provide 
Eastern’s earnings when 
chart). 


under 
slowly 
In record-breaking 1957. they 
of total net profit. 


profits 


coal is moving (see 
a= 
counted for 45 
Last 


and 


year, as Irom coal 
commer ial 
Eastern’s dividend in- 
than 10 

-all net 
What really intrigues Wall Streeters 


pote ntialitic s 


related operations 


plunged 76 
brought 


come slipped less 


. . we 
Bird 75 of his over 


arising 
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THICK CUSHION 


At Eastern Gas and Fuel, the big 
money is usually made when coal 
consumption runs high. But when 
coal is down, as in 1958, the 
company still can count on a 
hefty amount of income trom 
investments 


Net Profit in Millions 


Total Net Profit 








Dividends — 
Boston Gas Co 





Dividends — Virginian Railway 
Algonquin Gas Transmission 


0 
1955 1956 1957 
the Virginian’s p 
Norfolk & Western 
thei: 


yposed merry 


Railway Be 


facilities 


n 
aust 


many ol are now du- 
plicated, the two rails through merge) 


chalk up $12 


million 


could savings of some 


annually before taxes TI 


might well mean a big 


dend 


next 


gain in divi 
Eastern 
years 

Despite such 
extracurricular 
the big 
and Fuel must still be 
I am 


income for within the 
four or five 
Borren Basics. prom- 
activity 

Eastern 
made from 


Bird, 


bette: 


Ising now - 
Gas 
coal 


that 


ever, money at 


confident Says 
ultimately see coal 
but I 


industry 


we will 


earnings expect over-capacity 


vehit 
utilities 


in the until we can be 


fully from growth in electric 
sustained incre 
the 


conditions.’ 


trom ises 


n steel pro- 


and trom 


duction return ot! ta 


vorable export 


VILES LABS’ BEARDSLEY: 


his headache 


DRUGS 


FIZZLESS PROFITS? 


Viles Laboratories’ _ first 
quarter profits were off, but 
not because people weren't 
reaching for the Alka-Seltzer. 


WHEN 
US 


ecutive 


the headaches of rece on hit 


business, many a corporate ex- 
reaches for an Alka-Seltze 


Dack on the 


But now that business is 
track, the Alka-Seltze 
shelf Or so it might have 
stockholder 

maker of 

and One -A-Day 
when 


bottle is back 
on the 
seemed to 

Laboratories, 
Seltze 
they 


Elkhart 


mins attenae 
meeting in 
month 


The Miles 


tions, as r¢ ported by P esidel 


results of 1958 


Beardsley, were fizzy naeed 


were up 11 from $99.5 te 
which Alka-Seltz 

60 and One-A-Day 
Earnings did not quite |] 


still bubbled ahead 


on trom 1957's $3.8 n 


non ol 


aid Jeardsk 


So tar this 
ip $1 million 
ths ovel last \ 
$251,000. to GR 

Had b 


soothin 


a sna 
Isiness! 
lewed 
headier stuff 
began to 1S¢ 
Beardsley 
Alka-Seltze: 
lion—a 
But a large 


in last 


normal yea 

part of tha 
years first qua 
Asian flu was rampant 


tion of first quarte i 
vear the flu Hug failed 
added costs ol labo 


plus a special 


and 

tior 

aluation ts B 
shrunken y th de 

Mile 

taste “ flat 

Alka-Seltzer 
However 


7 | 
1iOss OT spa! Kl€ 


irrency 


profits 


Beardsk 
had 
and the rest of 1959 
bette! We 


modest inc 


bee! 


parative ly 
“for eases 


earnings tor the ent 
Miles’ stockholders ct 


fifth straight 


ing thei ' 
(from 10c to 12 


hike 
year-end 


a probable 


notably headache-fres 





CHEMICALS 


WHEN DIVERSIFI- 
CATION DOES 
NOT PAY 


Ironically, Chemetron Corp.'s 
original business is doing 
fine, but the lines that were 
to give it stable industrial 
might are still in recession. 


“I woutp be a very happy man if | 
could tell you that the good old days 
are here again.” So saying last month, 
President Charles J. Haines of Chem- 
etron Corp.* shook his head and 
added sadly: “But it isn’t quite that 
simple.” Haines’ problem: though the 
good old days of prosperity are back 
again U.S. companies, the 
kind of business activity Chemetron 
thrives on is still around the corner 

The Three-Legged Stool. Chemetron 
(née National Cylinder Gas Co.) is a 
sort of three-legged industrial stool. 
and two of its legs these days rest on 
somewhat unstable ground. The for- 
tunes of Chemetron’s Girdler division, 
primarily a builder of chemical 
petroleum 


for most 


and 
processing plants, turn 
heavily on the prevailing rate of in- 
dustry’s capital expansion that 
is currently second leg is 
composed of two other divisions, Tubs 
Turns and Pennsylvania Forge, whose 
sales depend on the rate of pipe lay- 
ing activity in the oil, gas and chemi- 
Such still 

onetime and 


and 
slow. A 


cal industries 
well 


activity Is 
below its high, 
building up slowly 
Only in industrial 


traditional 


Cheme 
specialty, has re- 
About 70 


Vases are 


gases, 
tron's 
covery come in full force 


of Chemetron’s industrial 


*Chemetron Corp Traded NYSE. Recer 
price 31 Price range (1959) 4 i653 
low, 291, Dividend ‘ 
1959 payout: $1. Earning she 195, 
7B Total assets: $118.1 millio \ 


bol: CTN 

















VEST-POCKET CHEMETRON-BUILT PLANT: 


; 1" 
the ground ts stil uneven 


used in steelmaking and steel fabri- 
cating, both of which have 
back to their oldtime vigo1 
Charles Haines well 
with only firm leg 
stable indeed 

Last year, with all three legs wobbly, 
Chemetron tipped into visible trouble 
Sales fell 22.6 to $114.2 million, 
earnings 80°; to $2 million. And the 
events that kept Haines from being 


stormed 
But as 
knows, a _ stool 


one can be un- 


a happy man carried over into 1959's 
But for a non-recurring 
capital gain of just under $1 million, 
Chemetron would have 
the few U.S. companies to show lowe1 
earnings in 1959's first 
than in the same quarter of 1958. In- 
stead of the 52c a share reported, it 
would have earned just 15.7c (ws. 50c 
in the 1958 quarter) 

The Get Together. Such vulnerability 
is just what Haines has been fighting 
since the 1940s, 
when Chemetron’s predecessor, Na- 
tional Cylinder Gas, was virtually a 
one-product business, industrial gases 


first quarter 


been one olf 


three months 


to overcome ever 


Running a weak third in oxygen pro- 
duction to Union Carbide’s Linde Di- 
vision and to Air Reduction, National 
Cylinder’s single underpinning looked 
indeed. So in 1953 Haines 
engineered a merger with The Girdler 
Corp 
the combine their jointly owned sub- 
sidiaries Tube Turns, Inc 
sylvania Forge 


insecure 
a deal which also brought into 
and Penn- 


With sales fairly evenly distributed 
over the three divisions, Haines hoped 
for more stability. And after a slow 
start, owing to the 1953-54 recession 
National Cylinder Gas seemed to have 
1956, the 
was showing earnings of $3.90 a share, 
compared with $2.04 in 1952, 
1957 net soared to $4.12 a share ol 
better the best the 
pany bee n able 


acquired it. By company 


and in 
than double com- 
had eve to do before 
its mergel 

served 


Such success, however, only 


to obscure the inherent weakness of 


the combine—the heavy 


of all 


depends nce 


three businesses on a single 


CHEMETRON’S HAINES: 


factor, the rate of industrial activity 
and expansion. And last year, when 
that fell sharply, so did Chemetron’s 
Observes Haines 

capital 


fortunes sadly 
“The market 
[brought about] a reduction of 50 
in the sales of the Girdle: 
The Long Wait. Even 
dustrial gas business on the 


lean goods 
division.’ 
with his in- 
healthy 
side, Haines is still a long way from 
being a happy man. “Spending fo: 
“is on the 
upturn, but the momentum is slow 

After cutbacks, Chemetron 
faces “demoralized prices” in its cavi- 
tal goods markets. Concludes Haines 
“We must face the fact that, for the 
company as a whole, a level of volume 
and earnings equal to that which we 
peak [1957 } 


more than a _ yea! 


capital goods,” he concedes, 


recession 


enjoyed in ou yeal 
appears to be 


away 


VARIETY CHAINS 





THE PERIPATETIC 
SUBURBANITE 


For Harry Cunningham, S.S. 
Kresge’s fast-moving new 
boss, 1959 may well prove 
the year of the threshold. 


Cun- 


have to 


“In THIS business,” Harry B 


ningham loves to say, “you 
Out to get it last year 
as general vice president of Detroit's 
S.S. Kresge Co.,* the 
variety chain, Cunninghan 
logged some 100,000 air miles. He w: 
out looking for 
Like 
Kresge is fleeing the 


Cunningham's 


get volume.’ 
nation’s third 
largest 


volume for a speci 


reason most big retallet 
nation’s dow 
town areas assign 
find new sites 

Suburbia, U.S.A 
Kresge's 


grounded the peripa 


ment to ana new 
markets, 
But last month board of 
directors finally 
tetic Cunr 


dent of the 


ngham, named him presi- 


chain as Franklir 


llams 


boss for six vears, al 
his retirement. One of the 
f retailing 


Harry 


assistant 


ressive men in one o 
‘ssive companies, 
moved trom 

manager to the top slot in just 


years At 51, he s the 


executive of the chain since F¢ 


youngest 


Sebastian Spering Kresge 
Turnaround? As far as 


> » e } ] 
33,245 stockholders are conce1 


big question now is whethe: 
ningham will be able to increase 


ided NYSE 
. 1959 } 


21 
$1.60 


1959 





KRESGE’S CUNNINGHAM: 
his board grounded him 
only volume but net profit. For a 
decade, Kresge’s earnings have shown 
no real growth. Its dividend, $2.50 
per share in 1948, is now just $1.60. 
There are signs, that 
Kresge may be at the point of a turn- 
around. Last year, despite the fact 
that the chain picked up a heavy ex- 
pense tab for store closings, Kresge 
increased its sales 1.9% to $384 mil- 
lion, its net profit 35°. to $13.8 
million. While this was a small gain, 
it was made at a time when six of 
the top ten variety chains registered 
What’s more, Franklin Wil- 


increased his 


however, 


declines. 
margin of net 
profit slightly to 3.6c per dollar of 
sales, a figure topped only by the 3.7c 
of industry-leading Woolworth. 
“This year,” says Harry Cunning- 
ham, “we are officially estimating our 
$400 million That's 
conservative. I think 
will be well beyond that. I definitely 
look for an improvement in profit.” 
Some Wall Streeters believe that 
Kresge will bring in sales of about 
$410 million. Allowing for the 
profit margin, that would mean earn- 
about $2.70 per 
1951 
A Place for Profit. 
doubtful that 
would actually 


liams 


sales at ex- 


tremely they 


same 
ings of share, the 
highest since 
Yet it is rathe: 


such gains in profit 


result in larger divi- 
dends for 


ham, like 


continuing 


For Cunning- 
Williams before him 
heavy outlays as he 
shift to the suburbs. At 
the end of 1958, Kresge had 706 stores 
(618 in the U.S., 88 in 
During the year, Williams 
opened 25 new stores, modernized five 
This yea 
Cunningham plans to open more than 
40 additional new stores. 


shareowners 


laces 
presses his 


in operation 
Canada) 


and abandoned 15 others 


“Most of our expansion,” explains 
Cunningham, “may continue until the 
early 1960s, and that period 
we're going to need most of our earn- 
ings to finance it 
thing—we’re in a pretty favorable po- 
sition right now.” 


over 


FORBES, JUNE 1, 1959 


But I can say one 


! 

I 

§ Addre 
t 

on 


Yeod{-lalei-m-lale 


Y-Yeorsl al i(-s-3 


No investor can be a witness to our rapidly changing world 


without realizing that new 
some of this century's major inve 
To help growth-minded investors bet 
trends 
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significance 


scientific discoveries 
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Miniaturization — Key to the Space Age. Hlow does th: 
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, satellite 
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, and other defense, 
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NUCLEONICS — THE U. S. URANIUM SITUATION BY 1970. Hiow 


uranium is it estimated the world 
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ome from 


nuclear power plan 
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ucts of remarkable 
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It’s FUN to work in 


IDAHO 


. . . because your work is near your 
play. This means energetic workers, a 
more stable labor force. Bonus bene- 
fits to expanding industry are favor- 
able tax rates, untapped natural re- 
sources and abundant industrial en- 
ergy. Best of all, Idaho wants to share 
it all with you. 


Idaho Welcomes Industry 


For full information write to the Idaho 
Department of Commerce and Development, 
Room 594, Capitol Building, Boise, Idaho. 











keeps our 
trucks 
rolling 
with less 
WORRY... 
more PROFIT! 
“Now we don’t waste capital or executive time 
procuring and maintaining our trucks. Through 
local National Truck Leasing System facilities, 
the trucks are set up under a flexible, tailor- 
made lease plan, everything-but-the-driver sup- 
plied!’ Write for brochure and name of your 
Nationalease affiliate, locally owned and oper- 
ated, well equipped to give 
YOU this preferred TRUCK- 
LEASING-for-PROFIT service. 
NATIONAL TRUCK 


LEASING SYSTEM 


23 E. JACKSON BLVD., SUITE R-6, CHICAGO 4, ILL. 





UNITED CARBON 
COMPANY 


CHARLESTON, 
WEST VIRGINIA 


DIVIDEND NOTICE 
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FADING FEARS 


Earlier this year Wall Street 

was worried about what wage 

costs might do to cement 

profits. But last month the 
fears were fading. 


“THE FUTURE of the cement industry?” 
asks President Horace A. Sawyer of 
Manhattan-headquartered Lone Sta 
Cement Corp., and then quickly an- 
swers his own rhetorical 
“All you have to do is look around 
the country.” 

Throughout the U.S. last month it 
was spring building season as well as 
spring planting season and builders 
were busily mixing up hundreds of 
thousands of tons of cement for new 
homes, hospitals, schools and high- 
It looked as if 1959 would cer- 
tainly be a record year for the cement 
industry. This after a recession yea 
(1958) in which shipments actually 
went up 6%. Under the 
Star’s Sawyer could 
being 
smiled he last month, 
increase at least 10% 


question 


ways 


conditions 
hardly 
“Cement 
“should 
this year.” 


Lone 
avoid optimistic. 


sales,” 


Yet though the facts have seemed 
on optimism’s side, at least since the 
first of the year, Wall Street has been 
Not 


Sawyer'’s 


slow to join in the hat-tossing 
that The Street 
cheerful prognostication 
But The Street 
quently loud, 
more strictly, about profit margins in 


doubts 
about sales 


has wondered, fre- 


out about profits, o1 
business 
Profit 


averaging a fat 


the cement 
Low Labor Costs. 
cement, 


margins in 
15c-16c on 
the sales dollar, have long made the 
the apple of Wall Street's 
(see chart) Even the recessior 
little Highly 
and with an average 
cost of about 25« 
the 
least partly immune from the kind of 
that 
pinched profit margins in so much of 
U.S. industry 

Paradoxical 


industry 
eye 
did 


mated, 


them harm auto- 
labor 
on the sales dollar, 
cement producers have been at 


labor cost-price squeeze has 


though it may sound 


however, 1959's recovery has brought 
a threat to these profit margins that 
last year’s recession did not: a sharp 
increase in labor costs this year seems 
all but 
crease, moreover, which the producers 
able to the 
customers because they have agreed 
through 1959 
Such was the 
worries 
But 


worries 


certain. It would be an in- 


might not be pass on to 
to hold prices steady 
Evaporating Worries. 
Wall Street's 
cement companies 
that the 
the 


crux ol about 
the 


were 


there 


signs 


were 


evaporating in growing flush of 


r——S0 FAR, SO G00D-———— 


The first quarter is notoriously a bad one for 
most cement makers. Varying weather con 
ditions and plant location factors also distort 
first quarter results. But what impresses Wall 
Street about 1959's cement profits so far is 
the fact that every single major cement maker 
boosted his net over 1958 
means a poor yeor for them 


Net Profit 
1st Quarter 1959 % Change 
(millions) over 1958 
$3.45 + 96.2 
Lone Star 2.92 + 47.3 
General Portiand 2.31 + 40.7 
Lehigh Portland 85 + 5.1 
American 5 + 84.9 
Marquette 62 + 20.9 
Penn-Dixie 57 1389.5 
Alpha Portland 03 . 
"Deficit in 1958 ist Qtr 


which was by no 


Company 


ideal Cement 











industry prosperity. It had begun to 
look as though increasing sales would 
make up for any 
margins. Declared 
President Cris 
unfortunate 
ments, our profit margins could be the 
last year.” If 
were 


decline in 
Ideal Ce- 
Dobbins 
develop- 


easily 
profit 
ment’s 
“Barring any 
same as first-quarte 
criteria, they 
In this tradi- 
the 
all of the eight top independent pro- 
both higher 
and six of them higher profit margins 
Said Alpha Portland’s President Rob 
ert S. Gerstell: “I think we're in fo 
a period of very good times.” 

Wall Street, on 


seemed to agree 


showings any 
might even be higher. 
tionally poorest quarter of yeal 


ducers reported profits 


thought 
After lingering nea: 


second 
their 1959 lows during much of the 
early spring, shares of leading cement 
producers came to life on the New 
York Stock Exchange 
in but 


Last fortnight 
two trading days, the sever 
major issues on the Big Board gained 


3.4 in price 


CONCRETE FACTS 


By standards of the building ma 
terials industry, cement producers 
have been chalking up extremely 
lush profit margins. Not even last 
year's recession succeeded in thin 
ning But some Wall 
Streeters fear that this year rising 
costs may finally take their toll of 
cement makers 





them down 


¢ Net Profit per $ of Sales 


margins 


~ 
o_ 


8 Large Cemen! Companies 
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JFMAMISISASORD 
1959 
' The FORBES index | oe os 


Solid line is computed weekly end monthly, gives equal weight te 
five fectors 





‘ 


1. How much ore we producing? (FRB production index) 


2. How meny people cre working? (B15 neon-ogricvitvrel employ 
ment) 

3. How intensively cre we working? (BLS average weekly hours 
in menvtacture 


4. Are people spending or saving? (FRE deportment store soles 


5. How much money is circuleting? (FRB benk debits, 141 key 
centers) 
Factors 4 end $ cre adjusted for valve of the dollar (1947-49 
== 100), foctors |, 4 and 5 for seasonal variation 
Plotted line is @ preliminary weekly figure and may not necessorily 
egree with the revised monthly tete!l. Det indicotes an B-day estimate 


besed on tentative figures for five components, all of which ore subject 
te loter revision. * 


April May june July August Sept Oct Nov Dec Jan Feb March April 


(Prelim 


Production 126.0 128.0 131.0 134.0 136.0 137.0 141.0 142.0 143.0 145.0 147.0 149.0 


Employment 115.6 114 115.2 115.3 115.3 116.1 116.2 


116.2 116.6 116.8 117.5 118.3 
Hours 96.0 96 98.2 98.2 99.2 100.0 


100.0 101.0 100.0 100.3 100.8 101.0 


126.2 130.3 132.1 130.3 


Sales 120.8 123 125.6 131.2 137.8 127.4 127.2 133.6 
1 


Bank Debits 141.7 145.1 142.9 153.6 148 150.7 147.7 151.3 158.7 159.3. 157.7 159.3 
INDEX 120.0 121.5 122.4 126.5 127.3 126.2 126.4 128.3 129.0 130.3 131.0 131.6 


THE MARKET OUTLOO K ergs aydondg es of it. All of 


empnasizing the 
opinion that this is the realization 


by SIDNEY B. Li RIE not the anttctpattion 
the TV set makers who live in what 





tage lo! say 


Russian Roulette is essentially a replacement market 
Or the component parts makers that 
THERE are some _ double-barrelled In contrast to the have no particular scientific skills 
questions being asked by every neo- foregoing, there Or the 
phyte speculator today: “Why don't are a great many 
I own the stocks which have been steel, metal o1 


rocket companit whose com 


mon stocks are more in orbit thar 


iissiles they fuel 
naking financial page headlines by chemical stocks It could be the antici 
wild gyrations?” “Why is there which have a for the capital good 


ntrated exaggerated interest claim attention the steels, the ail 


companies inasmu¢ 


romance stocks and not in the in their particular 
clearly definable values?” industry Furthermore the more look is synonornous 
ariety of reasons can be offered, prosaic businesses 


are well known which will carry 
least of which is the fact to the new ai 


iy of professional in- 1960s, namely 1) ke 
steadily expanding defense vestors who consistently sift and ap- cumulation (i.e.. bor 

budg in the direction of greater praise relative values. Above all, the ture demand) than 
for electronics and missiles desire to own glamour is a natural 2) a revival of capital 

Secondly, the “science fiction” busi- concomittant of an 


era wherein Wal This is where the ne» 


nesses are so new that their price Street is no longer a “carriage trade move probably will 


represents a mixture of faith, hope business nor common stocks the 


appea 
sole rationalization is quit imp 
a favored few where the best values exist today 
standards of value. Thirdly, there As this column has emphasized in The 

are relatively few romance companies the past, there i 
which compete for the security buy- 


and charity rather than time-honored prerogative of 


steel stocks are ar excellent 
nothing the objective illustration of the point, for Wall 
security buyer can do about a specu- Street has been suspiciou f the 
er’s dolla lative vogue « xcept to anticipate it ying power! 
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A Cigarette-Style 
Comeback for Railroads? 


When the cancer statistics first pointed toward cigarettes, many investors did 





tried to give up smoking, and (2) sold all the tobacco stocks 
| 


especially the spectacular rise of 


two things | 
they owned. Then came filters The rest 


Lorillard 


Allowing for specific differences, there is a parallel between cigarettes and 


is history 


railroads—both regarded at one time or other as declining industries 


Certainly the railroads have been something less than dynamic over the past 
decade. But now there is good reason to believe the industry's future may be 
considerably brighter than its recent past 


For the first time, it appears that the railroads will take a firm stand on 
eliminating, or curtailing, featherbedding practices in their forthcoming labor 
negotiations The problem of huge passenger deficits ts being attacked by a 
concerted program to abandon some service and to secure fare increases and 
realty tax reductions Active exploration of the possibility of merging lines 
which provide essentially duplicate service is being undertaken. The develop 


ment of “piggy back’ 
been lost to the truckers 


transport ition is winning back some customers that had 


Further success for the railroads in these endeavors could mean substantial 
Meanwhile, the Value Line Survey points 


out, the carriers are benefiting from a sharp cyclical improvement in then 


growth of earnings in the years ahead 


profits this year, many being likely to boast gains in excess of those that will 
be shown by companies with more impressive growth records These excellent 
results im prospect for the irrent ea é Dut not a f the rail 


roads relati ely 10 xd stocks t hold + tu mes objective measurements 


and rankings single out 14 issues in this roup as among the best values for the 


) \ copy of this timely study will be sent to you at no extra 


coming 12 months 


charge under the spec ial offer described below 


A Special $5 Introductory Offer * 


You are invited to receive, at no extra charge under this special offer, th 


! Railroad, 


current 80-page edition of the Valu Line Survey with analyses of the 
Railroad Equipment, Truck and Shipping & Shipbuilding industries. Included 


are full-page Ratings and Reports on 62 leading stocks. Among those covered ar 
Southern Pacific Mack Trucks 
Missouri Pacifi« Southern Railway » Motor 

New York Centra Union Pacifi Export Lines 
Canadian Pacifix Norfolk & Wester ACF Industries Merritt-Chapman 
Chesapeake & Ohi« Northern Pacific Aico Products Moore-McCormack 
Erie Pennsylvania Puliman, tne U.S. Lines 

Great Northerr Seaboard Air Line Fruehauf Trailer 


Atchison 
Atlantic Coast Line 
Baltimore & Ohio 


Illinois Centra 


This introductory offer will also 
Value Line Summary of Advices 
alue Line’s objective 1 sul nits 
( ve the next t weekly editions T the il rhe urvey wit 1 
er 250) stocks new Special Situation Recommendation, 
Fortnightly Commentaries and Weekly Supplements. 


Supervised 


on ¢ 


Account Report, two 


\n nu ) ipt ite) \ 
To take advantage of this Special Offer, fill out and mail the coupon below. 


S 


THE VALUE LINE 


INVESTMENT SURVEY 
\RNOLD BERNHARD 
ik} t.44 Ss Mm. Bee 








of earnings. Thus any development 
which provides greater reassurance 
of the later 1959 outlook can be 
quickly reflected in stock prices. The 
group is most reasonably priced in 
relation to the indicated level of 
1959 earnings, and actually cheap, if 
the current rate of earnings is “an- 
Ludlum, for 


example, could earn $1.50 to $1.75 in 


nualized.” Allegheny 
the second quarter, as compared with 
$1.18 in the first quarter, which means 
that, given a short-lived steel strike 
well over $4 is likely in 1959. Similar- 
ly, Jones & Laughlin, which earned 
$1.97 in the first quarter, should earn 
over $3 in the June quarter, which 
hints at a $7.50 or bette 
year in 1959 

The spark for renewed speculative 
interest in the steels probably will 
come when more people realize that 


earnings 


the customer inventory accumulation 
has been much less than appeared 
likely 60 days ago. All of the steel 
companies with whom this column 
has checked have raised their sights 
of the full year 1959 potential. More- 
over, there is growing optimism with 
respect to the 1960 outlook. for the 
automobile industry is expected to be 


consumer of steel 


an even heavie1 
than it will be this yea 
This column’s constructive view 


with respect to the heavy goods 
stocks is strongly supported by the 
Republic 
More specifi- 
cally, Chairman Charles White ex 


pressed the opinion that the fourth 


comments made at the 


Steel annual meeting 


quarter operating rate, after a third 


quarter let-down, might return to 
current boom levels. He also fore 
saw the possibility of record high steel 
output in 1960; this year will be the 
Equally (if 
Republic Steel 


now is embarking on the largest 


second best on record 
not more) important 
tal expenditures program in the 
pany’s history, m« f which wv 
lor replacement and expanslo! 
finishing capacity The 

points a finger a numbe1 
opportunitl 

point 
ve 





3) The company has not yet had an 
opportunity to fully capitalize on a 
new plant acquired from the Govern- 
ment in late 1956. 

Looking ahead, Mesta’s earnings 
might reach record highs in 1960 and 
1961—if the general economic out- 
look and the capital goods boomlet 
develop as now indicated. The com- 
pany’s financial position is quite good, 
and the yield, assuming a $2.50 regu- 
lar dividend plus a $1 year-end extra, 
is quite high at going levels in the 
low 60s 

Blaw-Knox, a supplier of equip- 
ment to the capital goods industries, 
is another very interesting specula- 
tion in the mid-40s. For one thing 
as is evidenced by earnings in the 
$3.80 plus per share area during the 
past three years, the company has 
demonstrated the ability to share in 
the prosperity of customer industries 
without “suffering” their recessions 
Secondly, through acquisitions made 
in the past decade, the company has 
achieved a better balance in its major 
product categories, with a large pro- 
portion of the total represented by 
“consumable” items which have a 
relatively short production time. Cur- 
rently, for example, there has been 
1 sharp pick-up in consumable prod- 
cts, while the backlog of heavy 
equipment is on the way up again 
Like Mesta Machine, Blaw-Knox 
operates on a “completed contract” 
accounting basis which means that 
sales and profits are recorded only at 
the time of actual shipment 

From all indications, Blaw-Knox’s 
earnings this year may approach $4.50 
per share as compared with $3.84 per 
share last year. Furthermore, the 
recently acquired Aetna Standard 
Engineering could add another 40c- 
50c per share to profits next year 
when certain accounting changes 
have been made. This, plus the pick- 
up now taking place in heavy goods 
industries, suggest that 1960 will be 
an even better year. Cash dividends 
now $1.40 annually, probably will re- 
main conservative 

There is also appeal in Dresser In- 
dustries at around 41, for the com- 
pany’s earnings trend this fiscal yea 
should be almost the exact opposite 
of 1958 when profits were $2.14 per 
share as compared with $4.60 in fiscal 
1957. Fiscal 1959 volume should be 
in about 10 over last yea and 

rnings per share could reach the 
2.75-$3 area. Further improvement 
is likely in 1960 inasmuch as: 1) The 
vil industry’s capital expenditures are 
likely to rise. and over 20 of 
Dresser’s volume is related to the 
producing and refining divisions of 
the business. 2) Increased explora- 


(CONTINUED ON PAGE 56) 
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TAX SHELTERED INVESTMENT 


You con convert into a capitol osset funds thot you ore compelled to pay out in income 
taxes, by purchasing ovr Annual Premium Deferred Annuity. We will lend you all the money 
necessory to pay the premiums and charge you only 414% interest which is deductible for 
income tax purposes under the 1954 Code The Guaranteed Cash Value of the Annuity increases 
at 344% interest, compounded annually. This creates tremendous profits depending upon 


toxpoyer’s taxable income Full details will be furnished without obligation upon request 


R. C. SALLEY, President 
SAM HOUSTON LIFE INSURANCE COMPANY 


Louisiana Street Houston 6, Texas 

















149TH DIVIDEND 


A quarterly dividend at tl 
t rate ot $0.65 per 
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Send for BONUS COPY of: 


KIPLINGER REPORT ON 
FLORIDA’S FUTURE GROWTH 


Includes full-page map showing the growingest spots in 
Florida. Gives charts and tables to use as a guide in your 
Florida business plans. Yours FREE when you try the 
Kiplinger Florida Letter—next six months for only $12. 








Growth opportunities in Florid: oping fast in many 
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months, 
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KIPLINGER FLORIDA LETTER, Dept. F-107 
1729 H Street, N.W., Washington 6, D.C 
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EXCELLENT 
OPPORTUNITIES 
IN TODAY’S 
STOCK MARKET 


Reports currently 
mending “Undervalued” stocks 
high-profit potential. 

Babson clients, as a part of their 
balanced investment programs, are 
now receiving buy advice on “solid- 
value” stocks with excellent earnings 
and profit prospects. In the rush for 
highly overrated “glamour” issues, 
these really attractive stocks have 
been overlooked by investors during 
the recent market rise. 

A valuable introductory investment 
package containing several of these 
recommendations is now available 
to all investors for only $1.00. In- 
cluded are: 


Babson’s recom- 


with 


12 “Undervalued” stocks for 
profit «nd income. 
PLUS 
A survey of five attractive stock 
groups—containing current advice on 
stocks of: 


© 12 Utilities—steady growth—reces- 
sion-resistant 
5 Machinery Mfg.—profits to improve 
6 Natural Gas—outstandin3 growth 
possibilities 
5 Textiles — for profit on cyclical 
rise 
2 Truck Mfg. — opportunities for 
speculative profits. 


BONUS FOR PROMPTNESS: 


Recent “Solar Ene rgu 
unlimited investment possibilities fo 
the future! 


MAIL $1.00 WITH THIS AD TODAY! 
BABSON’S REPORTS, Inc. 


Dept. F-98 
Wellesley Hills 81, 


report on 


Mass. 








PHILCO 
CONVERTIBLE 
BONDS- buy o> 


now 

To acquaint you with e 
the only complete service on 
convertible bond 4 
FREE REPORT on the newly-issued 
Philco Corp. Convertible Bonds 
full infor non ye nv 

bond service. followed by rn 
bankers, brokers. and ir 

investors than any other 

similar service 


is. let us send y 


Simply send request for 
Ph > Convertible 

Report >R.H.M 

Associates, Dept. F-138 

220 Fifth Avenue 

New York 1, N.Y 


INVESTMENT POINTERS 


by J. DONALD GOODWIN 


Four Suggested Stocks 


GENERALLY speaking, the market con- 
tinues to act well and I believe will 
the balance of 
to the 


new 


continue to do so fo! 


the year, subject of course 
usual reactions and delays. For 
or additional purchases, I suggest the 
following at this time 


Beech 


weeks 


Aircraft, recommended here 
some ago, “se- 
lected to develop a high speed 
missile target” for the Navy and Air 
Force The 
capable of flying pre-determined alti- 
tudes, ranging from 5,000 to 70,000 ft 


It will also be capable of flying five 


recently was 
new 
“will be 


new target 


minutes at twice the speed of sound, 
minutes at le 
speed of sound.” The new target will 


or eight times the 


be air launched, low cost, and ex- 
pendable 
Among items of interest taken from 
report for the six 
March 31, 1959 that I 
readers would be interested in 
“The United States Ai 


Force has awarded Beech a new 


the company’s 
months ended 
think 
knowing, are 
con- 
tract valued at approximately $1 mil- 
lion for the large 
transient heat laboratory for ground 


construction of a 


testing the effect of high temperatures 
on prototype rocket and space vehicle 
huge 
heating 


including 
Transient 
is a new method of simulating thermal 


propellant systems 


airborne tankage 
conditions of space vehicle flight from 
launch to burn-out. It subjects large 
propellant tankage and systems, which 


—_—— 


serve as integral 
components of 
missile, rocket and 
spacecrait struc- 
tures, to the con- 
tinually rising 
temperatures pro- 
travel 


through the atmosphere at velocities 


duced by 


many times the speed of sound 
“This ‘controlled thermal flight sim- 
ulation’ will enable engineers to 
evaluate the functional performance 
of complex propellant systems before 
As a re- 
sult, it will be possible to improve 
rocket efficiency 
and establish proven design criteria 


expending costly hardware 


and dependability 
for future airborne tankage and svys- 
tems, at a substantial savings to the 
The new laboratory will 
capability of 


government 
have the 
automatically 


operational 


controlling and com- 
puting the rapid application of intense 
heat on a complete propellant assem- 
bly or individual component parts 
Temperatures generated by a unique 
electric heaters 


system of powerful 


will be equivalent to aero-dynami 
heating extremes encountered in ac- 
tual flight.” 
will develop and manufacture a spe- 
Strategix 
B-70 inter-continenta! 
selected for the 


contract after an 


In addition, “the company 


cial power device for the 
Air Command 
Beech 
multi-million-dollar 


bombe1 was 


extensive evaluation of proposals sub- 
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itted by 14 competing companies 

Deliveries of Beechcraft executive 
airplanes in March were up 45°; over 
February, for the largest sales month 
of our current fiscal year As read- 
ers will recall, the company manufac- 
tures small planes for business and 
private use, as well as military air- 
craft. Also, that its capitalization is 
small, consisting of but 824,107 shares 
of stock, and that finances are in good 
condition I 


stock favorably for capital apprecia- 


+ 


continue to regard the 


ion and a good return Recent price 
8 

Aircraft, a leading manu- 

of commercial airliners, mili- 

aft, and missiles, has been in 

arket of its own since 1956 

declined from a price of 95 

low of 50). from which it 

eral points upon the an- 

they had gotten a large 

contract. Earnings this yea 

result of large expense write -offs 

the DC-8 Jetliner, will no doubt 

a deficit, and it is possible that 

‘nt 50c quarterly dividend 

educed or omitted However, 

In another year earnings 

on the rebound, and I be- 

too long the stock will 

gir oO anticipate better times ahead 

Meanwhils the company 1s very cap- 

ibly managed and is in very good 

iancial condition. Purchases are sug- 

ested for capital gains and grad- 


income Current 


asting-Paramount 
movie chain 1n 
ym the South, Mid- 
Atlantic Seaboard, and is 
largest radio and television 
etwork. In addition the company has 
a 3415 interest in Disneyland Park 
and investments in various electronic 
companies. In terry of the 1958 re- 
cession the con pany was able to show 
an increase in volume and earnings 
last year, with further gains being 
estimated for this year 
With television now producing 50 
the company’s business, and inas- 
much as the ABC Television Network 
has been able to command 26°, of the 
night-time viewing audience (a sharp 
gain over just a few years ago), it 
would seem to me that there is an 
excellent opportunity for substan- 
tially increased earnings during the 
years ahead. The stock has acted 
well this year and I believe is headed 
higher, perhaps close to 40 in due 
time. Purchases are recommended 
around its present price of 2842, where 
the yield is 3.6°% on the present $1 
annual dividend 
Manning, Maxwell & Moore (in- 
corporated in 1905), a newcomer to 
(CONTINUED ON PAGE 57) 
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How should you pick a Broker? 


In a word carefully. 


Not because there aren't any number of fine firms to choose 
from—there are 


But even among the finest you still find differences, 


Differences in customer service 

Differences in physical facilities 

Differences in research aid 

Differences in personal training and, most important of all, 


Differences in fundamental policy 


To help you decide about us, weve just prepared a 32 page 


booklet that explains in detail just who we are, just what we 


stand for, just what you can expect when you do business with 


Merrill Lynch 


e’ll be happy to mail a copy of 


‘This is Merrill Lynch, Pierce, 


Fenner & Smith” to anybody who owns stock—or wants to 
We think you'll find it makes interesting reading. Just address 


Depariment §1D-52 


Merrill Lynch, Pierce, Fenner & Smith Inc. 


70 PINE STREET, NEW YORK 5, N. Y, 


Offices in 112 Cities 














THE TEN MOST ACTIVE STOCKS ON 
THE NEW YORK STOCK EXCHANGE 


w often have ondere f it was safe t aT ' buy b stocks + PC 
GENERAL TIRE STD PAC KAGING, AMER. MOTORS « 
top of the most active list? We believe thot we 
After years of research we offe THE TOP TEN 
the N_Y E. This or ysis is keyed ¢ 


To the best f ur knowledge this n importont first 


week sted 


The svestor wt ists on being fully informed will find ma 


establishing positions in many g i situations as they me *t the f 


— CAPITAL GAINS — 


To achieve capital gains is a primory objective for investors in all tax brackets 
this goal we wouk ke to have you read our book TRADING BLUE CHIPS FOR CAPITAL 
We will send you copy and 3 weeks of our complete advisor 


TEN ANALYSIS y $1.00 (or $1.25 airmail 


MARKET RESEARCH ASSOCIATES 
108 South Los Robles, Pasadena, California 


y service including 








DIVIDEND NOTICE 
MIDDLE SOUTH UTILITIES, INC. 


The Board of Directors has this day de 
clared a dividend of 47'2¢ per share on 
the Common Stock, payable July 1, 
1959, to stockholders of record at the 
close of business June 10, 1959 

D. J. WINFIELD 


Treasurer 


SERVING THE MIDDLE SOUTH 


May 15, 1959 


Arkansas Power & Light Company 
Louisiana Power & Light Company 
Mississippi Power & Light Company 
New Orleans Public Service Inc. 


Utility service by tax-paying, 
publicly-regulated componies 
made this dividend possible. 

















| PAID $24 FOR 
A NEWSPAPER 
AND MADE $3,000 


By a Wall Street Journal 
Subscriber 


The day I picked up a copy of The Wall 
Street Journal in a hotel lobby was a 
turning point in my life. I saw right 
away that here was a tool that would 
help me earn more money. So I started 
reading The Journal regularly 

I was not mistaken. Now I know why 
men of wealth and prestige read The 
Journal. It is part of their secret. It is 
one of the things that helped them get 
where they are. The $24 I spent for a 
year’s subscription to The Journal 
helped me add $3,000 to my income 

This is typical. The Journal is 
a wonderful aid to men making $7,500 
to $25,000 a year. To assure speedy de 
livery to you anywhere in the U.S., The 
Journal is printed daily in five cities 
New York, Washington, Chicago, Dallas 
and San Francisco 

The Wall Street Journal has the largest 
staff of writers on business and finance 
It costs $24 a year, but in order to ac- 
quaint you with The Journal, we make 
this offer: You can get a Trial Subscrip- 
tion for 3 months for $7. Just send this 
ad with check for $7. Or tell us to bill you. 
Address: The Wall Street Journal, 44 
Broad St., New York 4, N. Y. FM6-1 


story 











333 


order your copy today fron 


A. M. RONALD 


EAST Sard ST.. NEW YORK 2%, WN 


’ 








“Word of Mouth” 


Most 
way 
hangs you 
not yours, 
doubt—then 


new subscribers 
Next time a 
high, lining other pockets, 
and you reach that day of 
act: For a rational, non 
peripatetic approach toward capital 
building, getting better income, avail 
yourself of these penetrating weekly 
nivisory letters. 


SPECIAL OFFER: & weeks 
Clip this ad, Mail today 


THE BUCK INVESTMENT LETTER 
Box 306 Danville, California 


that 
system 


come to us 
trading 


trial, just 8? 











BOOK MANUSCRIPTS 


CONSIDERED 

by cooperative publisher who offers authors early 

publication. higher royalty, nationa! distributior 

and beautifully designed books. All subjects wel- 

comed. Write, or send your MS directly 
GREENWICH BOOK PUBLISHERS, INC 
Atten. MR. MELLON, 489 FIFTH AVE 

NEW YORK 17, N.Y 








MARKET COMMENT 


by L. O. HOOPER 


Decelerated Momentum 


Statistics show that the momentum 
of the rise in stocks has decelerated. 
The of advancing to 
stocks standing still or declining has 
deteriorated. On the NYSE, the num- 
ber of issues declining has exceeded 
the number of issues advancing in six 
of the past nine weeks. On some days 
the number of new 1959 lows has been 
larger than the number of new 1959 
highs. We still have outstandingly 
strong issues, but they have been pro- 
gressively less numerous 

As whether this is “good” ot 
“bad,” technicians One 
school of thought sees generally lower 
important correction, 
of breadth. Another 
school, to which the writer is inclined 
to adhere, contends that the 
going through a much needed resting 
period and that its duration and ex- 


ratio stocks 


to 
disagree 
and 


prices, an 


in this loss 


rise 1S 


tent will be increased by the pause 

If you to rationalize about 
something that does not always be- 
(the stock 
market), you can reason that stocks 
behaved better than business during 
the final seven months of last year 
and that there is every reason why 


wish 


have in a logical manner 


they should not act quite as well as 
business (and earnings) The 
market does not vigorously “cele- 
brate” that which is already enthu- 
siastically “discounted.” 


now. 


In a market as big as this (so many 
stocks), something always is going up. 
As this is written, the golds and the 
airlines are more popular than most 
other The rise in the golds, 
in my opinion, is largely psychologi- 
cal rather than based on any legiti- 
mate or reasonable hope for a nearby 
the price of the money 

No doubt it is helped along 
small premium $35 
ounce for gold in London and by the 
United States gold loss 
to spring eternal in the gold miner’s 


groups 


increase in 
metal 
above 


by a an 


Hope seems 


breast. What he wants to happen, he 
thinks must happen 
On the other hand, I think the 


in the transport 


rise 
makes 
that 
most air transport stocks are specula- 
rather than Jets, 
traffic, slightly higher fares, 
better cost control and high leverage 


air issues 


sense, even though I recognize 
tions investments 


rising 


in airline capitalizations combine to 
nearby outlook 
The 


aircraft shares probably 


create excellent 
for per 
best quality 
are American Airlines, Pan American 
World Airways and United Air Lines 
in that Air 


an 


share earnings three 


order. Eastern Lines I 


rate a bit below 
them. There’s 
high leverage in 
speculative Trans- 
World Airlines 
and in even more 
speculative, 
favorably located 
Capital Airlines. 


less 


My personal choice of the bette: 
ones would be United Air Lines (39) 
even though this line will not have 
jets until September. I think the 
stock may be a little “faster” than 
either Pan American or American 
although I am favorably disposed, at 
these prices, to all three. 

In the high 
group (of course, 
issues involve 


leverage, 
all air 


speculative 
transport 
considerable risk), | 
would Trans World Airlines 
(2342) for the following reasons: 1) 
Under the new management, TWA has 
much better control of costs. 2) With 
about 80°, of the stock owned by 
Hughes Tool, there is a small floating 
supply of shares 


prefer 


3) A unique capital- 
ization gives the stock more leverage 
than most any other airlines issue. 4) 
The company is early entering the jet 
field and will profit from high seat 
during the tourist season 
to improve 
of the 
and 6) I can visualize some fancy pei 
this 
figure per share earnings on a month- 
ly basis. The buyer should be warned 
that this stock is far 
dends and that it is 
gest 


occupancy 
5) It 


operations 


has more room its 


than some others 


share earnings summer if you 


from cash divi- 
an issue I 
and sell late: 

than an issue to buy and to hold 
better 
an investment issue, it seems 
that Dayton Power & Light 
(52) is a desirable issue to buy here 
The stock pays $2.40 and probably is 
earning $3.40 a share. It the 
Dayton, Ohio area which has a well 
diversified industrial 
an excellent record 


sug- 
one buy rather 

Shifting gears to a 
stock. 


to me 


quality 


serves 
and has 
A dividend rat« 
as high as $2.80 some time in the next 


flavor, 


year or so appears not unreasonable 


This is a stock which can be owned 
with a sense of security and with rea- 
sonable hope of at 


appreciation 


least averaxt 
According to a recent issue of Print- 
Ink, International Ma- 
(588) up an 
electronic system which, at the press 
button, performs 
household task 
and windows 
(CONTINUED ON 


er's Business 


chines has come with 


of a just about 
from 
to 


PAGE 


every washing 


floors cleaning 
56) 
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UTLOOK DIM FOR OILS? 


NOT AT ALL—BUT SOME ® AVOID or sell 69 overpriced oils 
OILS WILL LAG—OTHERS © HOLD 102 for further gains 
WILL ADVANCE SHARPLY © BUY 68, of which 10 are "Special’ 





Get Latest Buy-Hold-Switch 
Ratings on 239 Key Oil and 


Gas Stocks 


_ 
partiai li 


below) 


U. S. OU STOCKS 


AlakaOQa™ 
Amerada Pet 
Anderson 
Prichard 
Argo Oi! Corp 
Ashiand O11 4 Ref 
Atlantic Refining 
Aztec O11 & Gas 


Barber Oi! Corp 
Bayview Oil 
British Petroleum 


Cities Service Oi! 
Coastal Carib. O'1 
Commonwealth 
oil 

Continental Oi! Co 
Cosden Petroleum 
Creole Petroleum 
Crown Central Pet 


Dethi-Taylor Oi! 
Drilling & Explor 


Empire State Oi! 
Gen panerions 
oi 


Gen —_ ou 
Getty Oi! 
Gulf Oi! Corp 


Halliburton 
oil w 


Honolulu Oi! Corp 
Husky O'! ef Del 


Intex Oil Ce 

israel-Amer Oil 

Israel-Mediter 
oil 


Kern County Land 
Kerr-MeGee Oi! 


Louis Land & Ex 


Magma Oi! Corp 
CANADIAN 


Alberta Gas T L 
Amalta Oils Pet 
Amurex Oi! 
Asamera Oi! 


Bailey-Selburr 
Banff Oil 
BonnyvilleO & R 
Britalta Pet 
British American 


Calatta Pet 
Calgary & Edmont 
Canada Oi! Lands 
Can Dethi O11 
Can Devenion 
Can Exp Gas 4 0 
Can Homestead 
Canadian Husky 
Can Petrofina Ptd 
Can Sup Oil of C 
Castle O'}1 & Gas 
Commonwealth P 
Consumers Gas 
Cons E Crest 0 
Cons Mic Mac 
Cons West P 


Devon-Palmer 0 
Dome Pet 
Dominion Oil 


Empire Oil 


Fargo Oils 
Freehold 


Gen Pet (A 

Gt Nerthern Gas 
Great Plains Dew 
Gridoil Freehold 


Home Oi! 
Hudson's Bay 
imperial Oi! 
intand Nat Gas 
interprow Pipe 


Jupiter Oils 


JUNE 1 


Maracaibo Oil 
Exp 

Mission Corp 

Monterey Oi! Ce 


Ocean Drill & E 
Ohioc Oi! Co 


Pancoastal Petrol 
Pantepee Oi! Co 
Pree 
Petroleum 
Plymouth Oil Ce 
Pure Oil Co 


Quaker State Oi! 


Richfield Oi! Corp 
Roya! Dutch Pet 


San Jacinte Pet 
Shell Oil Co 
Sinclair Oil Corp 
Secony-Mobil Oil 
S O of California 
8S O of indiana 
S 0 of New 
Jerse 
S 0 of Ohie Ce 
Sun Oi! Co 
Sunray-Mid Cont 
Superier Oi! of 
Cal 


Tejon Ranch Co 

Texas Co 

Texas Pacific 
Tr 


Tidewater Oi! 
TXL Oil Corp 


Union O'1 & Gas 
Union Oi! of Cal 


venezuela Synd 


Western Nat Gas 
Wileox Oi! Ce 
Woodley Petro! 


OU STOCKS 
Krey Dils 
Long Island Pet 


Mideon O}} & G 
Mid-Western ind 
Mill City Pet 
Monarch Oil 


National Pet 

N ww Continental 
New Richfield P 
Northeal Oi! 
North Star Oi! 


Oil Selections 
Okalta Oils 


Pacific Pet 
Permo Oil & Gas 
Petro! Oils & G 
Phillips O of C 
Prove Gas 


Quebec Oi! Dev 


Ranger Oils 
Reef Exp! Ltd 
Rocky Pet 


Sapphire Pet 
Seurry- Rainbow 
Security Freehold 
Southern Un Oils 
Stanwell O14 Gas 
Superior Propane 


Texace of Canada 
Trans Can Pipe 
Trans Mountain P 
Triad Oi! 


Union Gas of Can 
United Oils 


Vanalita 
Westburne Oi! 
West Canadian P 


Western Decalta 
Williston O14 G 


1959 





TPHERE is no qu 
joe ill select 
accompanied by 


is readvit fart 


But, trends will ‘ ( on , 
yuull market which began in 1953 rofits vou n in the expected 
depend, therefore, on the Buy-Hold-Switch decisions you make in the next 50 d 


How Switching Paid Off in the 1953 Oil Stock Market 


Between 1953 and late 1954, you might think it ive been difficult not to pick 
winner. But, even though the bull mark rel jentAe through 1956, market 


plentiful and profit opportunitie 


SwiTCH —— OILS 
953 Late "54 

Stock High Close Stock 
Ashland Oil 18 11 l Cities Ser 
Intern. Pet 301, 22% Cosden } 
Kern County L 60 44 Z Creole Pet 5 
Kerr-McGee 47 33% 22 Shell Oil 6 
So. Penn Oil - 30% 2 Tex. Gulf Pr 16° 
Wilcox Oil 0 21 29 Avg. Change “Switch Into” Oils 
Avg. Change “Switch Out” Oils —28% Net Profit by Switching 


SHARP CROSS-CURRENTS NOW DEVELOPING 
IN OIL STOCK PRICE ACTION 


Today, identical price cross-currents are 
ments will probably continue in 1959 
opportunities and to protect your 
Switch 


eariy stage 


SWITCHANTO OILS 
195. Late "54 


High Close 


‘ 


showing up. Further wide divergencic 

To prepare vou to take advantage of cot 

present gair we have just compiled ca 
ecommendations on 239 well-known U.S. and Canadian oil and gas stock 

69 have now over-shot all reasonable price targets. You should TAKE YOUR PROFITS 
in these extremely vulnerable issues now, while they are still at current levels 


102 stocks, while not rated “buys 
to make them excellent “HOLD 


68 oils can now be bought for good future profits. Of these, there are 10 specially 
selected stocks for dynamic gains. 
The 1 detailed in 2 new Report 


“SEVEN OILS TO BUY FOR WIDE 1959 GAINS” 


“THREE LOW-PRICED POISED- FOR-PROFIT OILS” 


To introduce you to our unique oil stock advis« ‘ s, vO re invited to take 
this special Introductory Offer: You will receive ou \ oLtp-Switcn Ru 
on 239 Key I S. and Canadian oil and gas stocks new Report 
mt ror Wipe 1959 Gains” and “Turee Low et ‘ m-Prorit Ots 
iption to the Om Statistics Br ETIN an , Or Report 


* still have enough price appreciation potentials 


specially selected oils are completel 


trial subscr 


Prepare now for substantial 1959 oil stock profits. 
Got this valuable oil stock advice at once. 


MAIL THIS COUPON TODAY: 


OIL STATISTICS CO. Inc. 


Babson Park, Massachusetts 


$5 enclosed Please bill me 


Check here if you prefer a 3-months 


trial at special rate of $25. (Regular 
rate $40 


STREET 


ZONE STATE 


(This offer open to new readers only 





$500 to $104,000 in 


The story of one common stock Warrant, and how it happened. 

The above profit was made by a $500 investment in one common stock 
Warrant. Such profits were made not only by an investment in ome Warrant, 
(the R.K.O. common stock Warrant, whose story we shall shortly tell), but also 
in the Warrants of Atlas Corp., Tri-Continental, Richfield Oil, Merritt-Chap- 
man & Scott, United Corp. and a good number of others. In all of the above 
$500 investments during the past years, each grew from $30,000 to $100,000. 
In the past year, indeed in the past months, new Warrants have again shown 
large gains and we should like to ask three questions: 

1. Do you know what common stock warrants are? 

2. Do you know why common stock warrants are issued? 

3. Do you know how to keep abreast of opportunities in common stock 
warrants—when to buy warrants and when to sell warrants? 

If you cannot affirmatively answer these three questions, we believe you 


will find it greatly to your profit to read: 





1959 Edition 





THE SPECULATIVE MERITS OF 
COMMON STOCK WARRANTS 


by Sidney Fried 








Before we go any further, we should like 
to make several points clear. The historical 
examples of profits in R.K.O. Warrants and 
Hoffman Radio Warrants which we shall 
shortly describe are obviously rare, and did 
not result from a reading of our publication. 
Further, the demonstrably large profits at- 
tained with many common stock warrants are 
balanced on the other side by equally demon- 
strable examples of losses. (Example: a 
$50,000 investment in Colorado Fuel & Iron 
Warrants in 1948 was worth about $1,000 
just two years later.) What és immediately ap- 
parent, precisely in the above statistics, is the 
truly great /everage inherent in common stock 
warrants, both up and down, and our entire 
study, “The Speculative Merits of Common 
Stock Warrants,” is aimed at enlarging the 
knowledge of investors about this particular 
type of security so that potential benefits may 
be enjoyed and potential pitfalls avoided. 

THE SPECULATIVE MERITS OF COM. 
MON STOCK WARRANTS was first is- 
sued in 1949. Since that time, the book has 
been brought up-to-date three times, and 
favorable comment has multiplied. U»so- 
licited by the publishers, orders for the 
book have come in from heads of our 
largest corporations and some of the best 
financial minds in the country, /Jergely 
through recommendation by original read- 
ers. Among its readers have been banks, 
insurance companies, and many of the 
largest investment firms. J. K. Lasser, the 
best-known tax expert in the country, has 
called this book “brilliant.” The author of 
this work, Sidney Fried, has had a career 
including professional trader for investment 
firms, market analyst and financial writer 
for a well-known member firm of the N. Y. 
Stock Exchange, and is now recognized to 
be one of the most respected specialists in 
warrants and low-price stocks. 

THE SPECULATIVE MERITS OF COM- 
MON STOCK WARRANTS is a sober, well- 
grounded book which we believe can be in- 
valuable to you, as an investor interested in 
allocating a portion of your funds for capi- 
tal growth. Let us give you some idea of 
what is contained in the pages of this book 
by partial answers to our original questions: 
1. What are common stock warrants? 

2. Why are they issued? 


To give a brief definition, common stock 
warrants are certificates issued by the cor- 
poration itself, just as bonds, preferred stock 
and common stock are issued, giving the 
warrant holder the right to exchange the 
warrants for common stock issued by the 
company itself, at a stated price, within a 
stated period of time, or with no time limit 
at all, some warrants being perpetual. 


The Alleghany Corp. Warrant 


A recent example: Alleghany Corp. war- 
rants came into being in October 1952, are 
now listed on the American Stock Exchange, 
and give one the perpetual right to buy 
Alleghany common at $3.75 per share. How 
did this warrant come to be issued? A par- 
tial recapitalization for Alleghany Corp. was 
pro Saal te 1952 by which holders of 51% 
preterred stock with back dividend accumu- 
lations of $116 per share were offered in ex- 
change a new Alleghany Corp. bond plus 
warrants. Each $100 par share of the old 
515° preferred stock was to receive $100 
par value of the new bond plus 20 warrants 
giving the perpetual right to buy 20 shares 
of Alleghany Corp. common at $3.75 per 
share. The warrants were offered as an in- 
ducement to the old preferred stockholders 
to exchange their claim to accumulated back 
dividends for a perpetual claim to Alleghany 
common stock—a claim which would be- 
come much more valuable should Alleghany 
common rise in market price. Preferred stock- 
holders holding 100,000 shares of preferred 
stock accepted this plan and thus, 2,000,000 
new Alleghany perpetual warrants were cre- 
ated and are now trading on the American 
Stock Exchange 

Demonstrating how important it is to 
watch common stock warrants, these new 
Alleghany warrants began trading initially 
around 75c when Alleghany Corp. common 
was selling at $3 on the N. Y. Stock Ex- 
change. When Alleghany common advanced 
from $3 to $11, up 266°, the warrants 
(being the perpetual right to buy common 
at $3.75) went from 75c to 77% on the 
American Stock Exchange. The warrants 
had advanced 950°, 31 times as fast as 
the common. That is how one common stock 
warrant came into existence, and it is a 
fact that most warrants come about through 


reorganizations or issuance of new bonds or 
preferred stock to which common stock war- 
rants are attached and, after issuance, traded 
separately. Common stock warrants possess, 
inherently, such a high potential, that they 
should always be foremost in the mind of 
an investor interested in capital apprecia- 
tion. To see why, here is the story of the 
long-term warrant which produced our 
heading—-$500 to $104,000 in 4 years—the 
R.K.O. common stock warrant. 


The R.K.O. Warrant 


In 1940 the Radio-Keith Orpheum Co. 
(R.K.O.) reorganized after some years of bad 
fortune. The old common stockholders seemed 
to fare badly. For each old share they re- 
ceived only 1/6th share new common stock 
plus one warrant, good to buy one share of 
new common stock from the company at $15 
per share. In 1942 R.K.O. common was sell- 

194 43 


i944 1945}! 


RKO 
COMMON 


RKO 
WARRANTS 


ing at a low of 2!'4 and with general pessi- 
mism rife, the chance of R.K.O. common ever 
selling above $15, at which point the war- 
rants would begin to have some actual value, 
seemed slim. R.K.O. warrants were, therefore, 
selling on the N. Y. Curb Exchange at only 
1/16 or 6Gl4c per warrant. How the picture 
changed in 4 years! As can be seen from the 
chart, R.K.O. common stock advanced to a 
high of 28!% on the N. Y. Stock Exchange. | 
Now, the right to buy R.K.O. common at 
$15 per share from the company when it is 
selling at $28 per share on the open market, 
must be worth $13, and the warrants did 
sell exactly at $13 on the N. Y. Curb Ex- 
change. That is the story of the R.K.O. 
warrant $500 invested in these warrants in 
1942 was worth $104,000 four years later. 
Why is the common stock warrant so 
uniquely a potent vehicle for capital appre- 
ciation? The answer is given in a simple 
mathematical fact. 
Between 1942 and 1946 R.K.O. 
stock went from $2.50 to $28: 
Therefore, a $500 investment appreciated to 
$5,600. 
Between 1942 and 1946 
went from 6'4c to $13. 
Therefore, a $500 investment appreciated to 
$104,000, 


common 


R.K.O. warrants 


The warrant had appreciated 20 
fast as the common stock! 

As is evident now, the common stock war- 
rant is a low-priced call on the future of a 
company, and at times even on the future of 
an industry. Such an opportunity arose in past 
years with a great new industry of limitless 
potential—television. The rapid growth en- 
joyed by some small companies, as distin- 


lsmmes as 
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4 years... 


guished percentagewise from the giants such 
as R.C.A., General Electric and Westinghouse, 
is illustrated by the leaping sales of Hoffman 
Radio, a West Coast producer of television, 
radio and special electronic apparatus. Those 
sales went from only $29,764 in 1941 to 
$5,112,889 in 1948 and soared to $29,580,510 
in 1950. 
The Hoffman Radio Warrant 

The results were to be anticipated. The 
common stock which sold at a low of around 
14 in 1948 was showing earnings of about 
$7 per share two years later and was selling 
near the 30 mark. There were common stock 
warrants outstanding in the Hoffman Radio 
capitalization giving the right to buy com- 
mon at $4 per share. In 1948 the best bid in- 
dicated by the records for these warrants was 
Sc per warrant. Within two years the war- 
rants were $25 bid. Based om these prices a 
$200 investment in Hoffman Radio warrants 
was worth $100,000 two years later. The same 
$200 invested in the common stock would 
have appreciated only to $4,800. Again the 
warrant had appreciated more than 20 times 
as fast as the common. 

To widen the picture even more, the years 
1952-1958 saw a remarkable trend develop 
towards issuance of long-term warrants with 
the result that opportunities in war- 
rants have multiplied to the extent that they 
can no longer be ignored by any investor in- 
terested in capital appreciation. Below is a 
list of some of the warrants now outstanding, 
many actively trading today, many more of 
which will be actively trading in the months 
to come, and all of which can greatly reward 
your interest. 


former 


A Partial Current List of Common Stock 





Warrants 


ACF-W' rigley Stores Nortex Oil & Gas 
Alleghany Corp. North Amer. Royalties 
Armour & Co. Ocean Drilling & Expl. 
Associated Artists Orradio Industries 
Associated Oil & Gas Pabst Brewing 

(tlas Corp Pac. Cement & Aggreg 
B.S.F. Co Pittsburgh Brewing 
Belock Instrument Producing Properties 
Black, Sivalls Public Service of 
Brew ster-Bartle New Mexico 
Coasial States Gas Reading & Bates 
Colonial Sand & Stone Raytheon Mig. Co 
Colorado Ou & Gas 1. Rokeach & Sons 
Cooper Tire Servo Corp 
Crowell-Collies Sheraton Corp. 

Danly Machine Sidney Blumenthal 
Dunbham-Bush, Ine. Silex Co. 

Falcon Seaboard So. Georgia Nat. Gas 
Fibreboard Paper Sperry Rand Corp 
General Acceptance Standard-Thomson 
General Tire& Rubber State Loan & Finance 
Genung’'s, In Stubnitz Greene 
Glen-Gery Shale Brick Svmington W ayne 
Gulf Sulphur Textron, In 

Howe Sound Tri-Continental 
Invest. Co. of Amer U.S. & International 


Jerrold Electronics 
Kawecki Chemical 
Kerr-McGee Oil 
Kirby Petroleum 

E. J. Korvette, Inc 
Lunn Laminates 
Lynch Carrier Systems 
Mack Trucks 
Glenn Martin 
McLean Industries 
Molybdenum Corp 
National Alfalta 
National Telefilm 
National Theatres 
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Van Norman Co. 
Victor Products 
Westmoreland Coal 


anadian Warrants 


Can-Met Explorations 
Canada Oil Lands 
Can. Southern Oils 
Can. Brit. Aluminum 
Canadian Husky Oil 
Consolidated Denison 
Cree Oil of Canada 
Falconbridge Nickel 
Faraday Uranium 


1959 





Urgent Memo: 


opening up every doy 
in current markets multiplying 12 times 
in the last two years 
ponies as Mock Trucks 
and Glenn Ll 


Martin 


$104,000 
kept by the speculative investor as capita! gains 
send for 
RANTS, by Sidney Fried 


they are 


rent opportunities your 


when to buy worrants, and when 


110 warrants you should know about 





PLEASE NOTE as you reod the dramatic story attached, that new profit opportunities in warre 
Molybdenum Corp. of Americo Warrants moved from 3.50 in late 1957 to 4! 
General Tire and Rubber Warrants moved from 4 to 167 
And in the recent past new worronts hove been issued for such important com 

Kerr-McGee Oil Industries 
to name only a few. An Importont Point 
warrants can sometimes show os much appreciation as $1,000 

As a vehicle for large gains on a small investment, w 
story demonstrates and we cannot emphasize too strongly thot these large profits can be 
But you must select with care 
copy of THE SPECULATIVE MERITS OF COMMON STOCK WAR 


today. This study gives the full story of the common stock warrant 


n the coming months 


ts ore 


Sheraton Corp., Sperry Rand, Symington Wayne 
in rising markets $100 invested 
nvested in common stocks 
orrants ore outstanding os this 


$500 to 


To avoid missing cur 


whot 


sell worrants. Included is a current list of 








Fruehaut Trailer of Can. Ontario Jockey Club 
Great Northern Gas Pacific Petroleums 
Gunnar Mines Patino of Canada 
Industrial Acceptance Rio Tinto Mining 
Inland Natural Gas Salada-Shirriff-Hor 
Kilembe Copper Spartan Air Services 
Loblaw Cos Stanleigh Uranium 
Lorado Uranium Superior Propane 
Marshall W ells of Can. Traders Finance 
North Canadian Oils Ventures Lid 

North Star Oil Webb& Knappot Can 
Northspan Uranium George Weston Lid 


Forbes Magazine, the highly-respected fi 
nancial periodical, said of THE SPECULA 
TIVE MERITS OF COMMON STOCK WAR 
RANTS, by Sidney Fried, that it throws 
a bright searchlight on a side of investment 
not known, or understood by the average in 
vestor,” and went on to call the study 
the definitive work on this fascinating aspect 
of finance. 

Common stock warrants have such rewards 
for those who understand them that many 
Wall Street professionals and average invest 
ors alike have praised THE SPECULATIVI 
MERITS OF COMMON STOCK WAR 
RANTS, by Sidney Fried, as vitally important 
to anyone interested in capital appreciation 
Proving of real value to all who have given it 
careful reading, this study tells the entire story 
of the common stock warrant—what they are 

why they are issued—when they may be prof 
itably bought and sold—the dangers to watch 
for—the opportunities to seek. It has opened 
the door to a field of such potential that an 
investor ignores it only to his own detriment 

In the list given here, and in the many 
additional warrants now coming on the scene, 
there will be many future opportunities. So 
far we have only suggested what is contained 
in the pages of THE SPECULATIVE MER 
ITS OF COMMON STOCK WARRANTS 
It is Our Opinion that no investor in 
terested in capital appreciation can 
ignore the potential of the common 


RHM ASSOCIATES, 
Dept. F-137 

220 Fifth Avenue, 

New York 1, N. Y. 

Attached is $2 
me “The Speculative Merits 


NAM 
Please send AME 


of Common Stock War- 
rants,” by Sidney Fried, to- 
gether with Supplement 


CITY 
STATI 


STREET 


stock warrant, and many share our opinion 
that this book is the best possible first step to 
wards taking advantage of this potential 
The cost of the latest expanded edition is 
only $2. Use the 
your copy of 


coupon today, and 
this book which, in addition to 
presenting the complete picture of the 
mon stock warrant, full descrip 
tion of all outstanding warrants and describes 
a method by which you take advantage 
of current opportunities in warrants in to 
day's market 


Caretul 


receive 


com 
contains a 


can 


reading of this book foday, will 
help you take advantage of the many war 
rant opportunities which will almost certain 
ly develop fomorrou THE SPECULATIVI 
MERITS OF COMMON STOCK WAR 
RANTS, by Sidney Fried, deserves to be 


by every 


read 
investor 
Please fill out coupon belou 


and mail today 


1959 Edition $2.00 

















8 GROWTH 
WARRANTS 


LOW-PRICED FOR BIG 
‘LEVERAGE’ PROFITS 


Where you can afford tospeculate, there | 
is probably no faster, more profitable 
way to make your money grow than in 
well situated warrants. For example 
while $100 in Tri-Continental’s stock @ 
was growing to $1,623 in 48 months, # 
$100 in Tr'-Continental's warrants grew 
to $17,200 or 10.6 times as much 
And while $100in Hoffman Electronix 
stock was growing to $2,267 in 
months, $100 in Hoffman Electroni 
warrants grew to $50,000 or 22 
times as much. As you can see, $100 in 
warrants (especially at low prices) car 
lo the work of $1000 or even $2000 ir 
growth stocks. Certain warrants ar 
still low-priced now. And our Editors 
na new Special Report select for rt 
“8B Very Low-Priced Warrants That 
Can Make You Big ‘Leverage’ Profits’. 

A copy of this new Warrant Report is § 
yours as a special bonus now when you © 
send juat $1 (new readers only) totry our 
inique advisory service “The Growth F 
Stock Letter’ for the next two weeks 
Mail this ad with your name and address 
and $1 today. Send to Dept. | 


DANFORTH-EPPLY 
CORPORATION 
— Investment Advisors — 
WELLESLEY HILLS 81, MASS. 


l 





‘~~ 


HOW 10 
IMPROVE YOUR POSITION 
IN THESE COMMODITIES 


GRAINS COPPER 
COTTON WINNIPEG 
ZINC EGGS 


SR 


To help you make decisions in your speculative 
position in these commodities, regardless of the 
market trends, Commodity Trend Service offers 
you weekly bulletins containing sound market 
information plus on-the-spot telegrams as the 
Current bulletins on these 
commodities free on request 


COMMODITY TREND SERVICE 


136-21 39th Avenue, Flushing 54 
(N. Y¥. CC.) N. Y. Tel.: Hickory 5-2474 


situation requires 


MERICAN 
en 


CORPORATION 


DIVIDEND 
NOTICE 


The Board of Directors has 
this day declared a quarterly 
dividend of 25 cents per share 
on the Common Stock, pay 
able July 1, 1959, to share 
holders of record June 12, 
1959, and a regular quarterly 
dividend of 37% cents on 
the $25 par value Cumula 
tive Preferred Stock, payable 
August 1, 1959, to share- 
holders of record July 10, 


1959. — 
J. H. ASMANN 

Vi e Pre sdent 

May 6, 1959 & Treasurer 


STOCK ANALYSIS 


by HEINZ H. BIE! 


Laggards in the Boom 


THe business picture is almost flaw- 
less; it is as bright as one can realisti- 
Production 
is at an alltime peak and is still in- 


cally hope ever to attain 


creasing as incoming orders continue 
to exceed output. Although some por- 
tion of production Is going into inven- 
tories which were depleted during last 
year's recession, the rate of consump- 
tion is excellent and there is no near- 
term danger that an undue accumula- 
tion of inventories will bring about a 
reversal of the favorable trend 
Unemployment is melting away 
rapidly as was to be expected as soon 
as the average work week rose above 
the 40-hour level and rehiring became 
than paying over- 
time to the present work force. How- 


more economical 


ever, the stage of full employment has 
not yet been reached, and with a new 
crop of youngsters entering the labo: 
market this spring, the reservoir of 


available manpower will be large 
enough to permit a further sizable ex- 
pansion of production 

It is fortunate that the 


authorities are refraining from arti- 


monetary 


ficially stimulating the economy which 
has ample vigor without the injection 
Much as one has to 
sympathize with the Treasury Depart- 


ol cheap credit 


ment’s predicament in refinancing its 
huge amounts of constantly recurring 
maturities at steadily rising interest 
rates, this is a comparatively low price 
to pay for eliminating the monetary 
causes of inflation. Once investors be- 
gin to realize that the danger of in- 
flation is abating, they will be at- 
tracted by the liberal income return 
now available in the market 
where yields of 4.4 can be had on 


Government 


bond 
bonds and as much as 


5 on “A”-rated utility mortgage 
bonds 
The 1 
vields is one of the factors that will 
eventually 


elative attractiveness of bond 


slow down the _ invest- 





Tidewater Oil 
Amerada Petroleum 
Shell T.&T 

Socony Mobil Oil 
Union Oil of Cal 
Royal Dutch Petroleum 
Gulf Oil 

Standard Oil of Ind 
Standard Oil (NJ 
Sun Oil 





LAGGING OILS 


demand fo! 
common stocks 
Anothe! is the 
flood of 
common stock of- 
ferings as corpora- 
tions take advan- f 


tage of exception- 


ment 


growing 


ally favorable market conditions fo: 


raising new funds. In March and April 


alone offerings of common. stocks 
totaled more than $507 million, con 

pared with a modest $139 million in 
the same months of 1958. The contrast 


would be even greater if financings 


via equity-type senio! securities 


(bonds and preferred stocks which 
are either convertible or which carry 
stocks purchase warrants) were in 
cluded. Such large offerings of equity 
securities in due course will dull the 
seemingly insatiable appetite for com- 
mon stocks. This is the normal and 
most desirable way to equate demand 
and supply 

Oil stocks have been the most no- 
table laggards in this great bull mar- 
ket While the 
stock high 
Standard & Poor's composite oil stock 
presently 76.69, fai 


1957 Many 


individual oil stocks which enjoy the 


index of industrial 


prices is at its all-time 


stands at 
90.18 


inde x 
below its high of 
highest rating have done even worse 
than the index (see below) 

What has brought about the 
fall of this industry 


dow I 
which for years 
had dominated the portfolios of insti 
tutional and individual investors 
There is a combination of causes, | 

they all seem to go back to 1956 w 

Egypt seized the Suez Canal and the 
Syrians blew up the pipe line 
With one of the world’s 


sources of petroleum thus imperil 


Iraq 


the industry made a valiant and his 

successful effort to boost productior 

in the Western Hemisphere to make 
(CONTINUED ON PAGE 58) 





1956-57 
High 


47% 
1472 
2934 
6538 
6558 
6038 
152 
65 
68/2 
82 
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HOW TO INVEST 
WITH SMALL CAPITAL 


With only small funds to invest, it makes especially 
sense to go after capital gains. For in this direction he 
best chances of making your capital grow importar 


turning a small sum into a big sum 


And the quickest way to make /Jarge capital gains 
cats and dogs,” but on well-known 


these the 


‘peculate—not on 
stocks With 


moderate 


rewards can be great the 


When you invest in a well-substantiated company, your 
possible losses are limited—your possible profits virtually 
unlimited. 


To illustrate, consider the quality of the famous stocks listed 
helow 
able speculation for the farsighted investors who held them 


wothe right 


Each of these stocks represented an immensely profit 


times. How many of these star performers did 
vou buy or sell when the time was ripe? 
Lorillard 
Shell Oil 
Studebaker-Packard 
Raytheon 
Chance-Vought 
North Am. Aviation 
Westinghouse 
Gen. Motors 
Ingersoll-Rand 


American Motors 
Richfield Oil 

Armco 

American M. & F 
Curtiss-Wright 

1. B. M. 

Standard Oil of N. J 
Gulf Oil 

U. S. Steel 


However well vou can do by holding such stocks 
thick and thin,” you will be astounded at how muc! 


vou can do by buying these stocks close to their bottor 


selling them close to their tops (intermediate-term 

To show you the benefits of a speculative approach 
with small capital at this crucial point in the 
market, you are invited to be our “guest” for the 
next 3 weeks of regular service as outlined below. 


Indispensable to the effectiveness of this Service is F 
es é renan the hard-to-come-by “when” of investing 
Although the tools our Research Department ises to forecast 


market fluctuations are complex and mathematical, the princi 


STM) pie 


Moreover, vo 


ematiciaan vourself to share the re 


ples on which these tools are based are quite 


simple fact is the Law of Averages 
’ rath 


| approach. You need only act upon « 


to u d, % ol cf Then 


} 


re 


results which should take 


ave the unique opportunity to judg 
results alone 


muir eves before your trial expires! 


Moreover, vou can easily match the forecasts against the 


finally recorded facts. For the language of all the Reports vou 
will receive is clear, unhedged—straight to the point. You are 
never left in doubt as to (a) exactly 

! what action is being recommended and (c) é » take 


that action 


In buying only the well-known listed stocks recommended 
1 sensible speculator may really take fewer chances than the 
CONSCTY ALlve 


iweTage investor whose capital is often whittled 


away bv inflation 


A man who bets always with the odds on /iis side can hardly 


be called reckless, though he may well be a speculator So 
long as he spreads his risk among a sufficient number of “bets” 
each with the odds on his side—his chances of coming out on 


top approach certain 


With such a purely objective method, you automatically 
avoid the danger of emotional thinking and of being swept 


away by the majority viewpoint which is always wrong at the 


very times the biggest opportunities occur 
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For example... 


-+ dt a market bottom, most people feel most like sell- 
ing. Yet a bottom is the best time for vou to buy. 


-++ Mt a market top, most people feel most like buying. 
Yet a top is the best time for vou to sell, 


Thus at market tops and bottoms, the majority opin 
ion is ALWAYS wrong. 


The same is true of individual stocks. manv of w 
their own tops and bottoms at different times from 
al market 


These are basic facts about the market that no invest 


should ever ignore. Yet most investors do. That's 
ninority will always make more money in the stock 1 


han the majority 


In contrast to the big rewards—and small risks—of this 


ipproach to investments, you may actually lose mone 


simply sitting tight when a long 


especially 


market occurs 


Even in a bear market, a nimble investor can 


downs on the way to a long 
When vou are armed with an objective method 


timing, vou need no long tops and 


on the ups and 


} f 

uu can look 
show 
lowing 


arate services— { next 5 weeks 
l STOCK M 
tmuimng guide t 


STOCK SELECTION GUIDI 


tinuing selection of the 


ARKEI RVEY $ Weekly Issuc 


the when of investing tor caput 


Weekly 
stocks in the bes 
positive buy, hold o1 ommendations 
ssued also ranks 500 stocks ; ad ment 


ng to invest 


INDUSTRY 


Long term and 


PFREND FORECAST Weekly 
intermediate-term ftorecasts of cact! 
manv of which will continue t 


lustry groups 


© market 

1) STOCK SELECTION MANUAIT 
Analysis " 

step ¢ 


wld-sell advice 


The recommendations vou receive as a subscriber are 
based on methods developed over a period of 28 years 
You can act on the simple “end-product” advice—to buy 
hold or sell—or vou can follow the computations in de 
tail. Either way, vou are sure of avoiding dangerous and 
unprofitable emotional investing. Instead, you can nou 
capitalize on how bullish or bearish OTHER investors 
are going to be. 

lo rece 
WOCKS p i< 


ipon below 


Fae e eee ee eee ey 


TO: AMERICAN INVESTORS SERVICE F-!" 
LARCHMONT, NEW YORK 


For the $1 enclosed 


Gentlemen: I accept your offer 


’ 


end all Services as outlined above tor next 


weeks i8-page man il 

NAMI 

STREEI 

STATI 


CITY ZONI 








Free booklet-prospectus describes 
The Common 
Stock Fund 


of GROUP SECURITIES, INC. 


A mutual fund investing for income 
and possible growth through com- 
mon stocks selected for their invest - 
ment quality. 


Name 





Address 


DISTRIBUTORS GROUP, INC. 
63 Wall Street, New York 5, N.Y. 














T. ROWE PRICE 
GROWTH STOCK FUND, INC. 


@ 
OBJECTIVE: Possible 


growth of principal and income. 


OFFERING PRICE: Net asset value 
per share. 


long term 


There is no sales 


load or commission. 


Prospectus on request 
Dept. B 
10 Light Street Baltimore 2, Md. 








ENERGY 
FUN D inc. 





A mutual fund investing 
for growth possibilities in 


ELECTRONICS 
EXOTIC FUELS 
MISSILES and SPACE 
ATOMIC ENERGY 
OIL and GAS 
ELECTRIC and 
GAS UTILITIES 
and other activities related to the 
energy fields. Shares may be pur 
chased at Net Asset Value. There 
is no sales charge or commission 
of any kind payable to anyone 
Shares are redeemed at 99% of 
Net Asset Value 


SEND FOR FREE PROSPECTUS 


Write Department F 
Distributor 


RALPH E. SAMUEL & CO. 


Members N. Y. Stock Exchange 
115 Broadway, N. Y. 6, N. Y. 
Tel. COrtiand 7-8600 











THE FUNDS 


BARGAIN HUNTING 


Few things are more unpredictable or 
illogical than the premiums on, or 
discounts from, net value at 
which shares of investment companies 
sell. Three mutual funds which re- 
deem shares but do not continually 


asset 


issue new ones illustrate this point. 
The $203-million (assets) State 
Street Investment Corp. has sold 
over-the-counter at a premium as 
high as 20° in the past (ForsEs, 
May 15). Last month State Street was 
selling at 1% discount. Lazard Fund 
$139 million) was selling at 
premium last November. Its 


(assets 
an 8% 
premium has now fallen to 1%. Yet 
both funds have done quite well in 
markets. It all that 
an investor who likes the cut of either 
State Street’s o1 
chance to invest in either on a vir- 


recent means 


Lazard’s jib has a 


tually “no-load” basis 

Most curious of all, investors were 
paying a 27° premium for shares 
of the ($19.6-million assets) de Vegh 
Mutual Fund. Yet they could invest 
at net asset value in the same man- 
agement’s de Vegh Investing Com- 
pany. De Vegh Investing Company 
(assets: $6.9 million) calls itself a 
balanced fund, but it has 93°. of assets 
in common stocks, and its portfolio 
bears a strong resemblance to de Vegh 
Mutual Fund’s, 


assets in common stocks. A strange 


which has 97% of 


situation. But there it is 
VITAL STATISTICS 


INVESTORS jumped their redemptions 
of mutual fund sharply in 
April to $82.7 million, from $62.5 mil- 
lion in March and $32.5 million in 
April, 1958. Their purchases ($192 
million) dipped slightly from March 
($197.6 million) but were comfortably 
larger than April, 1958's $122.2 million 
Mutual fund veterans say that a high 
rate of redemptions is normal in a 


shar es 


sharply rising market, so the big cash- 
In fact, they 
are pleased that net new sales (gross 


ins do not bother them 


sales less redemptions) stood at $109.3 
million in April vs. just $90 million 
a year ago. The mutual fund boom 
goes on 


WHERE IT COMES FROM 


Every year the National Association 
of Investment breaks 
down sales of mutual fund shares by 
states. In 1958 New York eased out 
California, long the leader, from top 
place by $251.5 million to $248 million. 


Companies 


This breakdown means little as it 
is; clearly rich populous states should 
be expected to buy more shares than 
poorer ones. To determine which 
states are the thrifty, each 
state’s percentage of fund sales must 
be compared with its percentage of 
the national personal income. On this 
basis the champion fund buyer is 
Washington, D.C. With 0.61% of the 
national income, it accounted for 
1.36. of fund sales. But since average 
income in Washington, D.C. is a high 
124% of U.S. average, perhaps the 
palm for thrift should go to South 
Dakota. With a low average income 
of 76% (all U.S.: 100) South Dakota 
bought 206°, of its expected share 

Appropriately, the thrifty 
state, fundwise, is gambling Nevada 
With average income a good 120. it 
bought a mere 32% of its share of 
funds. Other states that failed to buy 
their share were the poorer states of 
the South, the Great Lakes 
from Ohio to Wisconsin, and oddly 
enough four 
thronged eastern states: Connecticut, 
New Jersey, Delaware and Maryland 

The states that bought heavily were 
states between Missouri and Idaho, 
the Pacific states, Florida, New York 
and Massachusetts 


more 


least 


states 


prosperous, salesman- 


It is easier to analyze these figures 
than to explain them. State law may 
have something to do with it: Wiscon- 
sin forbids load charges of over 7.5‘ 
Illinois forbids the sale of contractual 
Wellington Fund 
executive John Bogle sees it like this: 
“Washington, D.C.: service men buy 
well. California and Florida: retired 
people always buy well 
setts 


plans, and so on 


Massachu- 
Boston is the headquarters of 
many good old New York 
very strong merchandising efforts 
West of the Mississippi: the big In- 
vestors Diversified Services (Inves- 
tors Mutual, etc.) and Waddell & Reed 
(United Funds) sales organizations.” 
Diversified 


funds 


An_ Investors Services 


-———The Fund Market 


State's share of Average in 

fund sales divided yme per 

by state's share head in state 
State of national income (all ti S -10 

STATES WITH STRONG SALES 

Washington, D.C 222 1249 
South Dakota 206 76 
Montano 189 94 
Minnesota 173 91 
Missouri 170 96 
Kansas 168 88 
Idaho 160 80 
Florida 152 91 
California 151 124 


STATES WITH WEAK SALES 
Nevada 32° 120% 
Maryland 36 106 
Delaware 37 135 
Indiana 44 99 
New Jersey 52 124 
Connecticut 57 139 
Ohio 64 11 
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FUNDS 
Vs. THE MARKET The 


VV ONE 
WILLIAM 
STREET 
FUND, inc. 


an open-end management investment company 

















investing in the securities of American business and indus 


trial enterprise with emphasis on long term capital rowu 





possi bilities and current income 








FEB. MARCH 
WILLIAM STR 
ive suggests that it is harder One Will 
oxically to find prospects in big 
than it is in the countryside 
people are both more leisurely Naw 
more available Thus agric il- : 
states tend to return higher Addres 
res than urbanized ones. Hugh 
Long & Co., sponsor olf Fund: 


} ‘ | 
mental Investors, etc., has been car1 


on research to determine why its 


ie state of New Jersey should rank 
low nationally. It all seems to - 


suggest that for all their hard sell 


mutual funders have by no means 
saturated the market STANDARD & POOR'S 


SOWVETHING FOR EVERYONE 230 STOCKS TO BUY AND SELL NOW! 
Micuty Massachusetts Investors Trust Just coming off the press ss 
(assets: $1.5 billion) last month ab- HOW TO INCREASE AND PROTECT YOUR CAPITAL 
earl aggre Apatosage Fomor IN THIS UNPRECEDENTED STOCK MARKET 
lion. Hanover was owned by Hugs : 

Dalsheimer of Baltimore, Md.: its mai: OLL ia in A. f ‘ 

holding Was a $9 4-million blox k ol 6 Safe Income Stocks That Can Cutrun Inflation 
International Paper 1 cand Geoath Weuus Par Lanna Pectae 

Deals of this sort have become fairly Se eee 


common in recent years. This particu- 41 Candidates For Stock Splits In The Months Ahead 
. t7 Of the Best Low-Priced Stocks 


iA P I 


lar one illustrates their advantages. It 
enabled Dalsheimer to diversify his $] 1, you ' S&P MID 
investments without first having to sell TEAR FORECASS. 4 
out and pay tax on any paper gains STANDARD & POOR’ Ss CORPORATION 
M.1.T. got a sizeable block of the sort Worlds 1 

blue chips it specializes in (it al- 345 Hudson Street New York 14, 6. ¥. 


ready owned $27 million worth of In- — 





ternational Paper) 








: , CONSECUTIVE 
Fundowner Dalsheimer, formerly EARN 23 th 
; 3 j { 3 QUARTERLY DIVIDEND 
president and chief shareholder of the 4 ) MORE | 4°70 60 
Lord Baltimore Press, Inc., which LP — od —, Se yrores 
took over in 1958 by means of an ex- A time-tested cumulative participating ——s Fanon en 
Gat. ~ : preferred stock ® Dividends increased June 5, 1959 

change of stock, sailed for Europe once every year since 1946 ® An essential c. J. OWVER 
the deal was through. M.I.T. has gained business, steadily growing in size and Vice-President & Secretary 

earnings May 6, 1959 
a big new stockholder who thus be- 
comes a striking testimonial to the ad- ALBERT J. CAPLAN & Co. THE ELECTRIC 

bers: Phila.-Balto, STORAGE BATTERY 


vantages of even the richest men in- 
1516 LOCUST ST. Philo. 2, Po COMPANY 


vesting the mutual fund way. 
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Advertisement 


Advertisement 


A MAN IN TEXAS BOUGHT 43 COPIES! 


He first learned about the book thru an ad like this one. He ordered a copy 


on our 2-week ‘money back if you're not 


He was satisfied. He 
order for 43 copies. 


dered three 


The man in Texas found the bo 
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rugs and curtains. The manage- 
ment thinks that consumers are not 
yet ready for this stage of the 
electronic age, but IBM is. The only 
reason that I mention this is to stress 
that IBM is very much alive to future 
possibilities, even possibilities outside 
of the great growth industry of “pape 
work.” There is reason 
for exalted price-earnings ratios for 
a stock like IBM than for the astro- 
nomical price-earnings ratios of some 
little companies 
which are still feeling their way 
Speculative interest in 
grade Illinois Central (51) is being 
stimulated by the obvious possibilities 
in the air rights on its valuable real 
estate in Chicago. 


much more 


of these electronics 


medium 


There’s no ques- 
tion about the long-range possibilities 
in this important 
think the estate 
now for about 
the company’s 
Whether the 
hurry about anything about 
this is still thing. Stock- 
holders have lost nothing by waiting 
for this land to become more valuable 

Ryder System (62) 
for purchase at around 21 a year ago 


and 
could be 
enough to 
entire 
Illinois 
doing 
another 


asset, some 


real sold 
retire 


debt 


will 


funded 
Central 


was suggested 


It now looks as though the company 
may earn $4 a share this year (against 
$3.01 in 1958), even allowing for the 
additional stock. More recently | 
have suggested Consolidated Freight- 
(23) around 19. I think both 
stocks are very much worth holding 


ways 


I am impressed with the possibilities 
in the freight forwarding business 
and impressed with the quality of the 
Consolidated 
ment 

It looks as if 


on Chrysler's 


Freightways manage 
my 
(70) 


are 


estimate 
for the 
low Better 
than $4 a share for the June quarte: 
now 


previous 
earnings 
current 


quarte! too 


seems entirely possible. It is 
that 
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however, second-half 
Chrysle1 
impressive as 
The 
development 
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fairly fast 


possible, 
not be as 
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profits ot 


those for second 


quarte! company very 
the 


them off 


large expenses in 


second and may write 


Some time ago I suggested U» ted 
Aircraft 60, indicating 
confidence in the continuity of the $3 
dividend rate the 
will this 


around some 
I am not too sure 


dividend be maintained at 


rate, and I am not too happy about 
owning the big 


companies at this time anyway 


shares of aircralt 

Per- 
haps I’m too cautious, but it seems to 
me that there are many uncertainties 
in the intermediate outlook th 
industry 


for 
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Most of 
the year 


rather 


ideas since the first of | 
have working out 
well, but always has a 
“sour apples,” or as David Harum 
said about his dog, “a few fleas to help 
him remember that he’s still a dog.” 
Creole 61, 
done have had a 
about it It 
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earnings and highe1 
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and I 


letters 
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few 
is a good company, but is “unde: 
cloud” of 


taxes 1n 


lowe! 
Venezuela 
For 
unhappy, and unwilling to wait a long 
time, perhaps a switch to Copperweld 
Steel (45) would work out well. This 
company should share or 
more this year, 


be slow at best those who are 


earn $5 a 
and appears to be in 
a very strong with its 


position new 


alumoweld steel wire 
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this column, looks attractive for long- 
term well 
The company is a leading man- 
ulacturer 


as as near-term apprecia- 
tion 
of instruments and controls 
essential to the operation of modern 
and _ production 
An Industrial Controls Division 


engineers and manufactures industrial 


automatic factories 


lines 


electronic controls and complete elec- 


tronic systems. In addition, the com- 
important 
in the jet 
rocket, and guided missile industries 


Labor-saving 


pany also has an position 


atomic energy, engine, 


handling equipment 
such as hoists and cranes is also made 
It is interesting to note that the com- 
pany’s pressure gauges are the oldest 
and among the best in the industry 
Customers include the steel, petroleum 
and chemical industries, all of which 
expect to their 
during the years ahead 


expand operations 


Finances are with a 
of current assets to current liabilities 
of 6.4 to 1 
$4.1 
290 


strong; ratio 
Capitalization consists of 
million in funded debt and 785,- 
shares of stock. Earn- 
1958 amounted to $2.11 per 
share vs. $3.76 per share in 1957 and 
should recover to around $2.75 a share 
this that the current $1.40 
annual dividend would appear secure 
As a result of the volume 
last year declined to $45.7 million vs 
$56.9 million in 1957 


common 
ngs in 


year, so 


recession, 


It should recover 
to around $50 million this year. I be- 
lieve the stock could show worthwhile 
Recent 
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29 


time 


price 
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release of 
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John D. Rockefeller, Sr 
huge fortune in a 
When 
25 bbls 
in 1859 
tion” was 
colossus was 


made his 
growth situation 
Drake's Folly” began to pum; 
of oil a day in Titusville, Pa 
Rockefeller’s “growth situa 
The Standard Oil 
incorporated in 1882 
By the time Ford's gas buggy arrived 
in 1893, the “growth situation” Rocke- 
feller had seized was on the threshold 
of making one of the great fortunes of 
all time, and 
thousands of 


born 


enormous profits 


for 


investors 


One of the best ways to make a millior 
in the U.S. (Rockefeller and his stock 
holders are outstanding examples) has 
been to see an outstanding 
situation,” get a toe-hold in it 
tight Money 


All history is full of fortunes made 
through “growth situations.” Vander- 
bilt moved into shipping in 1817; the 
Astors into New York estate in 
1832: Carnegie into steel in 1866 
Harriman into railroads in 1883 
Chrysler into automobiles in 1908 
And as these men and others made 
their fortunes in new “growth situa- 
tions” thousands of investors, who 
bought early and sat tight, moved 
along with them to financial 
pendence 
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men who visualize the dynamic growth 
ahead in these situations and who 
buy, today, carefully selected stocks 
will be in on vuund-floor of some 
great profit-making opportunitie 
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—The 3 Most Outstanding — 
GROWTH SITUATIONS 


that we have seen in a long time 


To show you how we believe you can make large 
profits using low-priced stocks, you are invited to 
accept a new Spear Report on “The 3 Most Out- 
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on the special Introductory Offer described below 
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This Report on 
OUTSTANDING 
GROWTH STOCKS WE KNOW 
OF” is yours with a 5-week trial 
subscription to the weekly SPEAR 
Market Lerrer for the special In- 
troductory Rate of just $5. Fill in 
and mail the coupon below, today. 


“THE 3 MOST 
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SPEAR & STAFF inc 
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Yes, send me 
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your new Report or THE 
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GROWTH STOCKS WE KNOW OF and 
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trial at special rate of $15. (Regular 
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GROWTH STOCKS 
AT $20 OR LESS 


While low priced stocks are frequently 
grouped as “unsuitable for most in- 
vestors”, this new study examines a 
group of stocks priced at $20 or less a 
share, that offer top growth potential 
without the high risk normally associ- 
ated with issues of this nature. Yields 
are up to 5%. 


This special study, which will be sent 
free by return mail to all new sub- 
scribers, is but one of hundreds of stud- 
ies brought to FINANCIAL WORLD 
subscribers each year—to enable them 
to enjoy more income now and more 
income and capital in the future. 


With its Added Services, a subscrip 
tion to FINANCIAL WORLD repre- 
sents the most complete and reliable 
investment “kit” we have been able to 
devise in 56 years of successful service 
to the investor. 


Here’s What You Get For $20: 
RACH MONTH a booklet of “Independent 
Appraisals” of 1,383 to 1,870 listed stocks with 
prices. carnings, dividends for quick evaluation 
NEW FACTOGRAPH The 
ith “Stock Factograph"” Manual indexing 
W000) essentinl facts about 1,800 companies 
and their securities good and bad points of 
each, (85 separately.) 

52. ISSUES OF FINANCIAL WORLD 
Shrewd stop-and-go guidance on risks and re 
wards in stocks and bonds, (Costs $26 at news 
stands without the above services.) 
IF that sounds Iike $20 worth of tax deduct 
ible expense to you, Just send your check 
or money order with name and address to 
Dept. FBO, (26 week trial offer sll of the 
above $12.00.) 


FREE — IF YOU ACT NOW! 
You will receive with your subscription 
a copy of the “14-YEAR STOCK 
RECORD BOOK” (1945-1958) of over 
1,000 N.Y.S.E. Common Stocks. Avail 
able separately at $1.50. 


FINANCIAL WORLD 


Dept. FB-61 
17 Battery Place, New York 4, N.Y 


forthcoming 








“SELECTING THE RIGHT STOCK’’ 


A book of Studies on the Stock Market pro 
fusely illustrated with long term charts shows 
how individual stocks move in Sequence rather 
than together and clearly explains principles of 
market action for Selecting the Kight Stocks 
for the next big swing. Price $1 

Satisfaction guaranteed of money refunded 


Che Golden Harvest 


Method for Trading in Commoditi« 
Details upon request 
MARKET INSTITUTE 


2010 Colorade Bivd., Los Angeles 41, Calif 








SUBSCRIPTION RATES: United States 
and Canada, 1 year $6; 2 years $9. For- 
eign and Pan American, $4 a year ex- 
tra 

SUBSCRIPTION SERVICE: Please mail 
subscription orders, correspondence 
and instructions for change of address 
to 


FORBES SUBSCRIBERS SERVICE 
70 Fifth Avenue 
New York 11, N. Y 


CHANGE OF ADDRESS: Please send 
old address (exactly as imprinted on 
mailing label of your copy of Forses) 
and new address (with zone number 
if any); allow four weeks for change- 
over. 
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tory activities are likely on the Gulf 
Coast, which is where Dresser sells 
90°; of its drilling mud (a $50-$55- 
million business). 3) The outlook 
for foreign demand—about 30° of 
total volume—is excellent. 

Dresser is not, strictly speaking, a 
heavy goods speculation. But there 
are two distinct “pluses”: a) About 
40°, of the company’s volume is di- 
rectly related to oil and gas drilling 
activity which has been increasing 
steadily in past months. b) The com- 
pany’s orders for products related to 
the gas pipeline construc- 
tion, source of about 15° of volume, 
have been growing since the Memphis 
Decision was reversed by the Supreme 
Court. Furthermore, the improved 
economic climate has an important 
bearing on preducts made for indus- 
try in general, and the 
business in particular, source of about 
20°;, of volume. Also, the $2 dividend 
grows more secure all the time 

In a word, the speculative public 
has been playing Russian Roulette 
in the “science fiction” stocks, but not 
in the market as a whole 


natural 


chemical 


BIEL 





(CONTINUED FROM PAGE 52) 
up for this sudden deficit. When Suez 
opened up again, the industry found 
itself with an excess of capacity for 
which there was no ready market 
Nobody, of course, likes to be cut 
back, whether it be the producers in 
the U.S. or in Canada or in Venezuela 
or in the countries of the Near East 
As everyone knows, politics weighs 
heavily in oil. Domestic producers 
don't want to subordinate their rights 
to those of foreign countries, nor do 
we like to 
neighbor 


our northern 
The Venezuelans expressed 


antagonize 


their feelings in a most unfriendly re- 
ception of Vice President. The 
situation in the Near East is extreme- 
ly touchy because of Nasser’s nation- 
alistic appeal on one side and the dan- 
infiltration on the 
Although we have tried to be 
fair to all parties concerned, we wound 
up with all parties being dissatisfied 

Neither public opinion nor political 
realism would 
the 
behalf of the oil industry 
international oil 


oul 


ger of 
othe: 


communist 


condone active inter- 
U.S. Government on 
Thus the 
are sub- 
ject to pressure bordering on black- 
mail. When Venezuela imposed a 
retroactive tax there 
nothing that could be done. As a re- 
sult, Creole Petroleum (95°) owned 
by Standard Oil of New Jersey) is 


ference by 


companies 


increase, was 


Manufacturer of the Broadest Line 
of Building Products in America 


THE FLINTKOTE COMPANY 


New York 20, N. Y 


quarterly dividends 
have been declared as follows: 
Common Stock’ 
45 cents per share 
$4 Cumulative Preferred Stock 
$1 per share 
$4.50 Series A Convertible Second 
Preferred Stock 
$1.12%% cents per share 


These dividends are payable june 
15, 1959 to stockholders of record 
at the close of business May 20, 


1959. 
WILLIAM FEICK, Jr. 
Vice-President and Treasurer 
May 6, 1959 
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CONTINENTAL 
C CAN COMPANY, Inc. 
“4 


170th 
COMMON DIVIDEND 


A —— quarterly divi- 
dend of forty-five cents 
(45¢) per share on the 
common stock of this 
Company has been de- 
clared payable June 15, 
1959, to stockholders of 
record at the close of busi- 
ness May 22, 1959. 


58th 
PREFERRED DIVIDEND 

A regular quarterly divi- 
dend of ninety-three 
and three-quarter cents 
($.93%) per share on the 
$3.75 cumulative pre- 
ferred stock of this Com- 
pany has been declared 
payable July 1, 1959, to 
stockholders of record 
at the close of business 
June 15, 1959. 


LOREN R. DODSON, 
Secretary 
PTE 
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Ha TMAKER 
Secretary 
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now selling 43 below its 1957 high. 
Nor does the industry 


antagonize the countries of 


dare to 
the Near 
East where the customary 50-50 split 
of profits is endangered by 
like Italy and Japan who 
are willing to settle for Finally, 
how can we afford, for military rea- 
sons, to throttle domestic and Ca- 
nadian production for the benefit of 
foreign producers? 

And then 
finers who are geared to imported oil, 
and they 


already 
“interlopers” 


less 


there are domestic re- 


scream, with justification, 
that their interests are being sacrificed 
for the benefit of domestic producers 
Only the 


adjudicate the conflicting interests. and 


wisdom of a Solomon can 
all concerned 
And this 
status right now 

this is not a 


if such decision is “fair,” 
vill be 
to be the 


equally dissatisfied 
seems 

Obviously climate 
favoring investments in oil securities 
As a result, investors who were heav- 
ily, if not excessively, 
stocks endeavored to 
thei: They 
outright selling, o1 
tual funds 


of new 


invested in oil 
have reduce 
did it either by 
. in the case of mu- 
with thei 


funds, by 


holdings 


constant flow 
simply refraining 
from the purchase of more oil stocks 
Individual investors are understand- 
ably annoyed by keeping money tied 
up in stocks which don’t participate in 
the bull market. Perhaps the 
eason why oil stocks 


aggressively is 


only 
have not been 
that thei: 
prices, would 
payment of a sizable capital 
gains tax 


sold more 
sale, even at present 
nvolve 
that the bearishness 
stocks is 
intelligent investor should go 
contrary to the and that 
he should buy them when no one else 
Despite all the 
oil industry came up 
respectable 1958, 
1959 earnings show 


It seems to me 
towards oil 
that the 


going too tal 
herd instinct 


seems to want them 
tribulations, the 
with a showing in 
and first-quarte! 
over the 
Present 
dividend rates are generaliy well pro- 


a good-sized improvement 


same period of a year ago 
tected and provide a return that is no 


longer available on other industrial 
standing 

All that is bad about the oil industry 
is known and reflected in 
quotations. We know the dangers 
e know that the cost of find- 
very that 


spent 


shares of comparable 
current 
abroad: w 


know 
have to be 


ng oil is high: we 
huge sums will 
merely to maintain present reserves 
and we know that the tax-free deple- 
attack. The 


oil group may not offer exciting pros- 


tion allowance is under 


pects to the trader who thinks in terms 
weeks. But the investor 
who thinks in terms of six months and 
beyond may find that good oil stocks 
offer better long-range 
values than are 


of days o1 


investment 
presently available 
among stocks of comparable quality 
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ANOTHER STOCK—NOW UNDER $5—WHICH 


MAY SOAR IN PRICE 
LIKE EMERSON! 


Claims are one thing—results another. A profit of over 400° could have been made 
by buying low-priced Emerson at $5 in March of last year when it was first recom 


mended. An original investment of only $500 would have reached a worth of some $2650! 
BABBITT AND TOWNSEND SHOOT UP TOO! 


This is not just an isolated use \ number ot low 
$10, have been on the march. Investors who bought 
October could already have taken a proht of 20 
mendation to buy Babbitt at $4 per share 
Others have 
alert investors today i« 


priced stocks, selling under 
Townsend Investments at , last 
Those who followed the recom 
in October, 1957 
recorded large gains too The 
“which low priced stocks are 
the type of profit-pointing guidance given by our 
report pinpoints a stock that 
has been overlooked by the 


miany 


. could have taken a profit 
of some 250 question in the minds of 
likely to move next’? That i 
intensive research report bach 
shich 


appears to have sibilities, but 


general public 


See for vourself how large profits may le 
FREE REPORTS: reaped from a small investment in these 

LOW PRICED “hidden-value tock The 
impartial. We are not an investment 
SSK Reports lor one 
address to 


INC., DEPT. F-75, SEAFORD, L. I, WN. Y. 


unusual proht pos 


recommendations you receive are 
broker, and no salesman will call 
mail this ad 


dealer or 
To receive free month, just 


gether with vour name and 


SELECTED SECURITIES RESEARCH, 


or postcard to 








35 Growth Stocks 


.-» Which for new profits now? 


Bendix Aviction Olin-Mathieson 
United Airlines Columbie Brood J. 1. Case 
Kaiser A'uminum U.S. Plywood Chao. Prew. Tool 
Cons. Electro Koppers Joy Mfg 
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American Airlines Textron, Inc 


Amer. Metal Climax 
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Sperry Rand 
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FLORIDA ... MAGIC VACATIONLAND 
12 MONTHS 
im THE YEAR 


DIVIDEND NOTICE 


FLORIDA POWER & LIGHT 
COMPANY 


A quarterly cash dividend of 22c per 
share has been declared on 13,200,000 
shares of Common Stock of the Company 
which includes 6.600.000 shares now 
issued and outstanding plus 6,600,000 
shares to be issued on June |, 1959, as a 
result of a stockholder approved two-for 
one stock split The dividend i payable on 
June 23, 1959, to stockholders of record 
at the close of business on May 21, 1959 
The record date fixed for stockholders 
entitled to receive additional shares as a 
result of the stock split is May 21, 1959 


Robert H. Fite 


FLORIDA... GROWING » 
President 


“BUSINESSLAND' WHERE 
FACTORIES AND FAMILIES 
THRIVE 


P.O. BOX 3100, MIAMI 1, FLA. 








PHELPS DODGE 
CORPORATION 


The Board of Directors has de- 
clared a second-quarter dividend 
of Seventy-five Cents (75¢) per 
share on the capital stock of this 
Corporation, payable June 10 
1959 to stockholders of record 
May 22, 1959. 


M. W. URQUHART, 
Treasurer. 
May 7, 1959 











| E.1.ou PONT DE NEMOURS & COMPANY | 


Wilmington, Del., May 18, 1959 


The Boord of Directors has deciored this 
day regular quarterly dividends of $1 .12'/) 
a shore on the Preferred Stock—$4.50 
Series and 87'2¢ a share on the Pre 
ferred Stock—-$3.50 Series, both poy 
able July 25 1959, to stockholders of 
record at the close of business on July | 
10, 1959; also $1.50 a share on the | 
Common Stock aos the second quarterly 
interim dividend for 1959, payable June | 
13, 1959, to stockholders of record at 
the close of business on May 25, 1959 


P. S. pu Pont, 3Rp, Secretary | 
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READERS SAY 


(CONTINUED FROM PAGE 6) 


Monsanto's Bounce-back 


Str: I am unable to reconcile the im- 
provement credited to Monsanto in the 
chart accompanying the article “Chemi- 
cal Bounce Back” (Forses, May 15). As 
a guess I would say your comparison 
used domestic and Canadian earnings 
for the 1957 base but included foreign 
subsidiaries and proportionate share of 
50% owned associated companies in the 
1959 earnings 

G. B. RANK 
Wayne Pa 


teader Rank is correct. Had Monsa 

tc earnings been counted on a consol - 
dated basis for the 1957 quarter, as they 
were for the 1959 quarter they would 
have shown the much smaller increase 
6% as opposed to the 32% shown in the 
chart. Instead of ranking first in earn- 
ings mprovement Monsanto sho tld have 
ranked fourth.—Eb 


tre Rights Fairer? 


Sir: I have two questions about your 
cover article on Armco Steel (“Crazy 
Like a Fox,” May 15, 1959). They are 
1) How is it that you state Armco’s net 
profit declined 15.8% in 1958 when in the 
nearby chart you show net profit having 
increased? 2) Armco’s sale of common 
stock in 1957, which you say diluted per 
share earnings, was a rights offering to 
stockholders. Don’t you agree that this 
is fairer to stockholders than a direct 
outside sale” 

“HARLES E. MILLER 
Chicago 


story earnings of National 

] acqt red i 1958, are n- 
ded for the 1957 year = the chart. to 
dilution thus created, these 


re added for 1958 alone 2) 


In the Rails’ Favor 


SIR In your story on railroads The 
High Green—And After,” Forses, May 1) 
you stated But it is clear that the basic 
economics of transportation hav 
change d _ 

Perhaps the most basic factor in trans- 
portation economics 1S the horsepower- 
tonnage ratio. Four thousand h.p. will 
pull a freight train weighing 5,000 tons 
20 trucks weighing 400 tons; 50 passen- 
ger automobiles weighing 85 tons: one 
four motor plane weighing 60 tons 

The only way in which this basic eco- 
nomic factor is changing is in the rail- 
roads’ favor They are becoming more 
efficient in the tonnage-horsepower ratio 
as compared with their air and highway 
rivals 

If the railroads are “in economic peril,’ 
the peril does not relate to this basic in- 
herent capability It could, however, 
relate to the nation’s apparent inability 
to take full advantage of it 

Hucu S. Ducan 
Hinsdale, Ill 








Public Service Electric 
and Gas Company 


NEWARK.N. J. 














QUARTERLY DIVIDENDS 


The Board of Directors has de- 
clared the following dividends 
for the quarter ending June 
30, 1959: 


Class of Dividend 
Stock Per Share 


4.08% Cumulative Preferred . . $1.02 
4.18% Cumulotive Preferred 1.045 
4.30% Cumulative Preferred 1.075 
5.05% Cumulative Preferred .. 1.2625 
$1.40 Dividend Preference. . 35 
Common ‘eaee ae AS 


All dividends are payable on or 
before June 30, 1959 to stock- 
holders of record May 29, 1959. 


J. InvinG KIBBE 
Secretary 








PUBLIC SERVICE 
CROSSROADS OF THE EAST 














DIVIDEND NOTICE 


Ol, Gas, Chemica! and 
Cectrome Equipment 
& Techical Services 


{ Growt] 7 npany 
Serving 


Growing Industries 


The Board of Directors 
has this day declared a 
quarterly dividend of 
$0.50 per share on the 
stock, payable 


on June 15, 1959 to share 


common 


holders of record as of the 


eeeeeeveeeeeeeeeeeeeeeeeeeee eee 


close of business June Ist 


R. E. REIMER 


Ma 
Dallas, Tex 


eeeeeeeeee 
SCeoeeeeseeeeeeeeeeeeeeeeseseseeeseeeeeeee® 


The Board of Directors of 
CONSOLIDATION 
COAL 
COMPANY 


at a meeting held today, declared » quar 
terly dividend of 30 cents per share on 
the Common Stock of the Company, pay 
able on June 12, 1959, to shareholders 
of record at the close of business on May 
29, 1959. Checks will be mailed 

JOHN CORCORAN, 

Vice-President & Secretary 
May 18, 1959 
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ON THE BOOKSHELF 


Books reviewed in this column are not obtain 
able from Forbes, but may be purchased from 
your local bookseller or direct from the publisher 


THe Farure or THE New Economics. By 
Henry Hazlitt. Van Nostrand Co., Prince- 
ton, N.J. $7.50 

One day a work will be written which 
effectively loosens the almost hypnotic 
hold Keynesian (i.e. New Deal) econom- 
ics has on the world. The need unques- 
tionably is there. Economist John May- 
nard Keynes, writing in 1936, generalized 
excessively and sometimes erroneously 
from the narrow experience of the Great 
Depression But this noisy anti-Key- 
nesian book unfortunately is not the an- 
swer. Had Newsweek Columnist Hazlitt 
set about deliberately to discredit the 
conservative case against Keynes, he 
could not have done a better job. Hazlitt 
wrangles rather than argues. He point- 
edly ignores the deep loathing Keynes 
felt for Karl Marx and all his works 
Instead of coming to grips with Keynes’ 
erroneous assumptions, Hazlitt prefers to 
set up strawmen and boldly run them 
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Readers Say 
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The Market Outlook (Sidney B. Lurie 
investment Pointers U. Donald Goodwin 
Market Comment (L. 0. Hooper 

Stock Analysis (Heinz H. Bie 


The Funds 
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Thoughts 


Aerojet-General 

Alpha Portiand Cement 
American Meta! Climax 
American Natura! Gas 
Anaconda 

Armco Stee 

Armour 

Bell Aircraft 

British Aluminium 
Cerro de Pas 
Chemetron 


INDEX BY COMPANIES 


BUSINESS NEWS 


General Electr Pacif Mills 
General Shoe Pennsylvania Ra 
Hanover Cc Peoples Gas Light & 
ideal Cement Phelps Dodge 
investors Mutua Raytheon 
international Paper 5 Republic Stee 
Kennecott Copper Reyrolds Metals 
S.S. Kresge Roan Antelope 
Kroehler Manufact 
Lazard Fund 

ne Star Cement 


through. For example, Hazlitt makes Snatohedl aN nuette Cement 
much of Keynes’ famed remark about Bank 6 assachu nvestor 
euthanasia of the rentier.” Keynes, of Chrysier os 
course, was being witty: he was utterly stg 0 
averse to violent change. Hazlitt, how- 

ever, seems to imagine that Keynes 

actually wanted to do the little bond- 

holders in. “One begins to suspect,” 

writes Hazlitt, “that Keynes’ reputation, 

like Shaw’s, rests on sheer impudence.” 

One begins to suspect that Hazlitt’s rests 

on sheer name -calling 


Northern Natural Gas 


TABULAR COMPARISONS 


rter net 
uarte ’ 


; The Fund 
AUTOMATION AND SOCIETY Edited by 


Howard Jacobse n and Jose rh Roucek 
t 

Philosophical Library, New York. $10 

Tuis anthology attempts to organize 32 


COLUMNISTS’ COMMENTS 


Allegheny Ludlum 44 ugias Aircraft 47 Roya 
Amerada Petroleur ndustries 4° Ryder Syster 
tion: Is automation merely a_ further American Air 
stage of the industrial revolution or a ——— Broadcasting 
’ ted aramoun 
full-fledged revolution in itself? The 


Beech Aircraft 
hook has the strength of a good anthol- 


essayists in an attack on a pressing ques- 


Lines 4 he Transport & 
Socony Mobil ( 
s Standard 0 Indiana 
nternational Business Standard Oil, New 
Machines Sun Oil 
jones & Laughlin Tidewater 
Manning, Maxwell & Moore Trans World Air 
Mesta Union ( 
Pan Amer 
Reput 


Blaw-Knox 

Capital Airline 
Chrysier 
Consolidated Freight 


© 


ogy, conveniently presenting an inter- 
esting variety of views. But it also has 
Creole Petrole 


the weakness of a bad anthology, a dis- Dayton Power & Lis 


Pun UN be be a 


turbing unevenness in the quality of 
thinkers presented. A good introduction 
to a subject of interest to every citizen 


| 





) Father's Day—June 21—Give Him FORBES to 
UNITED FRUIT Give Him Peace of Mind Throughout the Year! 


FORBES, 70 Fifth Avenue, New York 11, N. Y. 
Send a one-year subscription as a 
Father's Day Gift to 


Name 
240th Address 
a Consecutive 


City Zone State 
uarterly Dividend an ; 
Q : Mail Gift Card Signed 
on the capital stock of this Com- Check Choice: [| Enclosed is $6 [_] / will pay $6 when billed 
pany has been declared payable 
July 15, 1959, to shareholders of Donor 


record June 12, 1959 
EDWARD D. TOLAND, Jr Address 


Secretary and Treasurer 


COMPANY 


A dividend of fifty cents per share 


Zone State 


Pan-American and Foreign $4 a yeor extra 








Boston, Mass... May 18, 1959 j 
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ON THE 


TH 0 U ¢ HTS BUSINESS OF LIFE 


Commerce is a game of skill, which 
every man cannot play, which few 
men can play well. The right merchant 
is one who has the just average of 
faculties we call commonsense; a man 
of strong affinity for facts, who makes 
up his decision on what he has seen. 
He is thoroughly persuaded of the 
truths of arithmetic. There is always 
a reason, in the man, for his good or 
bad fortune; and so, in making money. 
Men talk as if there were some magic 
about this, and believe in magic, in 
all parts of life. He knows that all goes 
on the old road, pound for pound, cent 
for cent—for every effect a perfect 
and that good luck is another 
name for tenacity of purpose 

RatepH WALDO EMERSON 


cause 


He who would really benefit man- 
kind must reach them through their 
work. Henry Forp. 


We are just in the kindergarten of 
uncovering things and there is no 
down curve in science 

CHARLES F. KETTERING 


Experience has fully demonstrated 
that the national and the 
standard of living have a direct re- 
More 


means 


income 


lation to educational standards 


money spent for education 
higher income for all the people and 
a higher standard of living. High edu- 
better 


guarantee of higher national income 


cational standards provide a 
and higher standards of living than do 
natural 


James L 


resources of a 


DONNELLY. 


the superior 
country 


Since wars begin in the minds of 
men, it is in the minds of men that the 
defense of peace must be constructed. 

CLEMENT ATTLEE. 
The first lesson in civics is that 
efficient government should begin at 
home Cuarctes Evans HuGHes 


Nothing is done 
world 
over. 


Everything in the 
remains to be done 
LINCOLN STEFFENS 


done o1 


When bad men combine, the good 
must associate; else they will fall, one 
by one, in unpitied sacrifice, in a con- 
temptible struggle—EpmuNnp Burke. 

The gem cannot be polished without 
friction, nor man perfected without 
trials. CHINESE PROVERB 


62 


Courage is rightly esteemed the first 
of human qualities, because _ fh 
is the quality which guarantees all 
others WINSTON CHURCHILL. 


Could a 


would 


man foresee events he 


never be poor. 


FRENCH PROVERB. 





B. C. FORBES: 

Golfers nearly always under- 
play the shortest holes. Not one 
in six overshoots the green. We 
see the same thing in our busi- 
ness, in our work. When con- 
fronted with a difficult task, we 
know that we must put forth 
efforts in order to 
achieve the desired end. But are 
we not frequently guilty of un- 
derestimating the importance of 
devoting our best judgment to 
the accomplishment of appar- 
ently easy tasks? Do we not too 
often forget that the daily round 
consists far more of many little 
tasks than a few big tasks? The 
golfer who plays the long, hard 
will end up 
with a poor score if he bungles 


our best 


» 


holes successfully 


the short holes by underrating 
the amount of force required to 
make his ball travel the 
distance. We 
better 


neces- 
would 
work and at 
golf if we could overcome the 
habit of that 
which appears to be very easy. 


sary earn 


records at 


underestimatiing 











Finding a way to live the simple life 
today is man’s most complicated task 
Henry A. CourtNey 


You may either win your peace or 
buy it: win it, by resistance to evil; 
buy it, by evil 
JOHN RUSKIN 


compromise with 


Delusions, errors and lies are like 


gaudy vessels, the rafters of 
which are rotten and worm-eaten, and 
those who embark in them are fated 


to be shipwrecked. BupDHA 


huge, 


Truth as old as the hills is bound up 
in the Latin proverb, “Necessity is 
the mother of invention.” It 
prising what a man can do when he 
has to, and how little most men will 
do when they don’t have to. 

WALTER 


is sur- 


LINN 


Perfection does not exist; to under- 
stand it is the triumph of human in- 
telligence; to expect to possess it is the 
most dangerous kind of madness 

ALFRED DE MUSSET 


Carlyle was right when he said that 
this life is only a “gleam of light be- 
tween And - still 
some folks take it so hecticly and so 
What’s all the hurry for, 

Amos PARRISH 


two eternities.” 
seriously. 
anyway? 


The basis of mental health for the 
average adult is more work, provided 
the work is not mere drudgery. 

Dr. J. B. Nasu 


Nearly all bottlenecks are the result 
of somebody’s refusal to think or de- 
cide at the time he was supposed to 

WILLIAM FEATHER 
The covetous never has 
money; the prodigal will have none 
shortly BEN JONSON 


man 


When 


worst, 


has done its 
two and two still make four 
SAMUEL JOHNSON 


speculation 


Too many people are thinking of 
security instead of opportunity. They 
seem more afraid of life than death 

JAMES F. Byrnes 


What the superior man seeks is in 
himself, but what the small man seeks 
is in others. ConFUCIUS 


Individuals are occasionally guided 
crowds never 


Dean W.R 


by reason 
INGE 
Unless a thinking be 
accompanied by a capacity for action 


capacity for 


a superior mind exists in torture 


BENEDETTO CROCE 


More than 3.000 selected “Thoughts’ 
available in a 544-page book. Regu- 
lar edition, $5. Deluxe edition, $7.50 





A 


Tex 
Sent in by H if A 


adelphia, Pa. W hat’s your favorite 
text \ Forbes book is presented 


Fees 


to senders of texts used 


He that despiseth his neighbor sinneth; but 
ae he that has mercy on the poor, happy is he. 


—Proverss 14: 21 
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RCA Electronics helps build a new capital of science 
at Princeton, N. J. 


\plorers once looked for new opportunities be 
the mountains and the oceans. Today, our fi 
somewhere out in space or deep insicd 
atom Phe modern explorer is the reste irch se 1¢ 
Ihe secks new ideas, new knowledg 
Research has been an important activity at RCA 
ever since it was founded in 1919. And eighte: 
vears ago many scattered operations were united 
in the RCA David Sarnoff Research Center, wl 
set the pattern for a new capital of industrial re 
search at Princeton, N. |]. Here, RCA provided 
] 


gifted men with fine facilities—and created a cli ong sts in 


RADIO CORPORATION OF AMERICA 
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